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National Board Tax 
Advertisement Well 
) Received By Public 





“ Thousands of Copies of the Tax 


Pamphlet Sought by Readers 
of National Magazines 


WIDE ATTENTION IS GAINED 


Variety of Sources of Requests 
Indicates Successful Results 
For Present Campaign 








Thousands of copies of the National 
Board of Fire Underwriters’ new pamph- 
let on the excessive taxation evil have 
been distributed as a result of a flood 
of requests received since public atten- 
tion was drawn to this subject by adver- 
tisements appearing within the last two 
weeks in the Saturday Evening Post, 
Time and the Literary Digest. It is ex- 
pected that this demand for the pamph- 
let will continue for several weeks on 
the basis of the publicity already re- 
ceived and the results are distinctly sat- 
isfying to those giving close attention to 
the National Board’s advertising cam- 
paign through the columns of national 
magazines. 

Requests From Many Sources 


By early this week three “editions” of 
the tax pamphlet entitled, “Taxes—You 
Pay Them All,” had been printed to ful- 
fill the requests on hand then. Responses 
to the advertisement are coming in not 
only from those engaged in the fire 
insurance business but also from general 
readers of the magazines carrying the 
advertisements, from organizations inter- 
ested in tax control and careful expendi- 
ture of public funds, from investment 
houses, commercial offices and others. 
Altogether the responses indicate an 
eager interest in this ever-present prob- 
lem of taxation and a desire for the valu- 
able suggestions on curtailing unrestrict- 
ed tax expenditures which are contained 
in this particular pamphlet. : 

During the next few months prior to 
the 1933 annual meeting of the National 
3oard in the latter part of May several 
other advertisements sponsored by the 
Board will appear in the magazines se- 
lected to carry the message on taxation. 
These include not only the three publi- 
cations mentioned but also the Nation’s 
Business and a number of farm publica- 
tions. While the subject matter of the 
tuture advertisements has not been an- 
nounced yet it is presumed that they 
will draw the attention of the reading 
public of this country to the strength 
and value of the stock fire insurance 
business and possibly also to other prob- 
ems of national importance. 

With the co-operation of members of 
the National Association of Insurance 
Agents and other local agents through- 
out the country the National Board is 

(Continued on Page 24) 
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Christmas 


Not as prosperous as in other highly productive 
years, we of life insurance. But the year has neverthe- 
less struck a good average of reward among us, and 
Christmas will be furnished forth with all its accus- 
tomed garniture, of reunions, of gifts, and of merry- 
making. And in thousands of our homes on Christmas 
Day will be heard: “I wish that everyone today was 
having as happy a Christmas as we.” 


The fortunate, never before so earnestly and gen- 
erally, will help the millions whose Christmas season 
would be bleak with want if there was not that generous 
remembrance,—the divine and neighborly Christmas 
spirit of the long ago again returning. The Nation’s 
heart will cause a sharing of vast degree. 


THE PENN MutTUuAt Lire INsuRANCE CoMPANY joins 
the membership of our great fraternity in exchanging 
whole-hearted wishes for “A Merry Christmas and a 
Happy New Year!” 


Wo. A. Law, President 























Frank H. Davis Back 
In Production Work 
With Penn Mutual 


Associated With Vice-President 
John A. Stevenson at Home 
Office 


ELECTED VICE - PRESIDENT 
Long One of Most Prominent and 


Active Home Office Agency 
Executives 








The return to life insurance of one of 
its best known personalities was made 
known this week by a simple announce- 
ment that at a meeting of the trustees of 
the Penn Mutual Life held at the home 
office December 14, Frank H. Davis was 
elected a vice-president to be associated 
with John A. Stevenson, vice-president 
in charge of agencies. Most people in 
the insurance business will recall at once 
in this event the happy circumstance that 
Mr. Stevenson and Mr. Davis were in 
former years closely associated as execu- 
tives in agency management. 

It will be remembered that Mr. Davis 
was, up to the beginning of 1931, western 
production manager for the Penn Mu- 
tual so that his return to the company 
as a vice-president will mean the resump- 
tion of co-operative agency work with 
Vice-President Stevenson. 

Became a Leading Figure of Business 


For some years Mr. Davis was one of 
the most prominent and active of home 
office agency executives. A man of large 
stature, great force and an mspiring 
leader, he became known all over the 
country wherever life insurance men 
gathered. Having started in the business 
from the bottom carrying a rate book, he 
understood the point of view and prob- 
lems of the agent. His own success as 
an agent was rapid and attracted the at- 
tention of his company which picked him 
as just the man to put in charge of a 
“problem” agency in a rich field that had 
a record of unsatisfactory performance. 

His success with his first agency led to 
his being called to the home office of 
his campany and to his subsequent elec- 
tion a$ Vice-president. In that position he 
became one of the best-known and most 
popular life insurance executives in the 
country, because of the development of 
the company’s agencies under his direc- 
tion, and his readiness, by voice and pen, 
to contribute helpfully to life underwrit- 
ing everywhere. 

Mr. Davis became associated with the 
Penn Mutual in 1928, taking charge of a 
general agency in Chicago, and later go- 
ing to a similar position in Denver. Ill 
health caused his temporary retirement 
about two years ago. Now, fully restored, 
he returns to active life insurance work 
and to the Penn Mutual and has accept- 
ed a position of responsibility that ac- 
cords with his ability and his prestige 
in life insurance. 
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This is the second of a series of interior views of the Clifford L. McMillen General Agency, 
The Northwestern Mutual Life Insurance Company, 347 Madison Avenue. 
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(GUARDIAN LIFE APPOINTS 


JAMes ELTON BraGc Genera 
Agent in New YORK 


As an important step in its program 
of agency expansion in New York City, 
the Guardian Life of America this week 
announces the appointment of James 
Elton Bragg as manager of a new down- 
town agency for the company. 

Located in the financial district, this 
latest addition to the Guardian’s metro- 
politan agencies will start functioning on 
January 3 the earliest date which could 
be arranged for Mr. Bragg’s release from 
his duties as director of the Life Insur- 
ance Training Division of New York 
University, where Mr. Bragg will remain 
until December 31. 


This news of Mr. Bragg’s appointment 
follows closely on the heels of the open- 
ing of the Guardian’s new agency on the 
fifteenth floor of the Home Office Build- 
ing at 50 Union Square, New York, un- 
der the management of James A. Tyson, 
formerly manager of the company’s 
Philadelphia agency. The James A. Ty- 
son Agency has been in operation since 
December 5. 


Bragg’s Versatility and Broad 
Experience 


Mr. Bragg comes to his new work with 
a background of intensive experience as 
a producing agent, agency manager, com- 
pany executive, university professor and 
officer, public lecturer and author of 
many articles on life underwriting for 
the trade papers. 

During the past three years he has had 
over five hundred agents in the regular 
Life Insurance Training Course of New 
York University and some three hundred 
more in extension courses conducted in 
Huntington and Charleston, West Vir- 
ginia, Syracuse and Utica, N. Y., To- 
ronto and Hamilton, Ontario. In addi- 
tion, he has had over one hundred ad- 
vanced students in C. L. U. review 
courses, 

During his entire career as a teacher, 
which includes some three years of part- 
time lecturing at New York University 
during the period that Griffin M. Love- 
lace was director of the Life Insurance 
Training Course, Mr. Bragg has had a 
part in the training of over eighteen 
hundred men and women in the life in- 
surance business—company officers, gen- 
eral agents and managers, company em- 
ployes, and soliciting agents. He is re- 
garded as one of the foremost teachers 
of practical life underwriting in America. 

He entered the business of life insur- 
ance in January, 1919. For five years 
he served as a personal producer. In 
1924, he became an assistant manager in 
the C. B. Knight Agency of the Union 
Central in New York City. One year 
later he was called to the vice-presidency 

‘f one of the New York companies. He 
was then 32 years of age and was one of 
the youngest men ever to serve as a 

major executive in a New York company. 

In January, 1927, he returned to the 
field as manager for the Union Central 
in the Philadelphia and Eastern Penn- 

sylvania territories. Later he formed the 
agency firm of Bragg & Allen, through 


partnership with A. Rushton Allen, 
well-known life underwriter and legal 
authority. 


Called to New York University 


In 1929 he responded to the insistent 
a of the Life Underwriters’ Associa- 
tion of the City of New York, to become 
director of the Life Insurance Training 


Division at New York University. 

His career has included active service 
in the work of the life underwriters’ as- 
sociations. In 1921 and 1922 he was sec- 
retary of the New York Association. 
Later he served as director of the Phila- 
delphia organization. In 1928, he was 
secretary and trustee of the National 
Association of Life Underwriters. He 
planned and managed the convention 
programs of the National Association in 
1928 and 1929. 

Mr. Bragg has addressed gatherings 
of life underwriters and other business 
men in every large city in the country 
and is well known nationally for his 
many contributions to the periodical lit- 
erature of life insurance. 

An announcement will be made shortly 
as to the address of the Bragg Agency 
and the personnel of the management 
staff to be associated with Mr. Bragg. 


Lowell E. Krebs Guardian’s 
Manager at Williamsport 


The Guardian Life of America has ap- 
pointed Lowell E. Krebs as manager of 
the company’s agency at Williamsport, 
Pa. Mr. Krebs is relinquishing his post 
as agency supervisor for the company at 
the Boston office, and assuming his new 
duties at once. 

The Williamsport managership was 

vacated earlier this month by reason of 
the transfer of former Manager W. F. 
Steck, Jr., to the management staff of 
the new James A. Tyson Agency, which 
was opened on December 5 on the fif- 





LOWELL E. KREBS 


teenth floor of the Home Office Building 
at 50 Union Square, New York. 

In taking over the Williamsport office, 
Mr. Krebs is returning to familiar terri- 
tory for he was born, reared, educated 
and had much of his early insurance ex- 
perience in central and northeastern 
Pennsylvania. He entered the life in- 
surance business upon graduating from 





Fred H. Rhodes 
Here On 


Among life insurance company execu- 
tives one of the most popular and widely 
known personalities is Frederic H. 
Rhodes, president of the Berkshire Life 
of Pittsfield, Mass. Sincerely democratic, 
debonair, with a genuine liking for=peo- 
ple, Rhodes has a vast army of friends. 
It seems impossible that he should be 
the honor guest at a fortieth business 
anniversary as he is in the prime of life 
and vigor but Fred Rhodes started in 
life insurance as an office boy. 


Assembled in the Jansen Suite of the 
Waldorf-Astoria, New York, Monday 
evening, were forty-four friends and as- 
sociates to honor him on the occasion of 
his fortieth anniversary with the com- 
pany. It was a notable occasion. Few 
men, either in business or public life, 
achieve the record of Mr. Rhodes of 
forty years of continuous and active ser- 
vice with one company or organizat’on. 

William M. Furey of Pittsburgh, senior 
general agent of the company and chair- 
man of the committee for arrangements 
of the testimonial dinner, in outlining 
the career of President Rhodes, said: 
“Forty years ago this morning a young 
boy, one Fred Rhodes, entered our em- 
ploy as office-boy in our Pittsburgh agen- 
cy. Among his first duties were running 
errands, tending fires, and sweeping. It 
was not very long before Fred demon- 
strated his exceptional abilities and apti- 
tudes. From then on his progress was 
rapid and he soon developed into a full- 


Honor Guest 


40th Anniversary 





FREDERIC H. 


RHODES 


fledged life insurance salesman. In my 
own forty-eight years’ association with 
the Berkshire I have seen Fred Rhodes 
climb the ladder of success from office 


(Continued on Page 10) 





JAMES ELTON BRAGG 


Bucknell in 1926, as agent for an eastern 
company in the Williamsport district. He 
has been with the Guardian since Sep- 
tember, 1930, operating as a supervisor 
in Philadelphia under Manager James A. 
Tyson until early this year. Since then 
he has been serving in a similar capacity 
under Manager Spencer S. Dodd at 
Boston. 


E. Clifford Loucks Manager 
Of Guardian’s Albany Office 


E. Clifford Loucks has been made 
manager for the Guardian Life of 
America, at Albany, N. Y. 

Mr. Loucks has had wide experience 
in life insurance selling and management. 
In assumitig the Guardian’s Albany post 
he is returning to home territory for his 
birthplace was in the upper Hudson Val- 
ley, he attended Rensselaer Polytechnic 
Institute at Troy, and first entered the 
life insurance business as special agent 
at Albany for a large eastern company 
in 1923. 

Most of the years since have been 
spent in southern New England, where 
he has been engaged successively in 
Home Office work, then as assistant 
manager and finally as manager for his 
original company. Rec ently, he has been 
active in the Auburn (N. Y.) territory, 
as district manager for another eastern 
company. 


N. Y. U. Training Course to 
Continue, Says E. J. Sisley 


The resignation of James Elton Bragg 
as director of the Life Insurance Train- 
ing Course at New York University does 
not mean the discontinuance of the ex- 
cellent work that has been done there. 
Edward J. Sisley, chairman of the edu- 
cational committee of the Life Under- 
writers Association of New York City, 
states that the training course: will be 
temporarily discontinued until next fall 
to give the committee sufficient time to 
look over the field and select just the 
right director to carry on the excellent 
work that has been done by Director 
Bragg and to maintain the same high 
standards in the course. 

The New York University administra- 
tion and the Life Underwriters Associa- 
tion will continue to co-operate to offer 
educational facilities in life insurance 
salesmanship. Arrangements have been 
made for a thirty-weeks training course 
for the C. L. U. examinations. These 
will be held in the evening and will be 
under the supervision of Mr. Bragg with 
members of the N. Y. U. faculty giving 
the lectures in the various departments. 


Arthur L. Sullivan Joins 


Tyson Agency as Supervisor 


Arthur L. Sullivan, in recent years ac- 
tive in metropolitan brokerage circles for 
the Fraser Agency of the Connecticut 


(Continued on Page 13) 





Page 4 














eee ee | 
mq +— Li-“e—- 


Sn 






THE EASTERN 
a UNDERWRITER nici YP 






[-+——~L i~“*e——_>- 





December 23, 1932 








Washington Sales Meet 
To Be Held Jan. 26 


T. P. MORGAN, JR., CHAIRMAN 





Maryland and Virginia Associations Co- 
operating with District of Columbia 
Body in Arranging Affair 





A sales congress sponsored by the Life 
Underwriters’ Associations of Baltimore 
and the District of Columbia will be held 
at the Shoreham Hotel, Washington, D. 
C., January 26, according to the an- 
nouncement made by John P. Lynch, 
president, District of Columbia Associa- 
tion, at the December meeting of the 
Richmond (Va.) Association. Mr. Lynch 
invited the Richmond agents to attend 
the congress and said that he was count- 
ing on delegations from Roanoke and 
Norfolk, Va., and Cumberland, Md. 

Roger B. Hull, managing director of 
the National Association was the main 
speaker at the Richmond meeting. He 
predicted that the present year would 
mark the beginning of the end of the 
control of the industrialist, who is con- 
cerned only with his own profit, and see 
the ascendancy of the true business man 
who will insist upon economic stability 
and recognition of human values. 

Further details regarding the Wash- 
ington congress have been sent out by 
Thomas P. Morgan, Jr., Mutual Life, 
who is general chairman of the affair. 
He announces that the speakers being 
selected will be leading officials and 
salesmen with a country-wide reputation 
in the business and that the congress 
will draw an attendance of 500 agents 
from the District of Columbia and Mary- 
land and Virginia. 

Mr. Morgan has the assistance of Vin- 
cent Saccardi, Metropolitan Life, and J. 
Curtis Handy, Aetna Life, as associate 
chairmen on the executive committee. 
The other committees are headed by the 
following men: Speakers—H- Lawrence 


Choate, Mutual Benefit; Registration— 
Herbert O. McLean, Provident; Music— 
Paul H. Primm, Mutual Life; Lunch— 


J. E. McCombs, Mutual Life; Publicity— 
Paul D. Sleeper, Aetna Life; Finance— 
George B. Farquhar, Penn Mutual, and 
Transportation—Dan Harrison, Massa- 
chusetts Mutual. 


MYRICK CHRISTMAS PARTY 

The annual Christmas party of the 
Julian S. Myrick Agency of the Mutual 
Life in New York City will be held this 
afternoon at the agency’s offices, No. 57 
William Street. Following a luncheon 
which will be served, entertainment will 
be furnished by members of the agency 
and Christmas gifts will be distributed. 


VIOLATION OF LAW CHARGED 

Two warrants have been issued charg- 
ing Louis O. Napier, said to be the or- 
ganizer and secretary of United Benevo- 
lent societies located at Milwaukee, with 
violation of Wisconsin insurance laws. 
This is the result of an investigation 
which has been carried on by J. J. Mc- 
Cormick, assistant actuary of the state’s 
insurance department. The department 
had the co-operation of the district at- 
torney and the Better Business Bureau. 








American College Program Expanded 
To Include Course In Management 


Further branching out in its education- 
al program the American College of Life 
Underwriters is inaugurating, with the 
aid of the Life Insurance Sales Research 
Bureau of Hartford, a course in agency 
management. The officials of the Col- 
lege have long seen the need for such 
a course; have felt the ~wwork of a man- 
ager or general agent in life insurance 
involves a knowledge of subjects not 
necessarily essential to the life under- 
writer. The course will be for those 
now engaged in or expecting to engage 
in activities of a managerial character. 

This move definitely widens the scope 
of the American College activities. The 
College was created in 1927 with a view 
to placing life underwriting upon a 
higher educational plane and awarding 
a professional recognition to agents who 
qualified through passing certain exam- 
inations. The program won approval at 
the outset. Hundreds of agents have al- 
ready won the professional designation, 
Chartered Life Underwriter, and thou- 
sands of others are studying to attain it. 

The new program has been so formu- 
lated as to give recognition to the view- 
point that capable management requires 
certain education and training of a dis- 
tinctive nature that is not directly asso- 
ciated with large personal production or 
the rendering of a professional service. 
There are two main divisions in this 
program, one dealing with the principles 
and problems of “Business Administra- 
tion,” and the other with those of “Sales 
Administration.” 


Eligibility Requirement 


A series of two examinations in the 
main fields above noted will be conduct- 
ed annually by the College. These will 
be given at the same time and under 
the same procedure as the C. L. U. ex- 
aminations. Any person holding the 





NEW KENTUCKY HOME OFFICIALS 





Austin Kinnard Named Executive Vice- 
President, and W. T. O’Donohue, 
Active Vice-President 
Additional changes have been made in 
the official family of the Kentucky Home 
Life as a result of recent changes in 

the control of the company. 

Austin Kinnard, of Booker & Kinnard, 
fire and casualty agents; Louisville, has 
been made executive vice-president, fill- 
ing a vacancy caused by the resignation 
of Maurice Wurzell of Philadelphia. W. 
T. O’Donohue, vice-president of the 
Manhattan Life for the past two years, 
and prior to that, vice-president of the 
Jefferson Standard for twenty years, be- 
comes active vice-president of the Ken- 
tucky Home. 

John Miller, who has been an officer 
of the Louisville company on a tempor- 
ary basis, has resigned the active vice- 
presidency of the company and returns 
to Woodward, Fondiller & Ryan, consult- 
ing actuaries of New York. 


C. L. U. designation or the Certificate 
of Proficiency awarded by the College 
will be eligible to take the examinations 
and upon successful completion of both 
will be awarded a special Certificate in 
Life Insurance Agency Management. 
The principal aims of the new educa- 
tional program in management may be 
stated succinctly as follows: To rec- 
ognize the fundamental importance of 
management activities in the develop- 
ment of sound life underwriting, to es- 
tablish educational standards which will 
comprise the various fields of knowledge 
with which a competent general agent 
or manager should be acquainted, and to 
award to properly qualified candidates 
who have measured up to these stand- 
ards a special Certificate in Life Insur- 
ance Agency Management. 
Breadth of Examinations 
The general breadth of each examina- 
tion is indicated by -the following brief 
outline: 
A. Business Administration: 
1. Business Organization. 
2. Financial Management and Interpreta- 
tion of Accounts. 
3. Business Statistics. 
B. Sales Administration: 
1. Sales Management. 
2. Management of Sales Personnel. 
3. Sales Promotion and Business Corre- 
spondence. 


A four-hour examination will be given 
in each of the two fields of subject mat- 
ter. The order in which they are taken 
is at the option of the candidate. The 
dates on which management examina- 
tions will be given in 1933 are here 
given: Section A—June 16; Section B— 
June 17. Requests for special examina- 
tions cannot be granted under any cir- 
cumstances, 

Additional data regarding the manage- 
ment course can be procured by writing 
Dr. David McCahan, secretary of the 
College, 503 Integrity Bldg., Thirty-sixth 
and Walnut Streets, Philadelphia. 


OCCUPIES NEW BUILDING 

The State National Life of St. Louis 
has moved into its handsome new quar- 
ters in the State National Building, 
Eighth and Market Streets. Market 
Street was recently widened by the city 
and the new building has a command- 
ing view of the thoroughfare. 


JOURDAN ESTATE $408,000 
An appraiser’s report has placed a val- 
uation of $408,000 on the estate of Mor- 
ton Jourdan, prominent attorney and 
general counsel of the Missouri State 
Life, who died last month. 


NEW JOHN HANCOCK DIRECTOR 
Eliot Wadsworth, vice-president and 
trustee of the Franklin Savings Bank of 
Boston, and a director of Stone & Web- 
ster, has been elected a member of the 
board of the John Hancock Mutual Life. 
He succeeds the late Robert K. Eaton. 











C. W. Hippard to Head 
Cleveland Association 


E. W. BRAILEY VICE-PRESIDENT 


Elections for 1933 and Address by Robert 
N. Waddell Features of De- 
cember Meeting 





The newly elected officers of the 
Cleveland Life Underwriters Association 
for 1933 are: President, Charles W. Hip- 
pard, Northwestern Mutual; vice-presi- 
dent, Earle W. Brailey, New England 
Mutual; second vice-president, Eugene 
B. Fisher, National Life of Vermont, ani 
treasurer, J. H. Rutherford, Phoenix 
Mutual. Two new directors have also 
been named: R. A. Wesselman, New 
York Life, and George H. Schumacher, 
Massachusetts Mutual. All will be in- 
stalled at the next regular meeting of 
the association in January. 

The association heard a fine address 
at the December meeting last week by 
Robert N. Waddell, Fidelity Mutual 
general agent of Pittsburgh, who took 
up “The Approach and the Close.” He 
pointed out that the approach should at- 
tract attention, gain interest, win the 
confidence of the prospect and get in- 
formation about him. 

Using President R. B. Coolidge of the 
association as his prospect Mr. Waddell 
graphically illustrated several points. In 
one he figuratively used a football, the 
idea being that assuming that the pros- 
pect always says yes, the agent starts 
to complete the application. When an 
objection is raised the prospect in a 
sense tosses the ball back to the agent. 
As soon as the objection is answered the 
ball is returned to the prospect, thereby 
keeping him on the defense. Mr. Wad- 
dell stated that too many agents, in his 
opinion, do not give the prospect suf- 
ficient opportunity to buy. 





FALL CAMPAIGN A SUCCESS 


Columbus Mutual Agents Produce 
$3,700,000 in Honor of Company’s 
Founder; Win Blankets 

The agents of the Columbus Mutual 
Life completed on December 11 a suc- 
cessful campaign for new business, the 
production from October 1 to December 
11, totaling $3,700,000. The December 
date was selected because it was the sev- 
enty-fourth birthday anniversary of the 
company’s founder, C. W. Brandon. 
_Campaign teams were organized by D. 
E. Ball, president, and E. R. Kuck, as- 
sistant to the president. Honors. were 
won by Mr. Ball’s team. Woolen blankets 
were awarded the fifty leading producers 
of the campaign. 








45 YEARS WITH COMPANY 
George W. Sanford, head of the title 
department of the Connecticut Mutual 
at the home office, completed forty-five 
years with the company last week. Only 
two men in home office or field have 
been with the company longer. 





Finesse— 


endured? 








cause for hysterical grief on the part of the professional dollar-puller. 
and difficult to cajole into the light of day? 


The trembling timidity of Mr. Average Man’s dollar in these chaotic days is no fit subject for the lampoons of the shallow optimist, neither is it t 
Looked at sanely, calmly, dispassionately—why shouldn’t money be shy 
Why shouldn’t it shrink from strangers after the bitter beatings our speculation-crazed wealth has 


These fear-ridden, cowering dollars must be treated with delicate finesse, instead of blatant ballyhoo and force, if they are to emerge from their 
retreats and go back to work safely—free from restiveness. Life insurance and annuities offer the sympathetic, guiding hand of helpfulness to 
men and women who seek the ideal conservative route to sound investment and independent old age. 


And the new American Central Endowment Certificates are the last word in safety for the small or large buyer who wants all the security of life 
insurance, without a long-term commitment on his part. 








AMERICAN CENTRAL LIFE INSURANCE COMPANY 
Indianapolis, Indiana 
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HISTORY REPEATS ITSELF 


/ his quaint old world of ours goes round and round in circles; 


people are extravagant and thrifty by turns and stages. 


Once more we have turned back to the days of good old- 
fashioned thrift; to the sound principle of building slowly but 
surely. Once again we are back to the times when people insist 


upon getting value plus for their money. 


What is there that gives more for the dollar than Life Insur- 
ance? What better means is there of practicing thrift than through 


the medium of the solid, dependable institution of Life Insurance? 





General Agent. 


MASSACHUSETTS MUTUAL LIFE INSURANCE CO. 
CHASE NATIONAL BANK BUILDING, 

20 PINE STREET, 

NEW YORK, N. Y. 
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Insurance-Investment 
Plan Is Held Illegal 


OPINION GIVEN IN NEW YORK 





Combination Sale of Life Insurance and 
Stock in Investment Trust 
Is Banned 





A plan to sell in combination life in- 
surance and the stock in an investment 
trust has been declared illegal by Attor- 
ney General John J. Bennett, Jr., of New 
York State in an opinion given to Super- 
intendent of Insurance George S. Van 
Schaick. The plan in question provided 
that one-half of the purchase price of 
the stock was to be allotted to the capi- 
tal of the investment trust, and the 
other half was to be for life insurance 
on the purchaser of the stock. 

The opinion prepared by Henry Ep- 
stein, N. Y. Solicitor General, points out 
that the policy of life insurance is given 
as a consideration for the purchase of 
the investment trust stock, and therefore 
constitutes a discrimination within the 
provisions of section 89 of the insurance 
law. The opinion analyzes the sale of 
stock and the insurance as two steps in 
one general plan, rather than two inde- 
pendent transactions, and holds that the 
insurance company is thereby made par- 
ty to a promotion plan by inducing the 
sale and purchase of stock. 

It is further held that the investment 
trust and its salesmen would be acting 
as agents of the life company, furnish- 
ing policies, and would have to be li- 
censed by the insurance department as 
such, 

Difference of Opinion 

While the opinion passes specifically 
upon the facts of the particular sales 
scheme presented to the Attorney Gen- 
eral, the views expressed seem appli- 
cable to all situations where insurance 
‘other than life insurance is sold or given 
away in conjunction with newspaper sub- 
scriptions, books and other commodities 
or services. Before proceeding against 
those sponsoring and soliciting for simi- 
lar selling organizations, the insurance 
department desires to hear all sides of 
the question presented. A hearing will 
be held at the department, No. 80 Centre 
Street, at 2 p. m. on December 29. Those 
expecting to attend should advise the 
department in advance in order that ade- 
quate accommodations may be available. 








ACTUARIAL CONGRESS 





Tenth International Meeting Will Be 
Held in Rome in the Spring 
Of 1934 

The tenth international congress of 
actuaries, which was originally sched- 
uled to meet in Montreal in July of next 
year, has been postponed and will be 
held instead in Rome, Italy, in the spring 
of 1934. Announcement to such effect 
comes from Robert Henderson, vice- 
president and actuary of the Equitable 
Society, who is secretary of the con- 
gress for the United States. 

Definite information has not yet been 
received with regard to the precise ar- 
rangements except that the dates will 
be at the end of April or the beginning 
of May. It is expected that practically 
the same program of subjects for dis- 
cussion will be adopted for this meeting 
as had already been planned for the pro- 
posed meeting in Montreal. 





ROCHESTER AGENT DIES 

James P. Jones, a well known insur- 
ance man of Rochester, N. Y., and active 
in the Knights of Columbus for many 
years, died last week after an accidental 
fall down a flight of stairs in his home. 
He was sixty-four years of age and was 
associated with the Prudential. He 
served Rochester Knights of Columbus 
as Grand Knight. 





NEW CANADIAN DIRECTOR 


Harvey B. Henwood, general manager 
of the Bank of Toronto, has been ap- 


pointed a director of the Manufacturers 
Life of Canada. 


NORTHWESTERN MUTUAL MEET 





Julius Klem and M. J. Cleary Among 
Those to Speak at New York 


Conference 


A fine program has been arranged for 
the eighteenth annual convention of 
Northwestern Mutual representatives of 
the New England, Middle Atlantic and 
South Atlantic States, to be held Janu- 
ary 4-5 at the Waldorf-Astoria Hotel, 
New York City. “Gear Yourself to the 
Times” is the theme of the meeting. 

Among those who will be heard will 
be Dr. Julius Klein, Agsistant Secretary 
of Commerce; President M. J. Cleary of 
the Northwestern, and John L. Wood, di- 
rector of sales promotion, National Cash 
Register Co. Other features will be “See 
It For Yourself,” dramatized sales pre- 
sented by New York agents, and “Life’s 
Like That,” a playlet. The well-known 
popular pianists, Ohman and Arden, will 
entertain at the banquet which will close 
the conference. 





CHAIN STORE GROUP 


First National Stores, Inc., a New Eng- 
land concern operating 2,900 grocery and 
butcher shops in that locality, has taken 
out a group insurance program with the 
Metropolitan Life protecting 3,000 em- 
ployes. The employes are in stores, field 
service, transportation and in plants and 
offices at Bridgeport, Hartford and 
Providence. The headquarters are at 
Somerville, Mass. Accident and health, 
accidental death and dismemberment are 
among the benefits. 
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Michigan and Indiana. 





OPPORTUNITY 


Opportunity for General Agents means a chance to make a good 
living now and build for a future that will be secured. 


Our General Agent’s contract offers this opportunity. 


We especially invite correspondence with experienced life men 
in the following territory — Western Pennsylvania, Ohio, 


PHILADELPHIA LIFE INSURANCE COMPANY 
111 North Broad Street, Philadelphia, Pa. 








LONG-TIME DIRECTOR DIES 

The oldest member of the board of 
directors of the National Life of Ver- 
mont in point of service, former Gov- 
ernor William W. Stickney of Vermont, 
died last week from a sudden heart at- 
tack in Sarasota, Fla. Next month he 
would have completed his thirtieth year 
as a member of the board. Mr. Stickney 
was seventy-nine years old. 





TORONTO ASSN. ELECTIONS 
W. Ryrie Smith, C. L. U., of the Mu- 
tual Life of Canada, has been elected 


president of the Life Underwriters’ As- 
sociation of Toronto. The other new 
officers are: first vice-president, F. A. 
Buck, Metropolitan Life, and second 


vice-president, C. F. Richardson, C. L. U., 
Dominion Life. 


POLICY 





FAMILY INCOME 





The Result 
of 


Specialization 


, | Over 86% of our total new business 
in 1931 was made up of policies of 
$5,000 and more, averaging nearly 
$9,000. A special opportunity for a 
special class makes a strong appeal 
to the discriminating buyer. 


New York Office 
120 BROADWAY 
Max J. Hancel and Mathew J. Lauer 


Managers 


Telephone REctor 2-2047-8 


Ores eAvitse teen 


Life Insurance Company 
Wilmington, Delaware 





Equitable Society To 
Scale 1933 Dividends 


ORDINARY LIFE POLICIES 


10%, 


Vice-President Klingman Points Out 
That Policyholders’ Interests Will 
Thus Be Best Conserved 





William W. Klingman, vice-president 
of the Equitable Society, has announced 
to the agency forces of the company a 
new ‘dividend schedule for 1933. Under 
the new scale a 10% reduction is made 
on Ordinary Life and Limited Payment 
Life policies on the 3% reserve basis. On 
3%% reserve policies and annuities and 
on Term and Endowment insurance the 
percentage decrease is somewhat greater. 

On policies providing for disability in- 
come (but not on those providing pre- 
mium waiver only) issued at rates prior 
to February 1, 1930, dividends will be 
paid which differ from those on policies 
without such benefit by practically the 
same amounts as under the 1932 scale. 

The excess interest rate for 1933 will 
be at 165%, making a total of 4.65% 
to be allowed on insurance proceeds and 
on dividends left on deposit. This is the 
rate for payments on the annual basis; 
where payments are made more fre- 
quently than annually the excess rate 
will be 1.55%, making a total of 4.55%. 

Mr. Klingman points out that as each 
successive year of the present economic 
period becomes past history the greater 
seems to be the justified confidence of 
the public in the institution of life in- 
surance. In view of the still unsettled 
conditions, however, he says the So- 
ciety’s officers and board of directors 
feel that the interests of policyholders 
will be best conserved by making a re- 
duction in the dividend scale for 1933. 





C. L. AYRES IN LIMELIGHT 


Clarence L. Ayres, president of the 
American Life of Detroit, is said to have 
caused something of a _ sensation in 
Michigan political circles during the past 
week as the result of an address made 
before the Economy League of Michigan 
in which he advocated abolition of the 
state administrative board. The sug- 
gestion was considered of significance 
as Mr. Ayres heads a commission ap- 
pointed by Governor Brucker to investi- 
gate reduction of governmental costs. 





OKLAHOMA TRAVELERS LIFE 


The name of the Oklahoma Travelers 
Association of America has been changed 
to the Oklahoma Travelers Life Insur- 
ance Co., the charter being amended to 
provide for this change. E. E. Brown 
is president; Oscar Justus, vice-presi- 


dent, and H. O. Brown, secretary-treas- 
urer. All are residents of Oklahoma 
City. 





NAMES E. H. “COUNT” MUELLER 

The Pacific Mutual Life has appointed 
E. H. “Count” Mueller as its state agent 
for Wisconsin. Mr. Mueller, who 15 
president of the National Association 0! 
Accident & Health Insurance Managers, 
will continue as state agent for ‘he 
Provident Life & Accident, making his 
headquarters in Madison as heretofore. 
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Missouri State Head 

On Loan Transaction 
PART OF STOCK TRUSTEE PLAN 
President W. T. Nardin Explains Guar- 


antee of $800,000 Loan by Banks 
to Insurance Equities 








\s one step in a plan to bring under 
trusteeship and remove from speculation 
the largest single block of Missouri State 
Life stock—the 29% of the outstanding 
stock amounting to 148,080 shares ac- 
quired by the Kentucky Home Life when 
it took over the business of the Inter- 
Southern Life—the Missouri State Life 
became an endorser for the Insurance 
Equities Corp. on a loan of $800,000 made 
by three St. Louis banks to the latter 
company in connection with the purchase 
of Kentucky Home Life stock from 
Philadelphia bankers. This transaction 
took place early this month. 

Statement by President Nardin 


Following publicity given to the trans- 
action this week W. T. Nardin, presi- 
dent of the Missouri State, said: “With 
advance approval of the Insurance Com- 
missioner of Missouri we gave assistance 
through St. Louis banks to Insurance 
Equities Corp. in partial financing of the 
purchase of Kentucky Home Life stock 
which was undertaken by Insurance 
Equities for the protection and benefit 
of this company and its policyholders. 
This action was approved by a majority 
of our board of directors not one of 
whom has any interest in Insurance 
Equities or any of its affiliates.” 

It was further explained by company 
officials that in the move to take over 
the Philadelphia interest in the Ken- 
tucky Home the Insurance Equities was 
called upon to raise a large sum on short 
notice. As one of the parties chiefly in- 
terested the Missouri State Life aided 
that financing through St. Louis banks 
to pave the way for the confirmation of 
the voting trust agreement which would 
put Missouri State stock under a five- 
year trust. The plan provided for three 
trustees—William T. Nardin, president 
of the company; Julius H. Barnes, chair- 
man of the board and Tom K. Smith, 
president, Boatmen’s National Bank, St. 
Louis, and a leading figure in the busi- 
ness life of the city. Mr. Barnes is also 
chairman of Insurance Equities Corp. 

Press dispatches from Frankfort, Ky., 
and Louisville report that State Auditor 
Talbott, head of the Kentucky Insurance 
Department has notified the Missouri 
State Life that his department disap- 
proves of the company guaranteeing the 
loan to Insurance Equities and that Fed- 
eral Judge Charles I. Dawson has sent 
his resignation as a director of the Mis- 
souri State Life. 





Real Reason for Pride 


Although decreased incomes during 
1930, 1931 and 1932 have retarded the 
crowth of sales there is no reason for 
any discouragement on the part of 
life insurance people. Rather, those 
in the business should point with pride 
to the performance of the companies 
during economic depression. This 
point is emphasized by the Sales Re- 
search Bureau of Hartford in its late 
report reviewing the current situation. 
‘Despite decreased incomes an _ in- 
creasing proportion is being spent in 
life insurance,” the report says. 
‘Using a conservative estimate for 
ecember, sales during 1932 have av- 
eraged about $25,000,000 for every 
vorking day.” 











JOINS PRESIDENTS’ ASSN. 


\ new company has been elected to 
membership in the Association of Life 
Insurance Presidents, the Reliance Life 
o! Pittsburgh. With this election Asso- 
ci:tion companies now number sixty- 
nie, domiciled in twenty-two states, the 
D strict of Columbia and two provinces 
ot Canada. The Reliance Life, which 
began business in 1903, is headed by 
Arthur E. Braun. 





E. A. McLaughlin Named 
Security General Agent 


NEW AGENCY IN NEW YORK 


Office at 165 Broadway to Be Opened 
First of Year; Fourteen Agents 
Lined Up 








The Security Mutual will open another 
agency in the metropolitan New York 
area the first of the year, with Eugene 
A. McLaughlin in charge as general 
agent. The agency will be located at 
No. 165 Broadway. 

Mr. McLaughlin has already lined up 
fourteen agents for the new organiza- 


EUGENE A. McLAUGHLIN 


tion, of which eight are experienced in- 
surance brokerage men. Among those 
to be associated with the agency will be 
the members of H. S: German & Co., 
general brokers, who have been located 
at 50 Church Street for many years. Mr. 
German has been in the insurance busi- 
ness twenty-five years. 

The new Security general agent has 
been a branch manager for the Keane- 
Patterson agencies, Massachusetts Mu- 
tual, in New York, and previous to that 
was manager of the insurance trust di- 
vision of the Chatham Phoenix Bank. He 
first entered life insurance in 1925 as 
agency supervisor and personal producer 
under Gerald A. Eubank. In 1927 he 
became district manager of the Equi- 
table Life of Iowa for central New York 
state, and the following year, brokerage 
manager of the Muller Agency, Aetna 
Life, New York. 

With many friends both in and out 
of the insurance business Mr. McLaugh- 
lin expects to build a sizable agency for 
the Security Mutual. His wide experi- 
ence well equips him for his new duties. 


REINSURANCE APPROVED 

A reinsurance contract by which the 
Life and Casualty Co. of Chicago takes 
over the business of the Old Colony Life 
of Chicago has been approved by Leo 
H. Lowe, Director of Trade and Com- 
merce, according to an announcement 
made in the office of Harry W. Hanson, 
Illinois superintendent of insurance, this 
week. The Old Colony Life recently 
went into receivership. 


CAMPBELL ADVISORY HEAD 

Gordon H. Campbell, Aetna Life gen- 
eral agent at Little Rock, Ark., has been 
made chairman of the company’s advisory 
council of twelve, succeeding S. T. What- 
ley of Chicago, who is to go to the home 
office as vice-president. 











GENERAL AGENT AT OMAHA 

The Continental Life of St. Louis has 
appointed Thomas E. Shea general agent 
at Omaha, Neb. He is an experienced 
agent with a wide acquaintance in this 
territory. 





1. Sound, liquid financial 
condition based on years 
of conservative financial 
policy 


2. Complete line of policy 
contracts 





a. Participating 

b. Non-participating 

ce. Guaranteed Premium 
Reduction with divi- 
dends after tenth year 





EFFECTIVE 
EQUIPMENT 


3. Organized sales presenta- 
tions on many policies 





4. Particularly strong equip- 
ment on life insurance as 
an investment 


5. Excellent correspondence 
course 


6. Schools of instruction in 
the field conducted by 
Home Office men 


7. Low ratio of rejection 
8. Non-medical 

9. Substandard service 
Low net cost 

Age limits—birth to 65 


Mail advertising — “To 
Pave the Way” 


Effective equipment counts for a lot in 


these days of keen competition for sales. 


Consider the above outstanding advan- 
tages to which — in keeping with NYNL’s 
reputation as a sound, progressive company 
that has the needs and interests of its 
fieldmen paramount — every NYNL field- 
man can lay claim as a part of his “effective 


equipment.” They do help make sales. 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


©. J. ARNOLD, parswert 


STRONG-~— MinneapolisMinn. ~ LIBERAL 
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Tarver Says Forces Of Insurance 


Business Should Stand Together 


The desirability of the chief executives 
of the life insurance business working 
along with the supervising authorities, the 
state commissioners, to maintain the 
sound principles that have always charac- 
terized the business was emphasized by 
William A. Tarver, president, National 
Convention of Insurance Commissioners, 
and chairman of the Texas Commission- 
ers, in his address before the Association 
of Life Presidents. 

“Let us keep to the beaten paths of 
the great business, keep to the sound prin- 
ciples that have made the institutions 
grow and throb with life, avoiding the 
pitfalls of entangling alliances, inter-lock- 
ing directorates and the confusion of pos- 
sible conflicting interests,’ Mr. Tarver 
said. “Standing thus together, and join- 
ing hands also with that great army rep- 
resenting the agency forces of the great 
insurance business of the country, we 
shall be able to protect the stockholders, 
the policyholders and the public and con- 
tinue to foster life insurance as a great 
institution of American life and, as a 
prime basis for that achievement, a grow- 
ing healthful public confidence.” 

Among the other thoughts brought out 
by the Texas commissioner were the fol- 
lowing: 

Fundamentals of Business 


Coming specifically to the question, of 
the human problems of insurance super- 
visiom, in the first place, we should re- 
member a few of the fundamental things 
concerning the business of insurance. 
First, it was recognized early in the de- 
velopment of this country that the busi- 
ness of insurance, affecting as it did and 
as it does the public generally, was af- 
fected with a public interest and subject 
to governmental supervision. Second, it 

was long since determined by the courts 
of final resort of this country that con- 
tracts of insurance were not articles of 
commerce and that the function of super- 
yision of insurance was not to be exer- 
cised by the federal government but by 
the respective states in their sovereign 
capacities. Third, another of the charac- 
teristics of the insurance business to be 
kept in mind in so far as the human prob- 
lems of supérvision are concerned is the 
very nature of the business itself. 

“It is a scientific business; its founda- 
tion rests upon the accuracy of experi- 
énce. The utilization of every means 
available for the improvement of that 
experience, whether it concerns mortality 
tates or the destruction of property is 
the price of progress. Hence, wholly 
praiseworthy are activities of the com- 
panies, through their medical staffs and 
their research departments, to prevent the 
inroads of disease and to bring about in- 
creased longevity, also their associations 
looking to the prevention of unreason- 
able fire losses and, therefore, the protec- 
tion of the public against unreasonable 
rates. 

“Another thing to ‘be kept in mind is 
the gigantic proportions which the insur- 
ance business has assumed. It shall not 
be my purpose to reproduce in this pres- 
ence figures illustrating the growth and 
development of the business, particularly 
life insurance business, the growth and 
stabilization of which has been the prime 
concern of your organization. It is suf- 
ficient to say, as has been said heretofore 


in addresses made to this body by some 
of my distinguished predecessors, that life 
insurance now throws its protecting arm 
around the lives of more than 50% of 
cur one hundred and twenty millions of 
people. It may be further said that no 
agency of the government, unless it be 
the tax collector, is concerned with the 
supervision of a business that so largely, 
so definitely and so personally touches in 
one way or another, either in the form of 
protection of life or the protection of 
property through insurance, every man, 
woman and child in the respective states 
2s does the supervision of insurance. 


Relation to States 


“Looking now to some of the ways in 
which these human problems of super- 
vision present themselves, we come briefly 
to a consideration, first, of the relation of 
the insurance companies to the respective 
States, and here this relation is defined 
largely by the statutes of the respective 
States, and the Superintendent or Com- 
missioner of Insurance, as the case may 
be, finds his avenues of supervision, in so 
far as the relation of his department with 
the companies is concerned, more or less 
well marked out by the statutes of his 
State. And in the solution of the human 
problems that come in the exercise of the 
discretion and the authority vested in him 
as the representative of the public, the 
Insurance Commissioner is always con- 
scious and mindful of the boundaries laid 
out for him by the lawmakers of his 
State. He, therefore, must be concerned, 
and perhaps the statutes of every State 
make it one of the duties of the Commis- 
sioner, to see to it that, in the organiza- 
tion, in the operation and in the relation 
of the companies to the Insurance De- 
partment, all the laws of the State relat- 
ing to insurance must be enforced. 


Balanced Authority 


“The exercise of ¢his authority involves 
firmness, understanding, balance and 
poise. It would be sad for the public 
were the insurance supervisors to adopt a 
method of interpretation and application 
of the insurance statutes of their respec- 
tive States so as to bring about a disre- 
gard of the provisions of the law which 
the lawmakers have said must be observed 
hy the insurance company. Therefo-e, 
there must be no faltering at this point. 
Qn the other hand, it would be disastrous 
were the supervising authorities to adopt 
a policy so technical and so narrow as to 
discourage the growth and development 
of the business and to put into the place 
of the life and spirit of the statutes a 
dead and technical construction, resulting 
in the destruction of initiative upon the 
part of those engaged in the insurance 
business. And the human problems in- 
volved in the relation which the com- 
panies sustain toward the State will be 
solved best, in my judgment, by the super- 
vising departments by creating upon the 
part of the representatives of the business 
a feeling that so long as there is a right- 
eous and wholesome purpose upon the 
part of the companies to respect the stit- 
utes of the States in which they seek to 
operate, they will find cooperation and 
fostering encouragement: upon the part of 
the supervising authorities to the end tht 
the business may grow and the security 
of human life and of human property 





aspects of life insurance. 


ences. 


94 Fulton Street 











INSURANCE SECRETARY 


Several years experience with general agent as private 


secretary. Complete knowledge of all details and 


duction man or company executive. Highest refer- 


Box 1210 


The Eastern Underwriter 


Valuable assistant to pro- 


New York 








rights may be enlarged and stabilized by 
the ever-widening circle of insurance. 

“One of the problems facing every In- 
surance Department, representing as it 
does the policyholders and the public, and 
which perhaps illustrates better than any 
other phase of the subject of the human 
problems involved in supervision, is a 
lively and jealous concern that the con- 
tracts between the citizens of the State 
and the writing companies as authorized 
under the statutes of the State are car- 
ried out in letter and in spirit. Nothing 
should be further from the thought of a 
supervising official—and if I may be per- 
mitted as the representative of this great 
unofficial organization known as the In- 
surance Commissioners Convention of 
America, I will say that nothing is further 
from the thoughts of the Commissioners 
—than to substitute their respective judg- 
ments, not to say their arbitrary opinions, 
for the legal rights of the company under 
its contracts and to make of the respective 
departments mere clearing houses for un- 
warranted complaints and of unreasonable 
demands upon the part of the policyhold- 
ers toward the companies, allowing the 
department to be made of itself a cheap 
collection agency or a weapon of oppres- 
sion seeking to force companies to sur- 
render their rights in order to meet the 
unreasonable claim of some policyholder. 

“Yet, at the same time, the supervising 
departments are jealous to guard the pub- 
lic, which relies so largely upon the fact 
that the companies are authorized to do 
business by the States and that they must 
have the seal of approval of the Insur- 
ance Departments of the States before 
they can operate within their boundaries, 
and to see that the public is fairly dealt 
with in the meeting of the contractual 
obligations of the companies toward the 
beneficiaries and the policyholders. No 
company can expect the respect, admira- 
ticn and encouraging support of a depart- 
ment if it manifests a disposition to hag- 
gle over just demands, to seek by a policy 
of high pressure adjustments or delays, 
raising the spectre of fear, to bring about 
an unjust and unreasonable settlement of 
the claims of policyholders or of bene- 
ficiaries. 

Agency Relations 

“There is another field where the 
human problems of supervision manifest 
themselves, and that is the relation of the 
companies to the public through their 
egency forces. Here the supervising de- 
partments come into the picture because 





GEARED SELLING 


Fidelity gears its direct 
mail lead service to an exceed- 
ingly profitable “Income for 
Life” appeal. The premium 
value for each dollar invested 
by its agents last year in this 
service was $54.60. Applica- 
tions written on leads from 
the service are 36% higher 
than the company average of 
all paid policies. 


Users Prorit ACCORDINGLY 


“Income for Life”, Low 
Rate Life, Family Income, 
Disability, Accidental Death 
Benefits and a full line of 
annuity forms are included in 
the Fidelity kit—backed by 
more than half a century of 
fair dealing. 


Send for booklet 
“The Company Back of the 


Contract” 
fs 


IDELITY MUTUAL LIFE 
INSURANCE COMPANY 
PHILADELPHIA 


WALTER LEMAR TALBOT President 











they must exercise some discretion in the 
granting of certificates of authority to 
those who are to go out as the represen- 
tatives of the insurance companies, the 
medium of contact between the companies 
and the public. It is believed that there 
is no better field for the fine spirit of 
cooperation between the departments and 


(Continued on Page 13) 





17-23 John Street, New York 
COrtland 7-8300 





MANAGERS 


Uptown 





122 East 42nd St.—ILExington 2-6715 
245 Fifth Ave.—AShland 4-1772 
578 Madison Ave.—WIckersham 2 -2627 
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Back-to-the-Farm Trend Helping 
Sales of Foreclosed Farm Lands 


By H. Dixon Trueblood 
Editor, The Agency Bulletin, Union Central Life 


From two sources there comes infor- 
mation of encouraging significance to life 
insurance companies that invest in farm 
mortgages. The Government Bureau of 
\griculture Economics at Washington 
reveals a decided back-to-the-farm move- 
inent as a population trend and one of 
the life insurance companies that has 
been a large lender on farms reports a 
substantial increase in the number of 
sales of foreclosed farms. 

During the first quarter of 1932 the 
sales of Union Central farms in most dis- 
tricts of the country were equal to or 
somewhat less than sales for the first 
quarter of 1931. In the second quarter 
of 1932 farm sales increased to double 
what they were during the same quarter 
of 1931 and in the third quarter they 
reached approximately three times the 
amount of sales for that period of 1931. 


In September sales were four times as 
great as the same month of 1931. Octo- 
ber sales were 4% greater than Septem- 
ber and six times greater than sales for 
October of 1931. 

Commenting on the back-to-the-farm 
movement, W. Howard Cox, president of 
Union Central Life, points out also that 
the ratio of cash paid at the time of the 
sale is substantially larger than last year, 
indicating that purchasers have definitely 
decided to cast their lot with agriculture. 

“The demand for farms,” Mr. Cox says, 
“is coming from a more dependable type 
of person who has for several years 
been engaged in industry but originally 
came from the farm—men who have 
carefully saved their surplus earnings 
during the period of boom wages and 
who have been carefully living on this 
surplus hoping that the same opportuni- 
ties would return. They have saved 
money for a return ticket back to the 
farm.” 

Buying Farms As Homes 


The principal demand for farms at the 
present time is in the price range from 
$2,500 to $10,000, indicating that in many 
instances they are being bought for their 
value as homes as well as their earning 
capacity. 

Careful estimates based on actual fig- 
ures of the Bureau of Agriculture Eco- 
nomics show that by January 1, 1933, a 
total of 32,000,000 people will be living on 
farms. This is the highest farm popula- 
tion for the country in twenty years. 

The extent and progress of the back- 
to-the-farm movement is evident in the 
Bureau’s figures which show that the net 
gains in farm population in 1930 and 
1931 plus the projected gains this year 
will more than offset the decrease of 
around 1,500,000 in farm population dur- 





MISREPRESENTATION CASE 





Held Sufficient Ground for Canceling 
Reinstatement Even Though Inno- 
cently Given 

A misrepresentation, no matter how in- 
nocently given, is sufficient ground for 
canceling a reinstatement of a life insur- 
ance contract if the false statement on 
the part of the applicant was a material 
factor in restoring the coverage and con- 
tinuing it, the Michigan:Supreme Court 
has held in National Life & Accident v. 
Helen Nagel. 

The court expressed confidence that 
there was no fraudulent intent involved 
ia misstatement by Julius Henry Nagel 
whee he made application for reinstate- 
ment. He was quoted as telling the agent 
that he “was in good health but just 
eetting over the flu,” while, as a matter 
of fact, the court found, Nagel was then 
2 victim of pulmonary tuberculosis from 
which he died a few months later. 
Neither Nagel nor his doctor knew of 
this condition at the time. 


ing the years from 1920 to 1930. The 
farm population on January 1, 1930, was 
30,169,000 persons—smallest since 1919. 

Estimates point to a net increase of 
263,000 persons in the farm population 
the first three months of 1932, and this 
gain, the authorities believe, suggests the 
possibility of an increase for the entire 
calendar year equal to 1931 when it was 
estimated that the farm population was 
increased by 656,000 persons. 

Although the estimates of increases in 
the farm population clearly indicate the 
effects of present business condition, the 
government bureau report says, even dur- 
ing these times many farm people have 
moved to the city. This movement, how- 
ever, is more than offset by the increased 
flow of population back to the farm. 

During the first three months of this 
year it is shown that 432,000 persons 
moved to the city from farms, but 564,000 
others moved from cities to the country. 
This shows a net farmward movement of 
132,000. The difference between that fig- 
ure and the estimated net increase of 
263,000 in farm population the first quar- 
ter is accounted for by an excess of 
births over deaths. 

Another interesting fact shown by De- 
partment of Agriculture statistics is that 
a considerable part of the back-to-the- 
farm movement consists of persons who 
have had previous farm experience. 
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The Lincoln National Life Insurance 


Company. Fort Wayne, Indiana. 





H. G. SCOTT, JR., DIES 

Herman Gross Scott, Jr., son of H. G. 
Scott, executive vice-president of the Re- 
liance Life, died December 9 in Pasa- 
dena, Cal., where he had been an agent 
of the company for the past nine years. 
He was thirty-six years of age. He en- 
tered the employ of the Reliance Life in 
1912 at the home office in Pittsburgh. 





R. M. FOUNTAIN ANNIVERSARY 
Randolph M. Fountain, representative 
of the John Hancock in Columbus, Ohio, 
has completed thirty-five years of con- 
tinuous service with the company. 








“BOTH GLAD AND SORRY” 


In ancient times a group of horsemen were riding across a strange 


country on a pitch-dark night. 


river a voice out of the darkness called, 


While crossing the dry bed of a 


“Halt”! The voice then 


directed the riders to dismount and pick up a handful of pebbles 


with the prediction that on the morrow when the sun arose they 


would be “both glad and sorry.” 


the following morning discovered that the 


The horsemen complied and on 


“pebbles” were diamonds, 


rubies and other precious stones. They were “both glad and sorry”— 


glad they had some, sorry they didn’t take more. 


In like manner every Midland Mutual policyholder who matures 


his contract is “both glad and sorry.” 


The Midland Mutual Life Insurance Co. 


COLUMBUS, OHIO 


“Its Performances Exceeds Its Promises” 


dl 





GEORGE H. LUCAS DIES 





Represented New York Life in Europe 
for Many Years; Home Was 
in St. Louis 

George H. Lucas, an organizer for the 
New York Life for many years, died 
last week at the home of a daughter in 
Vienna, Austria, of embolism. He was 
sixty-seven years old. The body will be 
cremated and brought to St. Louis, his 
home, for burial. 

In 1904 Mr. Lucas was made divisional 
agent for the New York Life in South- 
eastern Europe and remained in Vienna 
until 1919. He also represented the 
company in the post-war adjustments in 
European countries. Besides his wife 
and two daughters Mr. Lucas is survived 
by two sons, Wilder Lucas, an attorney 
who is honorary consul in St. Louis for 
Austria, and Oliver G. Lucas, president 
of the Canal Bank & Trust Co. of New 
Orleans. 


LOUISVILLE ASS’N OFFICERS 

The new officers of the Louisville Life 
Underwriters Association, elected last 
week, are: president, Rea B. Ferguson, 
Aetna Life; first vice-president, Robert 
F. Bamber, Northwestern Mutual; sec- 
ond vice-president, Earl O’Bannon, Met- 
ropolitan, and secretary-treasurer, Wil- 
liam Cotton, Equitable Society. 


MUTUAL BENEFIT PAGEANT 


“The Coming of the Prince of Peace” 
is the subject of the Christmas pageant 
in costume which sixty home office em- 
ployes of the Mutual Benefit Life are 
giving at the Newark office today. A 








mixed chorus of thirty-five will sing 
from the orchestra pit. The principal 
parts are being taken by Miss Elsa 


Mayer, soprano, as Mary, and Dr. Wil- 
liam R. Ward, as a pilgrim. 


MEMORIAL SERVICE SPEAKER 

Edward D. Duffield, president of the 
Prudential and acting head of Princeton 
University, will be the principal speaker 
at the memorial service for the late Dr. 
Francis L. Patton, one-time president of 
Princeton, which will be held at the uni- 
versity on January 12. 








Cc. J. ZIMMERMAN DINNER 

A Christmas dinner was held by the 
Charles J. Zimmerman agency of the 
Connecticut Mutual at the Newark Ath- 
letic Club on Wednesday evening. Mr. 
Zimmerman presented a number of cups 
to agency leaders of the year. In turn, 
the agency and office staff presented Mr. 
Zimmerman with a traveling bag in ap- 
preciation of his able leadership. 


AGENT’S LICENSE REVOKED 

The license of Ben R. Rosenbaum, 608 
Rugby Road, Brooklyn,and with the Cort- 
land Brokerage Co., Inc., 123 William 
Street, New York City, to sell life in- 
surance has been revoked by Superin- 
tendent Van Schaick. Licensed as an 
agent of three life companies Rosenbaum 
was charged with failure to properly ac- 
count for premiums. 
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Prompt Reinsurance of 
Illinois Life Expected 


IN POLICYHOLDERS’ INTEREST 





Several Companies Interested; Eastern 
Home Offices Not Among Them; 
To Avoid Heavy Lapse 





That it is possible that a reinsurance 
arrangement may be made to take over 
the outstanding business of the Illinois 
Life, meet death claims in full and pre- 
serve the protection of policyholders is 
the most hopeful aspect of the develop- 
ments in connection with the receiver- 
ship of the Chicago company. Several 
insurance companies have indicated to 
Receiver Abel Davis that they are in- 
terested but no bids have been made be- 
cause accurate information is still lack- 
ing on which to base any but a general 
plan of reinsurance. It is understood 
that the big eastern companies did not 
give Receiver Davis any encouragement 
on his trip east. 

Reinsurance of the Illinois Life’s busi- 
ness as promptly as possible to preserve 
policyholders’ protection and prevent 
wholesale lapse is Receiver Davis’ pro- 
gram. A preliminary survey indicates 
that the impairment may reach $10,000,- 
000. This would affect endowment poli- 
cyholders most because of the percentage 
of the reserve tied up. Some concern 
has been expressed in insurance circles 
that unless reinsurance is obtained im- 
mediately the damaging effect of the 
publicity and the confusion attending the 
case will lessen the attractiveness of the 
reinsurance. 

The business in force at the time of 
the receivership was around $145,000,000 
and has been adversely affected since. 
The company is understood to have cash 
on hand of only about $100,000 over the 
accumulated death claims which amount 
to $170,000. This does not take into con- 
sideration the premiums paid in since the 
receivership which are held in trust for 
the benefit of the paying policyholders 
subject to return in full should reinsur- 
ance not be effected. 

In instructions to Receiver Davis Judge 
James H. Wilkerson put special emphasis 
on the point that in considering rein- 
surance the receiver should take into 
consideration the laws of states in which 
bidding companies reside favoring those 
companies in states which have rigidly 
enforced and strong insurance laws. 

The report of Receiver Davis to the 
court is expected to be ready by the end 
of this week. 

Insurance people point out that in 
spite of the newspaper headlines which 
lead the policyholder to believe that his 
protection and equity are gone, any re- 
insurance made would have as a condi- 
tion the payment of death claims for their 
full face amount. By discontinuing new 
business the reserves can be built up. 
Savings can be made all along the line. 
The impairment of the company is an 
impairment of the reserve funds and un- 
der favorable conditions and handling, if 
not too great, can be made up without 
loss to the policyholders as has been 
repeatedly shown. 





NOW WITH CAMPS AGENCY 


Jack Evans, who has been associated 
with the Ralph G. Engelsman Agency of 
the Penn Mutual in New York City for 
the last four years and who has edited 
Plus Signs, the agency’s organ, has joined 
the Manuel Camps agency of the Penn 
in Boston. He will probably manage a 
branch office for the Boston agency. 





NEWARK AGENCY DINED 
The staff of the Van Vliet and Keer 
Agency of the Prudential in Newark was 
given a dinner party last week at the 
Newark Athletic Club by the general 
agents, 





MONTREAL SKIERS 
G. M. B. Morton of the Manufacturers 
Life is president of the Montreal Ski 
Club. J. N. Berger, another agent of the 
company there, is a noted skier. 


Rhodes Honored 


(Continued from Page 3) 


boy, agent, general agent, vice-president 
and president. Few life insurance presi- 
dents have passed through the same 
stages in their careers. I believe I am 
right in making the statement that Fred 
Rhodes is the only life insurance company 
president who has attained the distinc- 
tion of having the thirty-third and last 
degree of Masonry conferred upon him 
by the Northern Masortic Jurisdiction.” 

“During my long association with Fred 
Rhodes I have been impressed with his 
tremendous energy, untiring zeal and 
willingness at all times to assume re- 
sponsibilities. There is no man for whom 
I have a higher regard and a greater 
feeling of friendship. I feel highly hon- 
ored to be here and join you in doing 
honor to our genial president and good 
friend. 

“It gives me great pleasure to intro- 
duce our old friend George T. Mason of 
Chicago, a life long friend of our pres- 
ident, and senior agent for the company, 
also having the honor of being the oldest 
active agent, in point of service, with one 
company, in Chicago.” 

Mr. Furey also. introduced Harrison 
L. Amber, vice-president, with the re- 
quest that he act as toastmaster and in- 
troduce the speakers and guests. 

George H. Tucker, of Pittsfield, senior 
director of the company, having served 
in that capacity for fifty-two years, was 
then introduced and gave a brief resume 
of his connection with the company, and 
his years of association with President 
Rhodes. 

Toastmaster Amber then introduced 
the following officers and general agents: 
John Barker, vice-president and general 
counsel; James B. O’Brien, general 
agent, Albany; Everett H. Plummer, gen- 
eral agent, Philadelphia; S. Samuel 
Wolfson, general agent, New York; By- 
ron C. Howes, general agent, Chicago; 
Ray C. Bass, president of the Rhodes 
Club; William M. Carroll, Jr., general 
agent, New York, and Dr. I. M. Brenner, 
close friend and family physician. All 
spoke feelingly of the great inspiration 
and co-operation derived through a long 
and close association with President 
Rhodes. 

One of the finest tributes paid to Mr. 
Rhodes during the testimonial dinner 
was made by a friend of long standing 
and an active general agent, as follows: 

“T am very happy to be here tonight 
to participate in the pleasures of this oc- 
casion to the extent of saluting you upon 
the completion of forty successful years 
with our Berkshire. Your triumphant 
march from the day you entered the 
Pittsburgh agency until tonight, occupy- 
ing as you do the highest office of the 
company, has been one steady and con- 
tinuous round of fidelity to the interests 
of the company, and it is our ardent wish 
that the Berkshire Life may never be 
deprived of your unceasing vigor in its 
behalf. Your long agency experience, 
which includes your fine record in New 
York City, has given you the broad vision 
which has made for progress during your 
official connection with the company and 
I predict for us all a magnificent growth 
under your continued leadership. I am 
happy to congratulate you, Fred, upon 
the glory and happiness which I know is 
yours tonight.” 

During the progress of the dinner 
many congratulatory telegrams from 
friends and associates from all parts of 
the country were received and read. 

William M. Carroll, Jr., general agent, 
New York City, concluded the festivities 
marking the celebration of the fortieth 
anniversary of President Rhodes by pre- 
senting on behalf of the assembled guests 
a beautiful embossed leather desk-port- 
folio, in token of their esteem and good 
wishes. 


NEW OFFICE FOR NARDIN 
William T. Nardin, president of the 
Missouri State Life, who last week was 
nominated for the presidency of the In- 
dustrial Club of St. Louis, an important 
civic body, is almost certain of election 
as no opposition candidate has appeared. 














W HEN YOU SELL LIFE INSURANCE, 
SELL THE Joyous Years Ahead e 


Life Insurance that matures in old age 
opens the door to travel, relaxation 
and comfort. Thousands of men and 
women ate eagerly looking forward to 
a trip to Europe — paid for by life 
insurance. When you sell life insur- 
ance, sell happiness! 


Provident Mutual 
Life Insurance Company of Philadelphia 


Founded 1865 

















Sell Efficient and Economical 
Financial Service 


America is becoming annuity‘minded. During 
the last decade, premiums paid for annuities have 
increased with great rapidity. 


The public recognizes the efficiency and econ- 
omy of the investment management service offered 
by life insurance companies and wants to use this 
service for retirement purposes as well as for the 
support of dependents. 


No life insurance man can afford to neglect 
the annuity idea. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 
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Small Salaried Groups 
Need More Attention 


NORTH TALKS IN ST. LOUIS 





Urges Agents to Remember That 25% of 
Coverage Is Held by 2% of 
Population — 





Greater concentration on that 80% of 
the population which earns $2,000 a year 
or less was recommended to the mem- 
bers of the Life Underwriters’ Associa- 
tion of St. Louis by Henry E. North, 
third vice-president of the Metropolitan 
Life, in addressing that body last week. 
The meeting, held in the Hotel Jefferson, 
was attended by about 900. 


Mr. North urged the agents to recog- 
nize the fact that 25% of the existing life 
insurance is held by that 2% of the na- 
tion’s population with an earning capa- 
city in excess of $5,000 a year, and to 
pay more attention to the smaller sala- 
ried groups who have the greatest indi- 
vidual need for insurance protection, both 
for themselves and their families. He 
advised the St. Louis producers not to 
waste so much time in chasing big cases. 


Methods Have Changed 


The modern method of selling life in- 
surance, the speaker contended, is for 
the salesman to understand the individu- 
al needs of his prospect and to bring the 
message of life insurance to his door. 
The life underwriter is up against a de- 
cidedly different proposition than he was 
five or six years ago. Money was plen- 
tiful and everyone was buying freely. 
The agent today, in contrast, must make 
the prospect appreciate the advantages 
of the insurance product. 

Life insurance admittedly has proven 
that it is a good investment, Mr. North 
continued, adding: “But remember if you 
stress the investment feature of life in- 
surance too much you may lose the sale. 
Don’t make that mistake. Don’t forget 
that many men made many investments 
which they regarded as very good only 
to have them prove otherwise. If you 
bring forward the investment feature too 
much he may not want to buy. You don’t 
want to get too far away from the essen- 
tial fact that life insurance is based on 
protection. Keep remembering . that 
every person must die but he doesn’t 
know when.” 


To Sponsor Essay Contest 


A short talk was given at the meeting 
by Fred Sale of the Missouri State Life 
who reported on a recent conference held 
by representatives of the St. Louis As- 
sociation, the Kansas City Association, 
and officers of the Federation of Wom- 
en’s Club of Missouri, at which it was 
decided to conduct an essay contest on 
life insurance. Prizes will be offered by 
the associations for the best essays. Mr. 
Sale said that it is hoped that this con- 
test will prove the means of educating 
many women in Missouri as to the real 
advantages of life insurance and thus 
help break down this particular barrier 
to sales. 





WAS LONG WITH MASS. MUTUAL 


Osgood E. Fifield, Deceased Vice-Presi- 
dent, Started as Inspector of Loans 
in Michigan 

Osgood E. Fifield, second vice-presi- 
dent of the Massachusetts Mutual, who 
died recently after a two months’ illness, 
was associated with the Springfield com- 
pany thirty-four years. He made his first 
connection with the company in March, 
1898, as inspector of loans in Michigan, 
later being transferred to various Mid- 
dle Western cities. He came to the home 
office in 1909 to fill the position of su- 
perintendent of loans and was made sec- 
ond vice-president in 1928. 

Mr. Fifield was born August 3, 1865, 
at Berrian Springs, Mich. He served 
several terms as mayor of Benton Har- 
bor, Mich. Surviving him are his wife, 
Mrs. Martha E. Hapharn Fifield, two 
daughters, one son and seven grandchil- 
dren, 





GEORGE A. ADSIT RESIGNS 





Former Assistant Manager of General 
Agents of John Hancock; Has Not 
Announced Future Plans 


George A. Adsit, assistant manager of 
general agencies of the John Hancock, 
has resigned. 

After attending Cornell University he 
went to Syracuse University where he 
was graduated in 1917. He taught in the 


New York State Normal School at Cort- 
land, N. Y., and at Syracuse University, 
following his graduation. During the 
World War he was in the aviation sec- 
tion of the signal corps. When the War 
ended he continued teaching for about 
six months; then went into sales work 
with the Eckenberg Co., manufacturers 
of powdered and prepared milks and 
flours. 

He left that field to organize the 
George A. Adsit Co., an independent real 
estate and insurance brokerage office 
which operated successfully until he went 
with the John Hancock’s home office six 
years ago. Since then his work has been 
in connection with the field plans of the 
company. 

Mr. Adsit has many friends in the 
field and is well and favorably known in 
New York City and in a number of other 
cities of the country. He has not yet 
announced his future plans. 


FISCHER AGENCY WINS 


St. Louis Agency of Massachusetts Mu- 
tual Beats Detroit in Fall 
Production Contest 
The St. Louis Agency of the Massa- 
chusetts Mutual, which is under the 
management of Chester O. Fischer, has 
won out in a fall production contest with 
the company’s Detroit Agency, managed 

by John W. Yates. 

During April and May these agencies 
engaged in competition and the Detroit 
agency came out victor at that time, but 
now the tables were turned. During Oc- 
tober the St. Louis agency led the entire 
forces of the Massachusetts Mutual, with 
a total of $1,073,000 of paid business. The 
Detroit agency scored $481,000. In No- 
vember the battle was closer, the final 
figures showing that St. Louis had $606,- 
000 paid, and Detroit, $555,000. 


NEW GUARDIAN MANAGER 


The Guardian Life has appointed E. 
Clifford Loucks manager at Albany, N. Y. 
Mr. Loucks thus returns to his native 
territory for he was born in the upper 
Hudson Valley and attended the Rensse- 
laer Polytechnic Institute at Troy. He 
has spent the last eight years in life 
insurance work in southern New Eng- 
land, successively in home office work, 
then as assistant manager and finally 
as manager. 











ME 


Wishing Everybody 
A MERRY XMAS & 


ba St 


and a 
PROSPEROUS 
NEW YEAR 


Brokerage Department 


THE 


Clancy D. Connell 


AGENCY 


Provident Mutual Life 
Insurance Co. 


33 Liberty St., New York ‘ 
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“A Source of Comfort Through the Years”’ 
The Record of a Small Policy 


The following letter from a Wisconsin clergyman illustrates strikingly how even 
a small life policy kept in force may be the chief or sole means to security and 


peace in the later years of life: 


**My mind goes back across the years, to an afternoon in North Dakota, 
when a representative of the New York Life came to my home and urged 
me to take out some Life Insurance. 
poor to make a start. I was so short of money that the agent had to lend 
me the money for my first premium. My only regret is that I did not let 
him make it three thousand instead of one, as he wanted to do. 


‘It has been a source of comfort through the years, to have even so 
small an amount in a safe place. Now we are no longer young, and have 
decided to buy a little home. This means that we need the small savings vel 
the New York Life has been keeping for us these many years . . . CS 


* * *& KF K 


This is a $1,000 20 Payment Life policy issued at age 35. Total pre- 
miums paid—$766.80. Present cash value, including dividend deposits, 
amounts to $1,146.21. Through all these years the beneficiary has been 
protected for $1,000. 
A life or endowment policy (but not term insurance) 
is an Insured Savings Plan with guaranteed values for 


Retirement. 


I believed in insurance but was too 
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LIVE HINTS FOR BUSINESS 





* ee ° oS 
Practical’ Suggestions to Help the Man With the Rate 
Book Increase His Income and General Effickency 


Equiowa offers one 
One agent’s sensible ex- 


“The approach of 


In the end of the year 
Planning makes us look ahead 
For 1933 toward 1933,” says 


Bill Albrecht in the 
Union Central bulletin. “Of course all 
of us shall turn over a new leaf, the 
same as every year. Of course we in- 
tend to let all our bad habits go with 
the old year and acquire innumerable 
good habits with the advent of the new 
year. No more getting discouraged—no 
more complaining about tough breaks— 
no more wasting time—more calls and 
more interviews—more system—more 
work. 

“Most gratifying to think about, most 
satisfying to plan for, most pleasant rev- 
eries to dream over—were it not for the 
fact that in order to start the New Year 
with a ‘bang’ we must do some real 
strenuous prospecting right now, so we 
have the business to close in January. 
Of course, that means action in the pres- 
ent, not dreaming of the future, which 
-is altogether different.” 

* * * 


Homer D. Lin- 
Testimonials inger, a Connecticut 
and Mutual _srepresenta- 

Match Covers tive of Chicago, 

uses testimonials and 
match covers to advantage. He secures 
testimonial letters from prominent and 
well-known policyholders for use on 
proper occasions, believing that they 
serve a twofold purpose; to create con- 
fidence in the mind of the prospective 
client, and to bring old policyholders 
much closer to the agent. He feels that 
after a policyholder gives a strong tes- 
timonial he finds it difficult to conscien- 
tiously buy from someone else. 

The Chicago agent also subtly lets his 
prospects know that he belongs to the 
same club or organization, without say- 
ing so in so many words. To do this, 
he often uses the simple device of ex- 
hibiting match covers. For example, if 
the man whom he is calling on belongs 
to the same country club, in the course 
of the conversation Lininger casually 
brings out a book of matches on which 
the club name appears, and either toys 
with it a moment or lights a match. 
This, of course, brings about the desired 
result, by identifying him as a fellow 
club-member. 
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Agent’s planation of why he 
Viewpoint gets a kick out of 
the life insurance 
business. Here it is: 
Because— 


My success is not affected by the gen- 
eral law of supply and demand. I create 
my own demand and fill it from an in- 
exhaustible supply. 

Because— 

The work that I did yesterday, last 
month and last year, increases my in- 
come today, tomorrow, and through the 
coming years. 

Because— 

Every time I make a dollar for myself 
I render valuable service to the world. 
Because— 

The passing years do not contain a 
menace. No life insurance salesman was 
ever “sidetracked” or militated against 
in any way on account of his age. 

es ¢ 


Don’t let your res- 

A ervoir run dry, ad- 

Well Filled vises the Security 

Reservoir Mutual Roster. Sell- 

ing is hard work and 

a successful salesman making a dozen 

calls a day and conducting two or three 

interviews must broadcast a great deal 

of that assurance so much needed to turn 
prospects into policyholders. 


In order to maintain a supply of 
courage, faith and confidence in your 
reservoir and avoid running dry—going 
stale—you must have a refilling hour. 

Choose the time that is best for you 
but do not fail to keep abreast of the 
times with proper books, magazines and 
other sources of insurance information 
and selling ideas. Keep your reservoir 
intake well supplied and you will not 
lack the proper appeal when needed. 


ACTIVE AS CLUB PRESIDENT 


Miss Genevieve Forsberg, a represent- 
ative of the Kellogg Agency of the Equi- 
table Society in Chicago, has been high- 
ly commended lately for her activity as 
president of the Alliance of Business and 
Professional Women of LaGrange, IIl.. 
Presiding at a dinner recently Miss Fors- 
berg had the honor of introducing Miss 
Jane Addams and other distinguished 
speakers. 







There are no policies better adapted 


INDUSTRIAL — OR — ORDINARY 
to the public need than those issued by 


The Colonial Life Insurance Company 
OF AMERICA 
HOME OFFICE—JERSEY CITY, NEW JERSEY 
Opportunity for Quality Men 
NEW JERSEY—NEW YORK — PENNSYLVANIA — CONNECTICUT 








NONE BETTER 






“An Agency Minded Company”—Because! ! 


All the Officers of Agency 


i Department are former Field Men. 
The Medical and Underwriting Departments have practical knowledge of Field 


blems. 


All the Officers and Directors take an active interest and are in sympathy with Field affairs. 


“Your new 


Field problems. 


Agents—Where and How to find them.” (Just off the Berkshire 
“Fund-o-mentals”—Agents’ Training Course. 


Sales talks. 
“sales helps” and “co-operation” Berkshire 





“Ask any Berkshire Agent” 
BERKSHIRE LIFE INSURANCE COMPANY 


Fred H. Rhodes, President 





Tells How Proceeds Are 
Protected in New York 

Ss. J. KATZMAN’S RADIO TALK 

Sections 55A of Insurance Law and 15 of 


Personal Property Law Ex- 
plained to Public 





The way in which New York State has 
recognized the value of life insurance 
protection to such a degree as to provide 
special statutes to safeguard the cash 
value and proceeds of policies was point- 
ed out by Selig J. Katzman, C. L. U., 
Mutual Life agent, in a recent radio ad- 
dress. There are two important sections 
of the New York law that give this pro- 
tection, Mr. Katzman said. 

First—Under Section 55A of the in- 
surance laws, the cash value of the poli- 
cies are protected against any claims of 
the insured’s creditors, if the proceeds 
are made payable to a named beneficiary 
and providing, of course, the insurance 
is not taken with the intent of defraud- 
ing creditors. 

Second—Section 15 of the Personal 
Property Law of this state provides that 
where proceeds of life insurance policies 
are left with the insurance companies 
under what is known as modes of settle- 
ment or other agreements, and proper 
provisions made, the proceeds of these 
policies cannot be attached by creditors 
of the beneficiaries except for the nec- 
essaries of life. 


Will-Making Recommended 


Mr. Katzman pointed out that it is 
surprising how few people have provided 
for the distribution of their estates 
through a properly and legally drawn up 
will, saying: 

“The making of a will is of tremen- 
dous importance. The state gives you 
the right to appoint an executor who is 
to dispose of your property in the man- 
ner and way you most desire and desig- 
nate in your will. However, should you 
pass on without having left a will—or 
what. is legally known as ‘intestate’—the 
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state then assumes the right to appoint 
a public administrator who is to admin- 
ister and distribute your property in the 
way prescribed by the law, and not in 
the manner you would like to have done. 
And, talking about property, do you 
realize that through life insurance you 
can, by means of the payment of even 
one premium, immediately create and 
establish an estate that would perhaps 
ordinarily take twenty years to estab- 
lish through the usual regular and sys- 
tematic savings. Furthermore, that life 
insurance estates can be administered by 
the life insurance companies for the ben- 
efit of your beneficiaries in the manner 
you designate. It is of importance to 
know that $40,000 of life insurance pay- 
able to named beneficiaries is exempt 
from Inheritance and Estate Taxation.” 





LAPSED POLICY SCHEME 

A racket using lapsed life insurance 
has come to light in Evansville, Ind. 
where a woman complained that she had 
paid money to a man posing as an insur- 
ance company field manager. She said 
she paid the money to the man on the 
assumption that it represented premiums 
due on an insurance policy held by her 
father, who died recently. The man rep- 
resented that if the premium were paid 
a lapsed policy would have to be paid in 
full. 





FRANK P. BOND DIES 

Frank P. Bond, retired Metropolitan 
Life representative of Newark, died in 
Newark Memorial Hospital recently. 
He was sixty-two years of age and rep- 
resented the life company for thirty-five 
years. Known locally also for his musi- 
cal abilities Mr. Bond could play twenty- 
three musical instruments and gave fre- 
quent entertainments for churches, chari- 
ties and clubs. 
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THE HOME LIFE INSURANCE COMPANY OF AMERICA 
PROTECTS THE ENTIRE FAMILY 


Policies Are Issued from Birth to Sixty-Five Years Next 
Birthday 


A comparative statement of the Company’s progress during the last ten 


years shows a remarkable achievement. 


The premium income has increased 


by 141.9%; the admitted assets have shown a gain of 492.2%. The policy 
reserves for the protection of policyholders have expanded by 545.6%; and the 
insurance in force has increased by 152.6%. 
OVER ONE HUNDRED AND FOUR MILLIONS IN FORCE 
A Policy for Every Purse and Purpose 
INDEPENDENCE SQUARE 
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are outstanding qualifications of 


~ UNION MUTUAL LIFE | 


Incorporated 1848 


INSURANCE COMPANY 


PORTLAND, MAINE 


AGE ano STABILITY 








December 23, 1932 








Page 13 








Twisting Evils Scored 
By Dunham Over Radio 


ESPECIALLY DANGEROUS TODAY 





Connecticut Commissioner Tells How 
Large Number of Loans Has Given 
Twister Opportunity 


The public was given an insight into 
the inherent evils in “twisting” life in- 
surance policies by Howard P. Dunham, 
insurance commissioner of Connecticut, 
in a radio address given over WTIC 
(Travelers Station) last Friday evening. 
Commissioner Dunham :said in part: 

Twisting is a backward step. The pol- 
icyholder usually trades a perfectly good 
policy for which he is paying a premium 
for one not so good for which he will 
have to pay a higher premium. The de- 
pression through which we are going, the 
decreased earnings of many policyhold- 
ers in an age where luxuries have been 
eliminated and where there are already 
tremendous loans on life policies—these 
ripe times give the twister his chance to 
reap a big harvest during the coming 
months. The public as a rule is not fully 
acquainted with the intricacies of an in- 
surance policy. They generally know the 
blessings of life insurance. They know 
in a vague way that billions of dollars 
are paid out annually by life insurance 
companies. 


$3,100,000,000 Paid Out 

An authority has just made an esti- 
mate that $3,100,000,000 will have been 
paid during this year of 1932 not only 
to beneficiaries of life policies but to a 
multitude of living policyholders as well 
for ease and protection in their declin- 
ing years. America has deposited with 
life insurance companies nearly $20,000,- 
000,000 of its most sacred trust funds and 
her people are entitled to the greatest 
protection possible of this vast sum. 

But with all of the munificence of in- 
surance along comes the unscrupulous 
agent who for a few dollars of commis- 
sion will get a holder of life insurance 
to lapse his policy by taking cash for 
the policy he has been paying for so 
many years and then taking this money 
and handing it over to an agent usually 
for a less attractive policy and always 
at a higher rate for of course you know 
premiums on life insurance are figured 
on your age at the time you take out 
your policy. There of course is also the 
possibility that the insured who lapses 
or surrenders his policy may find he is 
no longer acceptable for new insurance. 
This is especially important now when 
life insurance companies are making 
their medical examinations more search. 
ing and severe. A person who is think- 
ing of capitulating to the twister by sur- 
rendering his policy should consider 
among other things the surrender value 
of his néw policy. 

Despite the educational work the in- 
surance companies have carried on for 
many years, the public’s knowledge of 
insurance matters is still far from thor- 
ough; the public look to the insurance 
agents for advice and guidance in insur- 
ance matters. It is thus not difficult 
for agents to twist policies in the guise 
of promoting the welfare of their clients. 


TAX MEET IN ST. LOUIS 


The American Life Convention spon- 
sored a conference on the individual ap- 
plication of State premium taxes and re- 
taliatory laws which was held at the 
Hotel Jefferson, St. Louis, Thursday of 
last week. In attendance were repre- 
sentatives from a number of Middle- 
Western life companies. Ralph Kastner, 
attorney for the Convention, presided. 
One of the speakers was C. G. Morgan 
Wynne of the taxation department of 
the Sun Life. The Convention’s latest 
tax chart was discussed at the meeting. 


VA. COMPANY DIVIDEND 


The Life Insurance Co. of Virginia has 
declared the regular quarterly dividend 
of seventy-five cents payable on Janu- 
ary 1 to holders of record December 23. 
The disbursement will amount to $187,500. 











Sullivan Change 


(Continued from Page 3) 
Mutual, on December 15 became brok- 
erage supervisor for the James A. Tyson 
Agency of the Guardian Life, located on 
the fifteenth -floor of the company’s 
Home Office Building at 50 Union 
Square. 

Mr. Sullivan is still in his twenties, 





ARTHUR L. SULLIVAN 


but has been engaged in life insurance 
pursuits for nearly 12 years. After sev- 
eral years’ work in the underwriting de- 
partment of a large Hartford company, 
he came to New York City in 1930, and 
has since been engaged in brokerage 
sales and service. 





Thrift without hoarding can be super- 
latively successful through life insurance. 
—Lincoln National Emancipator. 








TRIPLE INDEMNITY LIFE INSURANCE 
" 
NON-CANCELLABLE 
WEEKLY ACCIDENT DISABILITY 


wi 


ONE CONTRACT FOR ONE PREMIUM 


General Agency Contracts available at Cincinnati, | Ohio; 
Toledo, Ohio; Erie, Penna.; Harrisburg, Penna.; Philadelphia, 
Penna.; and the State of Delaware. 


Inquire 


United Life and Accident Insurance Company 
United Life Building 
Concord, New Hampshire 








COMBINE FOR COLLECTIONS 

In order to reduce the expense of col- 
lecting small premiums a number of 
German life insurance companies are 
planning to combine their collecting of 
industrial life premiums and have this 
work done by a central organization. 
In Poland fire insurance companies plan 
to combine for the same purpose. Ex- 
perienced insurance men doubt the feasi- 
bility of these efforts. 


FRANKLIN LIFE APPOINTMENT 

The Franklin Life recently appointed 
William C. Peck as supervisor for Michi- 
gan, Minnesota, Wisconsin, and the Chi- 
cago district of Illinois. 





THE FORMULA 
of SUCCESS 


IFE INSURANCE can be explained in plain, everyday 
language. The facts can be simply stated. People need to 
be told about life insurance by one who knows life insurance 

and its adaptability. Salesmen of integrity, ability and courage 
who will work systematically and plainly state the facts of life 
insurance service will be Masters of their craft and successful. 


THE MUuTUAL LIFE OF NEW YoRK, with its long history of 
increasing success, offers opportunity. It writes Annuities and 
all standard forms of life insurance. Double Indemnity Benefits. 
It has many practices to broaden and expedite service for Field 
Representatives and for Policyholders. 


Those contemplating engaging in life insurance field work as 
a career of broad service and personal achievement are invited 


to apply to 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street 


DAVID F. HOUSTON 
President 


New York, N. Y. 
GEORGE K. SARGENT 
Vice-President 


and 
Manager of Agencies 





MISSOURI INSURANCE HEAD 
Robert E. O’Malley Mentioned as Suc- 


cessor to J. B. Thompson as Demo- 

cratic Administration Takes Office 

There is some speculation as to who 
will be the next superintendent of in- 
surance in Missouri. Guy B. Parks, a 
Democrat, becomes governor of that 
state on January 1, and politicians be- 
lieve that he will not rename Joseph B. 
Thompson, a Republican, the present in- 
cumbent, although opinion prevails that 
Mr. Thompson has made a first class 
head for the state insurance department. 

The name most widely mentioned for 
the position is Robert E. O’Malley of 
Kansas City, who is connected with the 
Midland Life and has proven very suc- 
cessful in the business. He is affiliated 
with the dominant Democratic organiza- 
tion in Kansas City. Others who have 
been mentioned are E. S. Villmoare, Jr., 
and Stanley Watson of Kansas City, and 
G. E. Robertson of Marshall, Mo. 


Tarver Address 


(Continued from Page 8) 





the companies than in this matter of the 
character of the personnel of the repre- 
sentatives of the companies in the field. 
It is my thought that there is a fine and 
wholesome spirit afield bringing about a 
better understanding between the depart- 
ments and the companies and the repre- 
sentatives of the companies known as the 
agents, than has ever prevailed before. 

“Let the company guard with jealous 
care its name, its reputation and its busi- 
ness when it selects men to go out as its 
personal representatives, dealing with the 
public, men of character, men who will 
not seek financial profit in the form of 
enlarged commissions by a misrepresenta- 
tion of the policies offered by their com- 
pany or a depreciation and unfair com- 
parison of the policies offered by other 
companies. Let the great agency organi- 
zations continue their splendid efforts to 
improve the personnel and to elevate the 
requirements of those who are to find 
membership in their ranks, to the end 
that the public may have an ever-increas- 
ing respect and regard for the great army 
of the agency forces of insurance with 
whom they come in daily contact. Let the 
supervising departments of the respective 
States and of the District of Columbia 
exercise their authority fairly and cau- 
tiously in the granting of agents’ licenses 
and the revocation of the same, but with 
a fixed purpose of trying to rid the coun- 
try of agents who would prey upon the 
public or who would misrepresent or seek 
unfair advantage in dealing with the pub- 
lic in insurance matters.” 
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SELLING FORECLOSED FARMS 
Recent figures of the Government Bu- 
reau of Agricultural Economics indicate 
a marked tendency toward increased 
population on farms which is a decided 
reversal of the trend for some years. 
This, in conjunction with reported in- 
creased sales of foreclosed farms by the 
insurance companies, would seem to con- 
tain the germ of a possible solution of 
one of the chief problems in the present 
farm situation. 

Life insurance companies that are 
large lenders on farm mortgages are re- 
luctant to foreclose in cases of default, 
being obviously much more concerned 
with the maintenance of the farm as a 
going property than in gaining title to 
it. Among the unemployed are large 
numbers who have practical farm expe- 
rience and in these times could find an 
outlet for their energy and maintain a 
home at the same time by returning to 
the farm. Granted that at present prices 
of commodities there is scant, if any, 
profit to the farmer in crops, he still 
remains the most independent individual 
with an assurance of a home and the 
necessities of life. 

A man with some farming experience, 
even though he have little or no capital, 
can acquire today a farm home on terms 
that this generation has not heretofore 
known. Some comments by W. Howard 
Cox, president of the Union Central Life, 
appearing elsewhere in this paper, on the 
noticeable increase in the volume of sales 
of foreclosed farms by that company are 
both significant and encouraging. A gen- 
uine movement back to the farms would 
be a decidedly constructive development 
for the life insurance companies and 
would be one in which they could offer 
substantial co-operation and _ aid. 





U. S. SUPREME COURT ON 
SHIP FIRES 

Marine cargo underwriters in New 
York are naturally keenly disappointed 
at the decision of the United States Su- 
preme Court last week in the Galileo case 
which held that ship owners are not fi- 
nancially responsible for damage to car- 
go by fire unless the “fire is caused by 
the design or neglect” of the vessel own- 
er or his managing officers. And “man- 
aging officers” do not include the officers 
actually in charge of a vessel’s operations 
on the sea. 

Underwriters here believe that this 
court decision renders the task of plac- 
ing liability for fire losses on ship own- 
ers practically impossible in nine cases 


out of ten because of the extreme diffi- 
culty of proving that owners and man- 
aging officers in buildings away from 
waterfronts have personal knowledge of 
what transpires out of their sight. Ship 
fires are today more prevalent than in 
many years and in numerous cases they 
have occurred on large passenger liners 
so that the ultimate cost to both cargo 
and hull underwriters is exceptionally 
heavy and obviously greater than antic- 
ipated in rate schedules. The whole 
subject of ship fires is today a serious 
problem for the marine underwriting bus- 
iness. 

Despite their disappointment in the 
outcome of the Galileo case marine un- 
derwriters do not propose to disagree 
with the legal reasoning of the United 
States Supreme Court. They do, how- 
ever, wonder at just what point the per- 
sonal negligence of a ship owner begins 
and how much he is required to know 
about the measures taken to make his 
ships seaworthy. With the Federal fire 
statute granting wide immunity to vessel 
owners there is little for underwriters to 
do now other than adjust themselves to 
the situations clarified by this decision. 

With protection and indemnity insur- 
ance, which includes vessel owners’ liabil- 
ity coverage, being written. upon an in- 
creasing scale by marine insurance offices 
in New York it may often happen that 
cargo and ship-owners’ interests are in- 
sured by identical companies so that no 
matter where the final responsibility 
rests the insurance paid will be about 
the same. Heretofore, and even possibly 
today, the majority of P. & I. insurance 
has been underwritten by mutual clubs of 
vessel owners so that legal victories for 
the protection and indemnity clubs over 
cargo underwriters resulted in payments 
by insurance companies which were not 
counterbalanced by savings in liability 
claims. 

In the Galileo case the cargo under- 
writers contended before the United 
States Supreme Court that the fire stat- 
ute does not confer immunity on ship- 
owners from responsibility where the 
fire resulted from unseaworthiness exist- 
ing at the commencement of a voyage 
and discoverable by the exercise of ordi- 
nary care. Besides the bills of lading 
held provisions to the effect that the 
ship owners would “exercise due diligence 
to make the steamer seaworthy.” The ar- 
gument was that such due diligence was 
not exercised because of negligence of 
the ship’s chief engineer in loading new 
coal on old coal known to be heated. 

However, Justice Brandeis held that 
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CECIL F. SHALLCROSS 


Cecil F. Shallcross, United States man- 
ager of the North British & Mercantile 
and recently re-elected president of the 
Eastern Underwriters’ Association, is to 
be one of the principal speakers at the 
fiftieth anniversary dinner of the New 
England Insurance Exchange to be held 
on January 6 at the Copley-Plaza Hotel 
in Boston. Mr. Shallcross is an excellent 
speaker and a keen interpreter of fire in- 
surance developments so that many will 
await with much interest his remarks on 
“What of the Future for Fire Insur- 
ance ?” 

x & 

John L. Seeber and William Lauder of 
the New York local department of the 
Great American were guests of honor at 
a dinner and theatre party given by 
their associates last Thursday evening. 
Mr. Seeber this month completes twenty- 
five years of service with the company 
and Mr. Lauder celebrates his thirtieth 
anniversary. The former joined the 
Great American as a rate checker and 
today is chief underwriter for the metro- 
politan territory. Mr. Lauder is special 
agent in New York City. Both are well- 
known and popular with agents and 
brokers in the local territory. 

* 


George E. Dalrymple, a representative 
of the Equitable Life Assurance Society, 
has been elected mayor of Haverhill, 
Mass., a city of 48,000 people in which 
he resides. 

oe 

Philip F. Brown, Jr., Virginia special 
agent for the Fidelity-Phenix, made a 
special trip to Courtland, Va., last week 
to present a 25-year service medal to 
L. L. Manry of L. L. Manry & Sons 
agency of that town, in recognition of 
his rounding out a quarter of a century 
of service as a representative of the com- 
pany. 

* * * 

A. R. Lawrence, chairman and man- 
ager of the Compensation Rating & In- 
spection Bureau of New Jersey, has been 
elected vice-chairman of the northern 
New Jersey chapter of the American So- 
ciety of Safety Engineers. 





the courts have been careful not to 
thwart the purpose of the fire statute 
by viewing as neglect of the owners the 
breach of what in other connections is 
held to be a non-delegable duty. Like- 
wise no provision in any bill of lading 
deprives a vessel owner of the protec- 
tion afforded by the Federal fire statute 
the Supreme Court held, despite the pro- 
visions of the Harter Act and implied 
warranties of seaworthiness. 


W. A. Adams, head of W. A. Adams 
& Co., agents for the Great American 
at Shanghai, China, has been elected 
president of the Shanghai American 
Club. J. E. Swan, a director of the In- 
ternational Assurance at Shanghai, has 
been elected a member of the executive 
committee of the same club. 

es 

Austen B. Crehore of Crehore & Rich- 
ardson, agents in New York for a num- 
ber of fire and casualty companies, has 
been made a Knight of the Legion of 
Honor by the French Government in rec- 
ognition of his services in the Lafayette 
Escadrille during the World War. 

* ok * 


George F. Richardson, general counsel 
of the American Asiatic Underwriters 
and affiliated companies, has returned to 
the head office at Shanghai. Mr. and 
Mrs. Richardson and their young son 
toured Europe before going to the Unit- 
ed States. While here Mr. Richardson 
spent considerable time in Washington 
in the interests of his companies. 





RUSSELL M. SIMONS 


Russell M. Simons, Home Life general 
agent of New York City, has been do- 
ing a constructive job as head of the 
committee on business conduct of the 
Life Underwriters’ Association of the 
city. Long active in association affairs, 
Mr. Simons has served the organization 
both as secretary-treasurer and vice- 
president. He has made a fine record 
with the Home Life in his twenty-seven 
years of service, managing an agency 
which has oftentimes been annual com- 
pany leader. A resident of Upper Mont- 
clair, N. J.. Mr. Simons has found time 
also to be active in local civic interests 
and is a member of the Montclair Ath- 
letic Club and the local Masonic Lodge. 

* 


Bertram N. Carvalho, vice-president of 
the Rossia of Hartford and the Ros- 
sia International, has been named presi- 
dent of the new company which will be 
formed out of the merger of the Fire Re- 
assurance and the Metropolitan Fire of 
New York. Mr. Carvalho was president 
of the Fire Reassurance. 

ok 


William N. Babcock has taken over the 
general insurance agency conducted in 
Canandaigua, N. Y., by S. Herbert Elliot. 
Mr. Babcock is moving the business to 
the Jenkins building in Canandaigua. The 
new owner has in insurance selling in 
Rochester for several years. 


F. W. Standart of the Standart & Main 
Agency; J. Stanley Edwards, general 
agent of the Aetna Life, and Isadore 
Samuels, general agent of the New Eng- 
land Mutual, all of Denver, have been 
named directors of the Denver Commu- 
nity Chest. 
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Agents In Hong Kong Defense Corps 


Among other duties of agents in Asia 
would seem to be that of military de- 
fense. E. J. R. Mitchell, manager in 
South China for the Manufacturers Life 
of Toronto, has been acting as second 
in command of the Hong Kong Volun- 
teer Defense Corps, of which he is a 
captain. J. M. Sunley, cashier of the 
office, is a corporal, S. V. Gittins a sig- 
naller and J. C. M. Grenham quarter- 
master-sergeant. 

* * 


Moneys of the Ages 


A treat is in store for anyone who 
will take the time to wander down to 
No. 46 Cedar Street, New York, as I 
did one day this week, to have a look 
at the Chase National Bank’s collection 
of moneys of the world. Thousands of 
New Yorkers pass by the doors of this 
building every day, most of them alto- 
gether unconscious of the interesting 
treasures which can be seen by merely 
stepping inside. 

For here is to be found one of the 
most comprehensive and rare collections 
of moneys in existence. There are more 
than 40,000 specimens, including one of 
almost every known medium of exchange 
used by mankind. Whether you are at- 
tracted to that kind used by the ancient 
Babylonians, or to the wooden money 
used by the residents of Tenimo, Wash., 
in 1932, because of the failure of the 
bank in that community, there is almost 
certain to be something there to arouse 
your curiosity. 

It may be the receipt given for the 
sale of a negro slave back in 1850, for 
$350; the personal checks of George 
Washington, Abraham Lincoln or Brig- 
ham Young; cheese money, known as 
“condensed milk”; the first coins struck 
off by the Fascisti and by the Irish Free 
State; implement-shaped pieces from 
China; “plugs” of brick tea, stamped by 
the Russian government; long black 
sticks of licorice-soaked tobacco made in 
Virginia and circulating as money in cer+ 
tain South Pacific Islands, etc., etc. 

If the collection itself fails to appeal 
to your sophisticated taste you may be 
interested in the curator and his story. 
Some fifty years ago Farran Zerbe, a 
newsboy of Tyrone, Pa., was given a 
French fifty centime in payment for one 
of his papers. When he found that it 
wasn’t a dime his curiosity was aroused 
and he decided to learn something about 
money. His ardent study has continued 
through the years; he personally assem- 
bled most of the moneys in the Chase 
Bank collection. For some time Zerbe 
was in the mercantile business but he 
continued collecting moneys as a side- 
line and improved his collection by buy- 
ing and trading with other numismatists. 
Later he became a professional collector 
and exhibited in banks in all parts 
of the country, also at the Chicago, St. 
Louis and San Francisco World’s Fairs. 

The Chase Bank was one of those 
which displayed his exhibit and became 
so interested that in 1929 it bought the 
collection for permanent exhibition and 
retained Zerbe as the curator. He feels 














himself extremely fortunate, says that 
“it’s like having your cake and eating 
it too.” A true collector, he has an af- 


fection for these pieces. Mr. Zerbe is 
not interested’ in the collection from a 
monetary point of view but from the his- 
torical. He feels the collection important 
in this regard, says, “money is really a 
documentary record of the progress of 
man throughout the stages of civiliza- 
tion. Coins are imperishable metal doc- 
uments, types of art indicative of the re- 
finement and energy of the nation pro- 
ducing them. Money of civilized peoples 
reaches back in an unbroken chain for 
nearly 3,000 years. Beyond that, with 
interruptions, money can be traced 2,000 
years more.” 

The curator, friendly, gray-haired, is an 
exceedingly interesting man to listen to. 
He probably knows as much about 
money as anyone living. He is a former 
president of the American Numismatic 
Association and a member of the U. S. 
Assay Commission. He considers the 
present U. S. dime the most artistic of 
modern coins. 


As one looks over the collection he be- 
gins to recall his history. He begins to 
think of the ancient Greek and Roman 
civilizations, because they are represented 
here, just as are the other periods. And 
as he looks at the samples of commod- 
ity money used by early Americans his 
thoughts go back to the Indians and the 
early days of this republic. Among the 
stranger samples of commodity money 
are bricks of compressed tea, fishhooks, 
pelts, wampum, shells, bones and whis- 
key. Whiskey was used as money in 
the United States in the days when the 
railroads were built. The workmen were 
given a quantity of whiskey and of cash 
each day. 

The most valuable specimens in the 
collection are two paper bills printed by 
the North American Indians, believed to 
be the only known specimens of Ameri- 
can Indian paper money. One was issued 
by the Cherokee nation, the other by the 
Arapahoes. 

Visitors to the exhibit usually show 
great interest in the colossal stone 
“coins” from the South Sea island of 
Yap. A Yap “coin” is about thirty 
inches in diameter and weighs more than 
100 pounds. It represents the value of 
10,000 cocoanuts, an eighteen-foot canoe, 
or a wife. Larger pieces, up to twelve 
feet in diameter, do not circulate but are 
held as treasure. The natives of Yap 
used to travel hundreds of miles through 
treacherous waters in canoes to haul 
home these huge stone slabs represent- 
ing their fortunes. Interest also is 
shown in the tiniest coin in the world, 
in display here. It is a gold nugget the 
size of a pin point, weighing one grain, 
and came from South India in 1800. 

Mr. Zerbe reports that some visitors 
ask the most amazing questions. He is 
usually able to answer the more sensible 
ones, but he found himself in a quandary 
on one occasion when a woman asked in 
all seriousness to see a “Latin quarter.” 

One of the novelties in the collection 
is a greenback which iooks like a two- 
dollar bill on one side and a one-dollar 


on the other. This has been called an 
“extraordinary error in printing”; was 
found by a Michigan banker in a sup- 
ply of notes he received from the gov- 


ernment. 
: «. > 


J. H. Barnes Featured in “Time” 

Julius H. Barnes, now board chairman 
of the Missouri State Life and Lloyds 
Insurance Co. of America, who made a 
favorable impression upon a large au- 
dience of insurance executives and state 
officials a few weeks ago when he testi- 
fied on interlocking company interests at 
the commissioners’ session, is given more 
than a column story in Time Magazine 
for last week which contains some in- 
teresting facts about his career prior to 
entering insurance. 

It is pointed out that Mr. Barnes is 
a close friend and one time business part- 
ner of President Hoover; that he was 
chosen as Duluth’s first citizen in 1930. 
From 1917 to 1919 Mr. Barnes was head 
of the U. S. Food Administration Grain 
Corp., and from 1929 to 1931 he did not- 
able work as chairman of the U. S. 
Chamber of Commerce. “Time” also re- 
fers to his chairmanship of the Presi- 
dent’s business survey committee in 1930. 

* * x 


Machine to Test Motorists 

Tests to reveal whether automobile 
drivers are safe or accident-prone, wheth- 
er they are road-hogs, whether they are 
able to think and act quickly, are being 
developed at the National Institute of In- 
dustrial Psychology in London, England. 

Tests, which are supposed to cover in 
an hour what would otherwise take 
months of ordinary driving, are given 
in a dummy car. The apparatus consists 
of the front seat of a car with steering 
wheel, brakes and accessories and is 
placed before a screen on which is shown 
a country road. Pressing the accelera- 
tor makes the road appear to move. 
Turns appear, obstructions in the road- 
ways, and other situations come up to 
make the subject react. By these reac- 
tions it is hoped to be able to pick out 
those who are temperamentally unfit to 
drive a car. 

At the present time the directors are 
checking back the results obtained in the 
laboratory against the actual driving 
records of some taxi and truck drivers. 
The institute is being aided in its re- 
search by a grant of $17,500 from the 
Rockefeller Foundation. 

* * 


Filing a Claim Turned in Fire Alarm 

John Skarpakezos of Brunswick, Ga., is 
one assured who thinks that making a 
claim under a fire insurance policy is not 
so easy. John telephoned to his insur- 
ance agency, and called out the fire de- 
partment instead. 

John’s house burned down one night, 
and the next morning he called his in- 
surance agency to present the claim. But 
he wasn’t quite sure of how to put his 
words, and when the switchboard girl 
answered John said, “My house burning 
down.” 

The girl hastily hung up and called 
the fire department to hurry and extin- 
guish the blaze. When the engines ar- 
rived at the charred ruins from the night 
before they found a surprised John. He 
had a great deal of difficulty explaining 
to the chief that he wanted no firemen, 
he merely wanted his insurance. 

x * x 


World Campaign Against Dangerous 
Narcotics 

In the lobby of the Waldorf-Astoria 
Hotel, New York, when the presidents 
of the life insurance companies were 
holding their recent annual meeting I 
had the pleasure of meeting Commander 
Richmond Pearson Hobson who came 
into fame by reason of his part in sink- 
ing a ship in Cuban waters during the 
Spanish-American War, a heroic achieve- 
ment. It was an attempt—although 
fruitless—at blocking the Spanish fleet. 
Since then he has been a Congressman, 
a lecturer and at the present time is 
very much interested in the World Nar- 
cotic:* Defense Association which is 
arousing world sentiment against the 
manufacture of certain narcotics. The 


narcotic situation is described by Com- 
mander Hobson as follows: , 

1. After years of effort in the face of 
hidden opposition by the beneficiaries of 
the opium traffic, the League of Nations 
called a conference on limitation of the 
manufacture of dangerous narcotic drugs, 
which met at Geneva in the summer of 
1931, with delegates from fifty-seven na- 
tions. After hard fighting, the Confer- 
ence drafted, and on the 13th of July 
signed a strong convention containing all 
the major provisions necessary, when en- 
forced, to limit the quantity of high pow- 
ered drugs manufactured to the legiti- 
mate medical and scientific needs of the 
world. 

2. Under its own provisions, the Con- 
vention, to become effective, must be 
ratified by twenty-five nations, including 
four of the eight principal manufacturing 
nations, by April 13, 1933. Amid the dis- 
tractions of the world with so many 
problems clamoring for attention, seven- 
teen months have elapsed, and only eight 
nations have ratified the Convention, in- 
cluding one of the principal manufac- 
turing nations, the United States. Only 
four months remain in which to secure 
ratification by seventeen other nations, 
including. three of the principal manu- 
facturing nations. 

3. To bring about this result, the World 
Narcotic Defense Association plans to 
put on a drive for the arousing of world 
public sentiment. One feature of’ this 
drive is a world mass meeting centered 


“in New York in February, at which a 


leading personality is expected to deliver 
a key-note address, and the heads of 
ten national governments are expected to 
speak over the radio from their respec- 
tive capitols. A roll call of nations is 
then planned with reports upon, the 
status and outlook for. ratification and 
enforcement legislation, "Then-on the 
program come greetings and assurances 


-of co-operation on the part of organized 
~ society. 
“being the business group, composed. of 


One combination of» groups 


the financial group, the insurance group, 
the transportation group, the public-wtili- 
ties group, the industrial group,’ the,com- 
modities group, etc. It is much desired 
that a representative of the life~insur- 
ance world convey the greetings of that 
world with the background of a resolu- 


tion, 
. * 8 


Home Office Singers Give Concerts 


The Metropolitan Life has a glee club 
composed of home office employes which 
has given fifty-eight private concerts, the 
fifty-eighth having been.given in the 
home office auditorium last week. The 
club has also appeared at company ban- 
quets, and has made phonograph records. 
Reinhard A. Hohaus, Jr., assistant actu- 
ary, is president of the group, and the 
members are home office employes of 
many ranks, including elevator and hall 
men. 

The Travelers Choral Club gave its an- 
nual concert of Christmas carols at Bush- 
nell Hall, Hartford’s concert hall, last 
week, The organization sang unfamiliar 
carols on the first part of the program, 
arrangements of tunes from the Old 
World. The Travelers Symphony Or- 
chestra was also heard, with Christiaan 
Kriens conducting both the orchestra and 
the singers. William B. Bailey, statisti- 
cian of the company, is president of the 
choral club. 

* * 
Book on Great Salvage Feat 

In “The Egypt’s Gold,” which has re- 
cently appeared in London, David Scott 
has penned a splendid record of this fa- 
mous feat in the history of salvage work. 
Mr. Scott, who accompanied the Artig- 
lio and witnessed the amazing diving op- 
erations, makes clear the quality and na- 
ture of the technical success; and, more 
important, he has imparted to his tale of 
a band of deep-sea heroes a glow which 
lifts it altogether out of the category 
of mere documents and gives it a per- 
manent place in the literature of human 
achievement. 

Perhaps the Artiglio has paved the way 
for a series of memorable salvages, for 
the publication of Mr. Scott’s book coin- 


(Continued on Page 24) 
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FIRE INSURANCE 





Marshall Retires As 
President of Northern 


H. H. CLUTIA HIS SUCCESSOR 





Former Becomes Honorary Chairman of 
Company; Clutia Formerly With 
Westchester Fire 





James Marshall is retiring as president 
of the Northern of New York on De- 
cember 31 and will be succeeded by Har- 
ry H. Clutia, formerly vice-president of 
the Westchester Fire. Mr. Marshall, 
able, kindly and highly regarded by his 
associates in fire insurance, is closing his 
active career as an insurance man after 
being in the business for forty-eight 





HARRY H. CLUTIA 


years. However, he has been elected to 
the newly created post of honorary chair- 
man of the Northern. 

Mr. Marshall has been the real head 
of the Northern since 1925 although pres- 
ident only since 1928. Before becoming 
vice-president in 1925 Mr. Marshall was 
associated with the Northern for many 
years as an officer and was likewise a 
partner in the well-known New York 
underwriting office of Willard S. Brown 
& Co. He has served as president of the 
New York Fire Insurance Exchange and 
of the Insurance Society of New York, 
has been a member of important commit- 
tees of the National Board of Fire Un- 
derwriters and was vice-chairman of the 
New York Fire Insurance Rating Organ- 
ization. 

Mr. Clutia is a native of Ambherst, 
Mass., and a graduate of Amherst Col- 
ege, class of 1901. He immediately en- 
tered fire insurance as a clerk in the 
office of the Norwich Union Fire and in 
the next few years was successively an 
examiner in the office of the Greenwich 
Fire and a special agent of the E. E. 
Hall General Agency, traveling New 
England. In 1910 he entered the ser- 
vice of the Continental at the home office 
as district manager, became agency su- 
perintendent in 1913, manager of the 
Western department of the Fidelity Un- 
derwriters in 1914 and the next year re- 
signed to become agency manager of the 
Westchester Fire. He was elected secre- 
tary in 1916 and vice-president in 1919. 

In the Jatter office he also had charge 
of the loss department, and when the 
Westchester became a member of the 
Crum & Forster group his duties in the 
loss department were extended to include 
other companies of the fleet. 


Dunham Says Rate 
Cutting Must Stop 


HITS FREE INSURANCE, TOO 





Connecticut Commissioner Among the 
Speakers at Insurance Day Meet- 
ing at Hartford 





Close to 500 agents and company ex- 
ecutives attended the eighth annual Con- 
necticut Insurance Day convention held 
last Thursday at the Aetna Life Build- 
ing in Hartford. President Paul L. Haid 
of the Insurance Executives’ Association 
and Insurance Commissioner Howard P. 
Dunham of Connecticut made the out- 
standing talks. The address of Mr. 
Haid was published in these columns last 
Friday. 

Commissioner Dunham, who headed a 
newly appointed committee of the Na- 
tional Convention of Insurance Commis- 
sioners to ferret out wasteful and un- 
economical practices in the insurance 
business, devoted his remarks to rate- 
cutting and “free” insurance. He said 
he knew that rate-cutting was being 
practiced in Connecticut and sounded a 
warning to those indulging in it. “This 
has got to stop,” the Commissioner 
stated with emphasis. Likewise the Con- 
necticut Department is going to wage a 
determined battle against those who are 
securing free insurance by holding poli- 
cies for as long as possible without pay- 
ing any premium and then, when they 
are cancelled, seeking similar coverage 
in other agency offices. He pointed out 
that many unscrupulous assured are thus 
able to obtain insurance protection for 
long periods of time without paying any 
earned premiums. To eliminate this evil 
the co-operation of companies and 
agents are needed by the Insurance De- 
partment. 

Governor Cross, Dr. William Lyon 
Phelps, professor of English literature at 
Yale; Dr. James L. McConaughy, presi- 
dent of Wesleyan University; Merton L. 
Brown, insurance commissioner of Mas- 
sachusetts, and nationally known insur- 
ance leaders were among the speakers. 


Huebner on Banking 

America’s banking system, under which 
“any Tom, Dick and Harry” can be a 
banker, was scored by Dr. Solomon S. 
Huebner of Philadelphia, professor of 
insurance and commerce at the Wharton 
School of Finance, and dean of the Am- 
erican College of Life Underwriters. 

Seven thousand five hundred of the 
10,000 bank failures in the United States 
were due to the fact the banker wasn’t 
a banker, Dr. Huebner said. He also 
said that there have been no bank fail- 
ures in Canada in the past three years. 
“No man should be allowed to start a 
bank unless he knows something about 
banking,” the speaker said. Dr. Hueb- 
ner said he favors the establishment of 
branch banks throughout the nation. 

Speculation was blamed for the depres- 
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Everybody is playing “‘close to 
the client” these days. Hence 
the financial condition of the 


company behind the policy is 


a point of first consideration. 
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sion, which he said will end only when 
it has burned itself out. Dr. Huebner 
also said that while this depression is 
as bad as any ever experienced, it is no 
worse than other periods of business 
stagnation. The depression will end, he 
predicted, when “we have paid the price 
of excessive speculation. and liquidated 
the debts we now have saddled upon us.” 

Quoting from prospective insurance 
agents examined as to their qualifica- 
tions to sell insurance, Commissioner 
Brown of Massachusetts kept the audi- 
ence laughing continuously. There were 
several explanations as to what a blan- 
ket policy is. Here are a few: 

“A blanket policy covers both husband 
and wife.” 

“A blanket policy covers the heads of 
families.” 

“A blanket policy is one that insures 
fire in a bedroom.” 

The question: “What is a pure endow- 
ment?” was answered thus: 

“A pure endowment may be issued 
only if there is no moral hazard.” An- 
other candidate, asked to state the dif- 
ference between an agent and a broker, 


(Continued on Page 20) 
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CAPITAL 
PREMIUM RESERVE 
OTHER LIABILITIES 


VOLUNTARY CONTINGENT RESERVE 


NET SURPLUS 
TOTAL ASSETS 


$1,500,000.00 
1,242,822.17 
203,068.54 
955,317.34 
1,384,971.46 
5,286,179.51 





GENERAL AGENCY CHANGE 


Alfred Paull & Son, Inc., Turn Over 
Local Agency Business to 
Lee C. Paull 

Alfred Paull & Son, Inc., West Vir- 
ginia general agents at Wheeling, W. 
Va., for a number of leading fire and 
casualty companies, who have also op- 
erated a local agency for the same com- 
panies for-Wheeling and its vicinity, are 
turning the local agency business done 
directly over to Lee C. Paull, a son of 
the founder of the agency, on January 1. 
This is in accordance with the growing 
custom of general agencies refraining 
from engaging also in local agency op- 
erations. This general agency has been 
in business for more than fifty years 
and is highly regarded in its territory. 

Lee C. Paull, who will direct the local 
agency business, will operate the agency 
as Lee C. Paull, Inc., and will report 
his business to the general agency of 
Alfred Paull & Son, Inc. However, the 
business of the two offices will be en- 
tirely separate. 





PEARL SUSPENDED IN MICH. 

For violating its writing powers in 
Michigan the Pearl of London has had 
its license there suspended for at least 
ninety days and has been fined $500 by 
Insurance Commissioner Charles D. Liv- 
ingston, following the hearing held last 
week on charges brought against the 
company by lIdcal agents and others. The 
Pearl is licensed to write fire reinsurance 
only in Michigan and it was discovered 
recently that two direct policies had been 
issued at improper rates covering prop- 
erty in Michigan through a Chicago 
agency. 





CENTRAL FIRE DIVIDEND 
The Central Fire of Baltimore has de- 
clared a dividend of 10 cents a share, 
payable January 1 to stockholders of 
record December 19. 
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INSURING LIFE - BUILDINGS 


Is There Need For Coverage Here For Inanimate Objects, Can It Be 


Written in U. S: and Is Such Insurance Feasible? 
acted in Germany 


In the August 5 number of The East- 
ern Underwriter appeared an article of 
mine, entitled “Obsolescence Insurance,” 
which dealt chiefly with property life in- 
surance as.a means of meeting depre- 
ciation on buildings, a branch of insur- 
ance so far not practised in the United 
States. It is the insurance of the life of 
buildings and other inanimate things on 
strictly actuarial principles. 

That article has aroused a good deal 
of interest. Inquiries have been made 


from fire insurance executives regard- 


ing the usefulness and practicability of 
such an insurance. 

As far as these inquiries have come 
under my observation they may be 
grouped under three headings, to wit: 
(1) Is there a need in the United States 
for this cover? (2) Can it be written 
in the United States under existing laws 
by fire insurance companies? (3) Is it 
feasible, that is, can a safe system be 
worked out, a policy which would be 
saleable and would find such universal 
adoption as to secure the average ex- 
perience to bring it within the domain 
of insurance? tA 

Fundamental Character of PLI. 


I shall try to discuss the three ques- 
tions in the order named, but first wish 
to repeat some statements I made in my 
former article, and also to say a few 
words as to the fundamental character 
of PLI (Property Life Insurance). 

Insurance cannot create money; it 
merely collects and distributes it. And 
further, the usual method of meeting de- 
preciation under prevailing conditions by 
setting aside reserves is wholly inade- 
quate and only too frequently a costly 
self-deception, because in most instances 
it remains a book transaction. 

Most inquiries reveal a misunderstand- 
ing as to the fundamental idea underly- 
ing PLI, confounding it with “new for 
old” insurance, a class of coverage which 
is written by fire companies in a very 
limited way in the United States. Prop- 
erty life insurance should, as I have al- 
ready stated in the previous article, be 
dissociated from fire insurance, as con- 
nected with fire insurance it would pre- 
sent an unbearable moral hazard. Its 
object is to cover the depreciation or de- 
struction of buildings by other than ele- 
mentary forces, as these are - already 
taken care of under fire, windstorm, etc.. 
policies. 


Inanimate Assured 


Fire and casualty insurance place the 
human being into’the center. His in- 
terest in the inanimate thing is the ob- 
ject of insurance, not. the inanimate 
thing itself. While we speak of a build- 
ing as being insured again3tfire that is 
really not the case. As the policy itself 
says: “Does insure John Doe against-loss 
and damage by fire...” It is the in- 
terest of a person or a group of persons 


Insurance) Trans 


By H. J. Werder 


as owners, lessees, mortgagees, etc., that 
is insured. The fire insurance policy is 
a strictly personal contract and ends with 
the interest of the assured in the prop- 
erty. 

Property life insurance places the in- 
animate thing in the center and makes 
its existence, its “life,” the object of in- 
surance, independent of the temporary 
owner thereof. Its purpose is the pro- 
tection and preservation of values, the 
continuation of capital, not against ele- 
mentary hazards, but against the inevit- 
able depreciation and final extinction by 
time; against old age and “death.” 


Comparison with Human Beings 


A building can be compared to a 
human being and is exposed to similar 
hazards, and it can meet these hazards 
in the same manner as they are met by 
human beings. A human being meets 
the risk of depreciation and final extinc- 
tion by setting aside each year an 
amount of money based on his life ex- 
pectation in order to take care of his 
old age. If he does this in an individual 
and voluntary way he overlooks two fac- 
tors: that the average experience may 
not apply to his particular individual 
case and that he may become unable to 
earn an income long before he has ac- 
cumulated sufficient funds to take care 
of himself 

For these reasons the individual joins 
a group of other individuals by taking 
out life insurance policies and in that 
manner gets the advantages of group 
experience, because within the group 
enough members will live beyond the 
average span of time to pay for those 
who are eliminated prematurely. 

Exactly the same reasoning applies to 
buildings. It is possible to estimate the 
life of a building with reasonable ac- 
curacy and to figure out the amount 
which should be set aside annually to 
reproduce the building when normally its 
usefulness, its. earning capacity, has 
ceased, it has “died.” But this normal 
experience does not by necessity apply 
to the individual case so that, even when 
this individual method of amortization 
has been carried out regularly and con- 
scientiously (which very frequently it is 
not) the premature unforeseen and un- 
foreseeable destruction of the building 
by other than elementary causes leaves 
insufficient funds on hand for its re- 
placement and the continuation of the 
capital value it represents. Such pro- 
tection can only be achieved for the 
building by having it join a group of 
other buildings and within this group 
some buildings will live longer than the 
average and will pay for those which 
are short-lived and eliminated before 
their proper time. This is property life 
insurance. 

Investments of Insurance Companies 

It is well known that the funds of 
many insurance companies are invested 
heavily in railroad bonds and real es- 
tate mortgages. If it is shown that PLI 
strengthens these two classes of securi- 
ties the need for PLI may be considered 
as established beyond reasonable doubt. 

Let us, therefore, consider a railroad 
equipment bond which has been issued 
for a term of years representing the 
average life of such equipment based 
on past experience. But for the indi- 


. vidual equipment covered by this spe- 


cific bond issue the average experience 


may not apply. The American Railroad 
Association recently reported that “dur- 
ing the last seven years freight cars 
have been reduced by 9.4% and the num- 
ber of locomotives by fully 186%. On 
the other hand the average capacity of 
freight cars has been increased by 17% 
while the average tractive capacity of 
locomotives was increased by 16.4%. The 
result is that the railroads of the country 
have a very large number of obsolescent 
or obsolete equipment units on hand. If 
the hope for an early return of traffic to 
the level of the boom period is aban- 
doned manv of these units will be re- 
tired from service and this will, in many 
instances, involve special charges on the 
earnings and surplus, as existing depre- 
ciation reserves, as a rule, are inade- 
quate to cover all unnecessary and out- 
worn equipment on hand.” 

This example may appear ill chosen 
and is chosen only because such bonds 
are extensively held by insurance com- 
panies. At the present time this situa- 
tion is universal and no group of rail- 
roads could, by means of PLI, pay for 
the equipment prematurely disabled, 
chiefly through competition by motor and 
air transportation. The situation is very 
much the same which social insurance 
faces in Germany and to a lesser degree 
in England. 

Unemployment insurance designed and 
capable to help hundreds of thousands 
over a period of months breaks down 
under the demands of millions of as- 
sured unemployed for years. These are 
catastrophies outside of the field of in- 
surance and comparable to an epidemic 
hitting life insurance by wiping out mil- 
lions of lives in a short time, a possi- 
bility reasonably removed from consid- 
eration by the achievements of science. 
though affording at least a theoretical 
parallel. 

Depreciation Hurts Mortgages 

Regarding real estate mortgages facts 
submitted some months ago to a group 
of loan executives of twenty-one major 
life insurance companies show how ex- 
cessive depreciation impairs the security 
of even first mortgages. There is today 
abundant evidence that capital of indi- 
viduals and corporations to an aggre- 
gate of billions of dollars must be pro- 
tected in the future as it was not in the 
past, against loss which contributes 
heavily to dismay and depression. 

For the purpose of securing mortgage 
investments it has been suggested that 
an institution be founded along the lines 
of Lloyd’s Registry for Shipping, in 
which all major buildings are entered 
and given a rating, and that the mort- 
gage of the future be backed, not only 
as at present by a certificate of title and 
a fire insurance policy. but further by a 
certificate of construction. Such an in- 
stitution, the Certified Building Registrv. 
is already operating in some states. If 
a property life insurance Policy is added 
a security is created which is as safe as 
human ingenuity can make it. 

There are at present much larger 
amounts than usual kept by life insur- 
ance companies as cash in banks or in- 
vested in low yield government securi- 
ties, because these companies cannot find 
a sufficient amount of high grade securi- 
ties to invest their incoming premiums 
and the amounts constantly released by 
the maturing of existing investments. A 
large British company has asked the 


PLI (Property Life 


holders of endowment policies to accept 
premature payment with a 3% discount 
in order to invest these funds, for which 
the usual investment channels no longer 
exist and to dispose of idle funds at an 
advantageous rate of interest. 

The above will, I hope, answer in the 
affirmative the question whether there 
exists a need for PLI, and we can turn 
to the second question. 

Can’t Be Written Under Existing Laws 

Can it be written in the United States 
under existing laws by fire insurance 
companies? This question must be an- 
swered by an unqualified “No,” but it is 
irrelevant. Fire and casualty companies 
under their charter provisions are not 
now permitted to underwrite this new 
type of risk. New companies would 
have to be formed and they should be 
enabled to avail themselves of existing 
actuarial departments. We are constant- 
ly facing new conditions and problems 
and the mere fact that something new 
has to be created to solve these prob- 
lems certainly does not mean that the 
insurance business cannot sufficiently 
adapt itself to such demands, 

Is property life insurance feasible is 
much more difficult to answer. I am 
asked “When has a building died? Who 
is to say that it is dead?” Buildings 
really never die unless destroyed by ele- 
mentary forces, which destruction is ex- 
cluded from consideration of PLI. I can 
only point out that this kind of insur- 
ance has actually been written in Ger- 
many (and other countries) for nearly a 
decade and under conditions which are 
probably without parallel in the history 
of insurance. The fact that the com- 
pany concentrating on it finally failed 
is less of an argument against the feasi- 
bility than the fact that it could exist 
for a decade is an argument in its favor. 

German Company Results 

This company started business in 1920 
after nearly a decade of preparatory 
work and study, the results of which are 
available. They probably cannot simply 
be applied without changes to American 
conditions, but they should yield valu- 
able material and should be studied on 
the ground together with the policy con- 
ditions, forms, mortality tables, loss ex- 
perience and in fact everything refer- 
ring to the activities of the Hausleben 
Insurance Co., Inc., of Berlin. The 
thing has been done. It meets an un- 
questionable need and therefore discus- 
sion of its merits and investigation of 
its possibilities seem to be justified. The 
argument that “insurance is not suitable 
when carried to offset the immutable 
natural law of depreciation” is contra- 
dicted by the existence and flourishing 
of life insurance, for nothing is more 
immutable than old age and death (and 
taxes). 

Summing Up 

To sum up: There exists an unmis- 
takable need for property life insurance. 
The fact that present insurance laws and 
enterprises do not provide for its satis- 
faction certainly cannot mean that ex- 
isting barriers are unsurmountable. It 
means that insurance has to try to find 
a way to meet this need. So far un- 
employment insurance has been consid- 
ered un-American and unpracticable, yet 
unless all signs deceive it is on the way 
and due to arrive soon. 

Where there is a will there is a way. 
Let us find this way. 








Sly Succeeds Potter 
As E. U. A. Secretary 


WILL HOLD OTHER POSTS TOO 








Potter, After Distinguished Career, Is 
Granted Indefinite Leave 


of Absence 





Ralph G. Potter, veteran secretary of 
the Eastern Underwriters .Association 
and a prominent figure in New York 
State fire rating work for many years, 
has been granted an indefinite leave of 
absence by the E. U. A. H. Belden Sly, 
manager of the Eastern Underwriters’ 
Inspection Bureau, succeeds Mr. Potter 
as E. U. A. secretary and at the same 
time will continue as manager of the in- 
spection bureau and as secretary to the 
governing committee of the Interstate 
Underwriters Board. 

Mr. Sly is a well-known figure in fire 
insurance in the Eastern states. After 
starting his insurance career in the local 
agency of his father at Elmira, N. Y., he 
joined the Continental in 1904 as special 
agent in West Virginia. Not long after- 
wards he was transferred to the New 
England field where he remained until 
1918. From 1910 to 1918 he had charge 
of eastern Massachusetts and Rhode 
Island. 

Mr. Sly’s next post was manager of 
the stamping office in Boston and in 
1919 he became manager of the Boston 
Board of Fire Underwriters. When the 
Employers Fire was formed in Boston 
in 1921 he was chosen as vice-president 
and underwriting manager, a post he re- 
tained until 1928. In March of that year 
Mr. Sly was appointed manager of the 
Eastern Underwriters’ Inspection Bu- 
reau. 

Mr. Potter has been in insurance since 
1886 when he went with the Sanborn 
Map & Publishing Co. A complete story 
of his long and constructive career in 
rating work appeared in the December 9 
issue of The Eastern Underwriter. He 
was made secretary of the Eastern 
Union in 1922 and remained in the same 
position with the E. U. A. when the lat- 
ter body succeeded the Union a few 
years ago. 


LOWER RATES IN OIL ZONE 

A general reduction in fire insurance 
rates in the U-7 drilling zone in Capital 
Hill, Oklahoma City, have become ef- 
fective. The new schedule announced by 
Manager C. T. Ingalls of the Oklahoma 
Inspection Bureau, reduces the rate on 
derricks from the original $5.00 per hun- 
dred to $3.00 per hundred, where drill- 
ing has stopped and the derrick is not 
surrounded by gasoline nor steam en- 
gines nor other hazardous machinery. 
Dwellings within 140 feet of such der- 
ricks take an exposure charge on the 
reduced basis of $3.00 per hundred when 
located within 50 feet of such derricks 
and graduated proportionately to the 140 
feet limit. No change in exposure rate 
from oil tanks has been made. 





LEAVES CANADIAN FIELD 

The Milwaukee Mechanics of the Loy- 
alty group has ceased underwriting new 
business in Canada and has reinsured 
its outstanding liability there with the 
Firemen’s of Newark, the largest com- 
pany of this same fleet. On March 1, 
1933, application for the release of the 
securities of the company on deposit 
with the Receiver-General of Canada 
will be made to the Canadian Minister 
of Finance. 
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FIRE LOSSES FALL AGAIN 


November Total of $31,167,708 Is Nearly 
12% Less Than for Same Month 
of Last Year 

Fire losses for the United States in 
November totaled $31,167,708 as com- 
pared with $35,287,641 for the same 
month last year and $35,682,577 in No- 
vember, 1930, according to figures re- 
ported by the National Board of Fire 
Underwriters. Thus a reduction of 12% 
has been recorded from November, 1932, 
and continues the favorable trend in loss 
results which was definitely established 
in September. 

For the first eleven months of this 
year the fire losses total $402,952,805 as 
compared with $411,502,658 for the same 
period last year and $420,951,847 in the 
first eleven months of 1930. Company 
loss department heads have been dis- 
tinctly encouraged by the absence of a 
flood of fire losses this year. While a 
number of troublesome loss problems 
have arisen out of the depression and 
are still serious factors, on the other 
hand the lack of large stocks of goods 
in the hands of manufacturers, ware- 
housemen and retailers tends to lessen 
considerably the chances for very costly 
fires. 

Unfortunately, the success achieved in 
securing control over the fire loss situa- 
tion throughout the country is largely 
offset by the tremendous drop in pre- 
mium income which has occurred in the 
last three years. Premiums fell off long 
before fire losses started to decline and 
at the present time there still remains 
a rather formidable gap between the re- 
spective percentage declines in premiu-n 
income and fire losses. 





RATING BODY COMMITTEE 


Otho E. Lane, president of the Fire 
Association of Philadelphia; Harold 
Warner, United States fire manager of 
the Royal-Liverpool groups, and W. J. 
Reynolds of Corroon & Reynolds, Inc., 
have been appointed as the sub-commit- 
tee of three of the executive committee 
of the New York Fire Insurance Rat- 
ing Organization to secure the views of 
fire executives and underwriters on 
whether they approve the marine power 
ruling of Superintendent George S. Van 
Schaick as it stands. This committee will 
give consideration to specific objections 
to sections of the ruling presented by 
the New York Fire Insurance Exchange. 
Mr. Lane is chairman of the committee. 





NORTHWESTERN NAT'L DIV. 

Payment of the regular quarterly divi- 
dend of $1.25 a share on the stock of 
the Northwestern National (Fire) was 
authorized by directors of the company 
in.a meeting at the home office in Mil- 
waukee. The dividend is payable Decem- 
ber 31 to stock of record December 19 
and amounts to $100,000 on the 80,000 
shares outstanding. Harry L. Seit and 
Charles D. James were appointed assist- 
ant secretaries by the directors to suc- 
ceed the late Herman J. Bohmann. 





CAPITAL REDUCTION MEETING 

Stockholders of the Metropolitan Fire 
of Chicago met on Wednesday of this 
week to consider a reduction in the capi- 
tal from $250,000 to $125,000 by lower- 
ing the par value of the shares from $10 
to $5 each. The company has not heen 
actively underwriting business for sev- 
eral weeks. 
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AVIATION GAINS IN U. S. 





Records for Current Year Show In- 
creases in Passenger Travel and 
Express Shipments by Air 
Airplane travel and the transportation 
of mail and express matter by plane are 
among the few business activities that 
are showing increases this year as com- 
pared with 1931 according to information 
gathered by the Continental Insurance 
Co., in connection with the insuring of 
aviation risks, which it carried on 
through the Associated Aviation Under- 
writers, in co-operation with a number 
of other companies. It is estimated that 
passenger travel for 1932 on all estab- 
lished air lines will reach a total of 
525,000 passengers by December 31, as 
against 469,000 in 1931. The aggregate of 
miles flown in the transportation of pas- 
sengers, mail and express, it is estimated 
on the basis of complete figures for the 
first nine months, will reach the record 
number of 48,000,000 this year, as com- 

pared with 42,750,000 during 1931. 

A remarkable increase, this company 
finds, has been registered in the amount 
of express matter carried by air and it is 
believed that the 1932 total will be better 
than 1,360,000 pounds. 


DEATH OF GARRARD HAINES 

Garrard Haines of the Haines, Rankin 
& Co. agency of Savannah, Ga., died sud- 
denly on Sunday while in his office to 
look. over some mail after attending the 
funeral of a neighbor. He was found by 
his wife who went to the office after fail- 
ing to get any responses to attempts to 
telephone him. Mr. Haines was 47 years 
of age and was well-known in Savannah. 
He was serving as alderman and had just 
been nominated for a second term. Sur- 
viving are his widow, his mother and 
several children. 


NEW BAYONNE AGENCY 

The Beveick-Mitskey Agency is the 
name of a new insurance firm which has 
just been formed in Bayonne, N. J., 
where they will conduct a general in- 
surance business with the exception of 
life insurance business. They may enter 
the life insurance field at a later date. 











WITH R. B. McFALLS & CO. 
The Baltimore American has appointed 
R. B. McFalls & Co. as New York City 
fire agent, effective January 1. This 
company is one of the Home of New 
York group. 
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DECISION ON COMMISSIONS 


N. Y. Court of Appeals Holds Buffalo 
Board Cannot Compel Uniform 
Commissions in City 


The New York State Court of Appeals, 
the highest court, last week held in a 
friendly suit of the Buffalo Association 
of Fire Underwriters against the Noxsel- 
Dimick Co. agency that the local board 
is without authority to establish and 
maintain uniformity of commissions. The 
Buffalo board had an old contract giving 
it power to fix fire commissions and the 
Noxsel-Dimick agency, not a member of 
the board, contested this authority. The 
Suit originated in the Erie County Su- 
preme Court which sustained the local 
board. This decision was overruled by 
the Appellate Division and the Court of 
Appeals affirms the reversal. The opin- 
ion holds that the enforcement of uni- 
form commissions is not within the stat- 
utory provisions of the Buffalo associa- 
tion and that under the present rating 
laws of the state, the powers of local 
boards to fix rates and commissions gen- 
erally have been terminated. 








CHICAGO AUTO THEFT LOSSES 

A survey of stolen car records in 
Chicago shows that during the first ten 
months of the current year 30,435 auto- 
mobiles were stolen in that city and 
26,810 recovered. These records showed 
also that 30% to 35% of the recovered 
machines had been stripped and were 
minus tires, batteries, tools, headlights 
and generally everything that could be 
removed. It is the police experience that 
most of the complete “strips” were ap- 
parently performed by an_ organized 
gang which does not damage cars other 
than taking all removable parts. From 
November 1 to 15 in Chicago 1,502 cars 
were stolen and 1,290 recovered. 





OPENS ADJUSTMENT OFFICE 

Harry M. Beck, vice-president and 
manager of the fire loss department of 
Henry L. Rose & Co., adjusters of Balti- 
more, Md., has resigned and will open 
an office for the adjustment of fire, auto- 
mobile and inland marine losses for the 
companies under the name of Harry M. 
Beck & Co. at 306 Water Street, Balti- 
more. With Mr. Beck will be associated 
Ray S. Gould, also formerly of Henry 
L. Rose & Co. Mr. Beck was formerly 
with the General Adjustment Bureau of 
Baltimore and with the Pacific Coast Ad- 
justment Bureau at Salt Lake City. 
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Legislative Committee 
Is Formed in Illinois 


ASS’NS REPRESENTED 
Fire, Casualty and Life Organizations 
Co-operate to Review All Insurance 

Legislation Next Year 


MANY 





An advisory committee representing 
all branches of the insurance business 
has been formed whose function it will 
be to review all legislation which may 
be introduced at Springfield, IIl., affect- 
ing the insurance business in Illinois di- 
rectly or indirectly. Representatives of 
the following organizations comprise the 
committee : 

Chicago Board of Underwriters, IIli- 
nois Association of Insurance Agents, 
Insurance Brokers Association of Illinois, 
Inc., Chicago Association of Life Un- 
derwriters, Illinois Association of Life 
Underwriters, Surety Underwriters’ As- 
sociation of Chicago, Chicago Association 
of Insurance Agents, Health and Acci- 
dent Underwriters’ Conference, Life In- 
surance Companies of Illinois, Casualty 


Insurance Managers’ Club, National 
Board of Fire Underwriters, Insurance 
Federation of Illinois and Insurance 


Committee, Illinois Chamber of Com- 
merce, 

Each of these organizations has 
agreed to submit to this committee in 
advance any bill affecting the business 
which they propose to have introduced 
at the regular 1933 session of the Leg- 
islature. While it is not anticipated that 
any great amount of legislation will be 
sought there may be a number of minor 
bills sponsored by some particular branch 
of the business which would warrant the 
support of the entire fraternity. 


Co-operation of Superintendent 


The plan further contemplates the sub- 
mission in advance of all amendments 
and legislation to the Superintendent of 
Insurance and it is anticipated that the 
Superintendent will co-operate with this 
committee to the extent of advising the 
committee of any Department measures 
which are to be offered. This advisory 
committee provides a medium which 
might be termed a clearing house 
through which all legislation affecting the 
business may pass. 

The committee will also study and 
make recommendations concerning any 
insurance measures which may be intro- 
duced by any interests outside of the 
business. 

While this is a co-operative effort the 
individual organizations represented on 
the committee will not necessarily be 
bound by any action of the committee 
as a whole, if in the opinion of any 
organization the needs of its particular 
branch of the business require legisla- 
tion which does not find favor with the 
majority of the organizations so repre- 
sented. However, it does provide a me- 
dium for thorough discussion and un- 
derstanding of its probable effect on in- 
surance as a whole. 

Insurance men generally appear to be 
enthusiastic about this co-operative ef- 
fort and consider the plan a forward 
step in the sane handling of legislative 
needs of the business, particularly’so be- 
cause frequently in the past the business 
has been confronted with useless and 
wasteful legislation sponsored sometimes 
for selfish reasons and sometimes 
through ignorance of the possible effect 
which a particular bill might have on 
other branches of the business. 





W. BEINECKE LOSES FATHER 

Bernhard Beinecke, chairman of the 
board of the Plaza Hotel in New York 
and the father of Walter Beinecke, presi- 
dent of the New York insurance bro- 
kerage company of John C. Paige & Co., 
Inc., died Tuesday in his apartment at 
the Plaza. He was &6 years of age. The 
elder Mr. Beinecke was well- known in 
the banking and hotel businesses in New 
York and other Eastern cities. 





Collection Call Brings 
Bill But Not Premiums 


A New Jersey special agent of a 
well-known fire company this week 
phoned one of his local agents to re- 
mind him of an overdue balance. A 
young woman in the agent’s office 
stated that the agent was out on the 
street but as she could see him she 
would try to attract his attention. In 
a few moments she returned to the 
phone and said: “Hjs automobile is 
afire and several people are throwing 
snow on it. He can’t talk to you now 
but he will call you in a little while 
and tell you what the damage is.” 











I. U. B. GOVERNING COMMITTEE 
A. H. Witthohn of G. & R. and Paul B. 


Sommers of American of Newark 
Are New Members 

Announcement of the personnel of the 
new governing committee of the Inter- 
state Underwriters Board was made on 
Wednesday by Manager John R. Du- 
mont. The heads of the four regional 
rating organizations are automatically 
members. They are C. F. Shallcross, 
president of the Eastern Underwriters 
Association; Harrison Hines, president 
of the S. E. U. A.; John C. Harding, 
chairman of the governing committee of 
the W. U. A., and A. T. Bailey, president 
of the Pacific Board. 

The other twelve members were ap- 
pointed by President Shallcross of the 
E. U. A. They are as follows: Richard 
M. Bissell, president, Hartford Fire; 
Geo. G. Bulkley, president, Springfield 
F. & M.; A. H. Witthohn, vice-president, 
Globe & Rutgers; B. M. Culver, presi- 
dent, America Fore Companies; W. Ross 





McCain, vice-president, Aetna (Fire); 
I. Lester Parsons, president, United 
States Fire; Benjamin Rush, president, 


Insurance Co, of North America; Paul 
B. Sommers, vice-president, American of 
Newark; Alfred Stinson, vice-president, 
Automobile of Hartford; Harold V. 
Smith, ‘vice-president, Home of N. Y.; 
Harold Warner, United States fire man- 
ager, Royal-Liverpool groups, and Rob- 
ert H. Williams, vice-president, Travel- 
ers Fire. 

Mr. Witthohn and Mr. Sommers are 
the new members of this committee. 
They take the places, respectively, of 
Vice-President Lyman Candee of the 
Globe & Rutgers and Vice-President 
Frank C. Hatfield of the Phoenix of 
Hartford. The governing committee will 
meet some time in January to elect a 
chairman. 


D. OF C. CODE HEARING 





. Various Branches of Insurance Offer 


Suggestions to Committee of Con- 

gress Preparing Measure ~< 

An initial hearing on the present’ bill 
before Congress to provide an. insurance 
code for the District of Columbia was 
held last week and was confined largely 
to the life insurance provisions of the 
bill. Casualty and marine interests were 
also represented at the hearing but not 
the fire interests. A further hearing will 
be held after January 1 when amend- 
ments to the present bill will be offered 
according to Representative Harlan of 
Ohio, chairman of the insurance and 
banking subcommittee of the House Dis- 
trict of Columbia Committee which is 
considering the bill. 

Objections were raised by life insur- 
ance representatives to inclusion of life 
insurance agents and ‘solicitors in the 
section providing for qualification of ap- 
plicants for agents’ licenses by written 
examination. 

Clapham Murray of Baltimore, repre- 
senting the Association of Casualty & 
Surety Executives and the Maryland 
Casualty, believed that the whole bill 
should be redrafted but that the marine 
insurance law of 1922 offered some dif- 
ficulties. He suggested also the repeal 
of the so-called model marine law and 
the enactment of an entirely new meas- 
ure governing the marine field which 
would be acceptable to other interests. 
A. Chalmers Charles of Barry, Wain- 
wright, Thacher & Symmers, marine in- 
surance lawyers of New York, was also 
present and Mr. Murray will confer with ' 


him in an effort to reconcile the present.’ 


marine and casualty differences. 

John B. Payne of the Bureau of Ef-! 
ficiency in Washington asked that the® 
bill be passed as it now stands. Herbert! 
L. Davis, Insurance Superintendent of? 
the D. of C., asked that fees for agents’; 
and brokers’ licenses be increased from 
the amounts provided in the bill to those’ 
now charged under the existing law. 





NO NEW AUTO MANUAL FOR 1933 

The National Automobile Underwriters 
Association will not issue a new manual 
for 1933 no matter if the experience of 
this year should show that rate increases 
in many districts were warranted. The 
1932 rates on fire, theft and collision 
coverage will be kept in force until the 
early part of 1934. In the event that 


‘losses in some few sections require rate 


adjustments then supplemental bulletins 
will be issued to agents in the -terri- 
tories where the changes are effective. 





New Specifications To Protect 
Pier Substructures Against Fire 


As reported in these columns last week 
the New York Fire Insurance Exchange 
adopted a new pier schedule for the rat- 
ing of pier properties. This schedule 
contains revisions made after an exami- 
nation of the .results of the disastrous 
Cunard Pier fire in New York this year 
showed that improved construction would 
probably lessen the chances of another 
such.costly fire. The specifications pro- 
vided. in the new schedule for -substruc- 


‘ture protection are given as follows: 


1: Transverse firewalls or fire breaks 
shall be provided at intervals not ex- 
ceeding 160 feet. 

(a) For piers of incombustible con- 
struction the fire walls shall ex- 
tend from two feet above low 
water to underside of deck and 
shall be constructed of at least 
six inches of reinforced concrete 
or its equivalent. 

(b) For piers of combustible con- 
struction, fire breaks shall ex- 


tend from low water to under-, 


side of deck and shall be con- 
structed of two thicknesses of 
two-inch well-seasoned tongued 
and grooved planks placed diag- 
onally. They shall be thorough- 


ly coated at least once each year 
with fire-retarding paint. 

An approved water curtain shall 
be securely installed on each side 
of each fire break. It shall be 
constructed of three-inch pipe, 
with revolving nozzles or equiv- 
alent, with siamese connections 
for fireboat and land apparatus 
and with suitable designating 
signs. 

2. Fire hatchways not less than 24% x 
2% feet in size shall be eouianieted 
in the center driveway on each side 
of each fire wall and/or fire break, 
and at the water and shore ends of 
pier. Under each hatchway there 
shall be constructed a suitable plat- 
form with substantial guard rails. 
Each hatchway to be provided with 
suitable designating sign and fitted 
with easily-removable cover without 
openings. 

3. Openings for revolving nozzles and/ 
or cellar pipes, at least 10 inches 
in diameter, fitted with easily re- 
movable cast iron covers without 
openings, shall be provided for Fire 
Department use at intervals not ex- 
ceeding 50 feet longitudinally and 
transversely. 


_for the Brooklyn association, 
ithe meeting this week. 





Insurance Tax Raise 
Proposed in N. Y. St:te 


_New York State Senator S. C. M.: s- 
tick, chairman of the state comn: s- 
sion for revision of the tax laws, s. id 
this week that the commission wo |d 
suggest raising the tax rate on dom s- 
tc insurance companies other tl in 
life from 1% to 2%. Other state «id 
foreign companies already pay 2% so 
7 rate might be increased to abit 











INCORPORATE AGENTS’ ASS N 





Brooklyn Association ye Chan ges 
Name Slightly; Will Fight for 
Local Agents’ Rights 

The Brooklyn Fire Insurance Agents’ 
Association has been incorporated as the 
Brooklyn Fire Agents’ Association, ! ic, 
and the assets of the former 
turned over to the:new body at a meet- 
ing of the members at the Hotel Pierre- 


pont on Monday. The Brooklyn asso- 
ciation has been functioning for several 
years and includes most of the ‘well- 
known agents of that borough. The of- 
ficers are: president, Mortimer H. Gau- 
bert; vice-president, Clinton P. Hamil- 
ton; treasurer, Stanley J. Corsa; Secre- 
tary, Frederick Stussy, Jr., and chairman 
of the executive committee, John F., 
Seekamp. 

By unanimous vote the association on 
Monday instructed the chairman of the 
public relations committee to conduct an 
active campaign during 1933 for the pur- 
pose of obtaining full adherence to the 
principles of the National Association of 
Insurance Agents respecting the rights 
of agents. Samuel D. Macpeak, former 
Deputy Superintendent of the New York 
Insurance Department and now counsel 
spoke at 


were 





Conn. Meeting 


(Continued from Page 16) 


said: “An agent writes the policy and 
the broker.gets the commission.” 


Teaching Safety in Schools 


How’ to use: ‘the schools for the dis- 
semination of safety propaganda was de- 
scribed by John J. Hall of the National 
Bureau of Casualty: and Surety Under- 
writers. 

The convention was called to order by 
George E. Turner, president‘of the First 
Reinsurance of Hartford, ‘and general 
chairman, of the convention. Other 
speakers included: 

George L. Hunt, vice-president of the 
New England Mutual Life, who. was 
chairman of the conference of life in- 
surance representatives; Harold W. 
Hatch, president of the Connecticut As- 
sociation of Insurance Agents, chairman 
of the conference of fire, casualty and 
surety representatives; Thomas C. Che- 
ney of Morrisville, Vt., chairman of the 
advisory board of ‘the New England As- 
sociation of Insurance Agents; and Fred- 
rick V. Bruns, president of the Excel- 
sior Insurance Company and Bruns 
Company, Inc., Syracuse, N. 


AMERICAN XMAS PARTY 


The officers and employes of the 
American of Newark and the Bankers 
Indemnity will join this afternoon in a 
Christmas service to be held in the large 
auditorium of the American Building. 
The musical program will consist of vocal 
and instrumental numbers appropriate to 
the season. President C. Weston Ba ley 
of the American and Assistant Sercre- 
tary Frank K. Mitchell will make s! 
addresses. 


ROBERT E. MICHAELS DEAL 

Robert E. Michaels, vice-presiden' 0! 
Maury, Donnelly & Parr, agents at |‘al- 
timore, Md., died suddenly of hart 
trouble on Wednesday at his home th:-re. 
He was 52 years of age and is surv ved 
by his widow and two daughters. Fu: er- 
al services will be held this mornin: 
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Oreat American 
Insurance Company — 


Now Pork 


INCORPORATED - 1872 





HOME OFFICE, One Liberty Street, NEW YORK CITY 
WESTERN DEPARTMENT, 310 So. Michigan Avenue, CHICAGO, ILLINOIS 
PACIFIC DEPARTMENT, 233 Sansome Street, SAN FRANCISCO, CALIFORNIA 
CANADIAN DEPARTMENT, 465 St. John Street, MONTREAL 


POLICIES ISSUED TO COVER 


Fire, Lightning, Tornado, Windstorm, Hail, Explosion, Rents, Commissions, Profits, 
Automobiles, Motorcycles, Leasehold, Marine, War Risk, Hulls, Inland Marine, 
Cargoes, Inland Transportation, Floaters, Use and Occupancy, Registered Mail, 
Mail Package, Tourist Baggage, Sprinkler Leakage, Riot and Civil Commotion, 
Earthquake, Aircraft Property Damage, Aircraft Insurance. 


AFFILIATED INSURANCE COMPANIES 


American Alliance Insurance Co. Detroit Fire & Marine Insurance Co. 
New York, N. Y. Detroit, Mich. 

American National Fire Insurance Co. Massachusetts Fire & Marine Ins. Co. 
Columbus, O. Boston, Mass. 

County Fire Insurance Company North Carolina Home Insurance Co. 
Philadelphia, Pa. Raleigh, N. C. 


Rochester American Insurance Co. 


New York, N. Y. 


Great American Indemnity Company 
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Wisconsin Plans For 
Increase In Taxes 


VARIOUS PROPOSALS ARE MADE 





Higher Taxes on Stock and Mutual 
Companies and Agents’ Licenses 


May Net $500,000 





Proposals for new revenue affecting 
the insurance business indicate that in- 
surance companies will be asked to bear 
an increased burden of taxation in Wis- 
consin in lining up the state’s budget for 
the next biennium. These proposals in- 
clude a provision for an increase in tax 
on domestic mutual insurance companies, 
which it is hoped by proponents will 
yield an additional $120,000 to the state. 

Repeal of the reciprocal provisions of 
Wisconsin’s fire insurance laws so that 
fire insurance company taxes could be 
increased is also included in the propo- 
sals, on the claim that it would yield 
revenue amounting to $225,000. 

Increasing fees for licensing of insur- 
ance agents from $1 to $2 as mentioned 
by Insurance Commissioner Mortensen 
when he was asked at budget hearings 
how revenue from the insurance depart- 
ment might be increased, will also be in- 
corporated into proposals, in the hope 
that this will yield another $150,000. 





BIG TEXAS AGENCIES COMBINE 


Consolidation of the general agency 
of George M. Easley & Co. of Dallas, 
Tex., with Cravens, Dargan & Co., has 
been effected. This brings together two 
of the largest and oldest insurance of- 
fices in Texas. More than 300 agents of 
the Easley company will report to 
Cravens, Dargan & Co. at Houston. 
George M. Easley and his son, Gilbert, 
will be associated with Cravens, Dargan 
& Co. as representatives in north Texas. 
Mr. Easley has been in insurance since 
1897 and his general agency was formed 
in 1916 when he bought control of the 
Smith & Cochran agency. Mr. Easley 
specialized for several years in adjusting 
work, 


G. & R. FIELD CHANGES 

The Globe & Rutgers has combined 
the Kentucky and Tennessee field work 
and State Agent J. W. Bethel and Spe- 
cial Agent C. I. Emrich of Louisville will 
hereafter look after both states. Ed P. 
Hatcher, who has been in this field for 
the company, is being transferred to the 
Philadelphia office where he will handle 
part of New Jersey, Maryland and Penn- 
sylvania. 





DEATH OF CHARLES SAYLER 

Charles Sayler of the brokerage de- 
partment of the Continental and other 
companies in the America Fore group 
died recently at his home at Cress- 
kill, N. J. He was 49 years of age and 
had been with the group for twenty- 
eight years. Mr. Sayler suffered a para- 
lytic stroke on November 26. He is sur- 
vived by his widow and three daughters. 
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Safeguard Insurance Company 


OF NEW YORK 





Eastern Department 
Hartford, Conn. 
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Chicago, IIls. 
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San Francisco, Cal. 

















SOME TIPS FOR 1933 





Frederick Ackermann of National Union 
Fire Gives Philosophical Advice to 
Blue Goose Members 

Frederick Ackermann, general agent of 
the National Union Fire at Newark, 
N. J., and veteran counsellor of the New 
York City Pond of the Blue Goose, gives 
some timely advice to members of the 
Pond on taking courage to meet the 
problems of the new year. Here is what 
he has to say: 

Well, the election is over: the people 
have spoken: to some of us, the results 
are satisfactory: to some disappointing, 
but this great old country will go along 
and become still greater. So will the 
fire insurance business. Now, tighten 
your belt, smile and go to work. Re- 
place mourning bands with brass bands. 
Do something constructive—stop that 
whispering; if you can’t say a good word 
for your competitor don’t say anything. 
Talking and whining about other com- 
panies when visiting agents will make 
you a pest not a guest. Remember that 
a smile and a cheery word will do much 











Purely an Agency Company 


Sussex, Bian: 


Cash Capital $1,000,000.00 





more good than gabby gossip. Don’t 
have it said of you that you are one of 
those who talk not wisely but too much. 
Have the courage to do the right thing 
at all times. You can’t solve problems 
by ignoring them. 

When Theodore Roosevelt was assis- 
tant sec retary of the Navy, he is quoted 
as saying “The shots that hit are the 
ones that count.” When it is known 
that you are ready to meet the issue, 
not dodge it, you will command respect 
and not be known as “a phonograph that 
will play any record.” Of you it will be 
said “he has intestinal fortitude” and “be- 
cause he does what he does and, be- 
cause he is what he is, makes the world 
a better place.” Lack of personal courage 
has caused many promising careers to 
end in extinction instead of distinction. 





BOSTON DIVIDEND DECLARED 


The directors of the Boston Insurance 
Co. have declared a semi-annual divi- 
dend of $8 a share. Four dollars a share 
will be payable January 3 to stockholders 
of record December 20 and #4 will be 
payable April 1 to stock of record 
March 20. 





















BLUE GOOSE LIFE POLICY 





Terms to Be Revised January 1; Pre. 

miums Based on 5 Year Age Changes. 

Disability Eliminated 

The Lincoln National Life has revised 
its group life contract with the Blue 
Goose organization somewhat to take 
care of unexpected developments which 
have occurred during the last few years, 
Under the new contract, which becomes 
effective January 1, 1933, the present 
amount of insurance will be carried in 
force, both primary and secondary, «l- 
though new certificates will be issued to 
replace the existing insurance. Some of 
the new features will be a two-year sui- 
cide clause, elimination of all disability 
benefits and the fixing of five-year terms 
instead of ten-year in order to adjust 
rates more readily to actual experience. 

The semi-annual insurance premiums 
for $2,500 for the new age groups are as 
follows: Ages 20-29, $11.15; 30-34, $11.65; 
35-39, $12.50; 40-44, $13.95; 45-49, $17.75; 
50-54, $24.20; 55-59, $34.35, ‘and 60-64, $50. 
The Blue Goose is pledged to add 1,000 
more members to the insurance plan and 
to aid this accomplishment the minimum 
of new insurance has been reduced to 
$1,000. For this the semi-annual dues, 
including all charges, will be $4.76 be- 
tween ages 20 and 29 and $4.96 between 
ages 30 and 34. There are term rates 
holding for five years. Another privi- 
lege is that after the multiple life cover- 
age has been carried four years any 
member under 60 may convert his insur- 
ance to any policy issued by the Lincoln 
National Life, except term insurance, 
without medical examination, and up to 
age 65 with evidence of insurability. 


RULING ON SMALL POLICIES 








Chicago Board to Make Service and In- 
spection Charge of $1 Where Pre- 
miums Are Under $15 

Beginning January 1, 1933, the Chicago 
Board of Underwriters has ruled that 
there shall be added and collected a serv- 
ice and inspection charge of $1 upon all 
classes of business under its jurisdiction 
including fire, tornado and _ sprinkler 
leakage, upon which the premium is less 
than $15. 

The mode of collection will be in the 
form of a stamp tax—stickers for that 
purpose being issued. The charge shall 
not be made as part of the premium, 
although it may be collected from the as- 
sured, the’ board has ruled, in each case 
where the premium is less than $15. It 
must be returned to the company less 
the proportion which the associate mem- 
ber of the board is entitled to retain and 
that proportion is the same percentage 
of the $1 charge as the associate mem- 
ber is entitled to receive on the premium 
as commission or brokerage, i. e., 15c on 
ordinary and 25c on preferred business, 
out of each $1 collected in this manner. 
After the charge has been collected once 
from the insured no portion of it can be 
returned, the board has ruled. 

The board has further ruled that no 
policy for less than $3 exclusive of serv- 
ice and inspection charges is to be issued 
after January 1, which gives a total mini- 
mum cost of $4. 


TO FILE OWN RATES IN PA. 


The fire companies in the Meserole 
group, the Pacific Fire, Bankers & Ship- 
pers and New Jersey, will file their own 
rates for Philadelphia and Allegheny 
County after their present respective 
terms of membership in the Philadelphia 
Fire Underwriters’ Association and the 
Board of Fire Underwriters of Allegheny 
expire. Before the consolidation of the 
rating bureaus in Pennsylvania the Me- 
serole companies subscribed to the two 
rating groups mentioned but were not 
members of the Middle Department or 
the Philadelphia Suburban bureau. Un- 
der the terms of the consolidation a com- 
pany must henceforth be a member of 
the four divisions or none at all and the 
Meserole group has chosen the latter 
course. This group is not a member of 
the Eastern Underwriters’ Association. 
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AGENT’S SIGNATURE NEEDED 


N. Y. Appellate Division Holds Delivery 
of Policy to Assured by Agent is 
Not Sufficient 

In an action by the St. Paul Fire & 
Marine against the Phoenix Assurance 
on a fire policy issued by the latter, 259 
N. Y. S. 931, the New York Appellate 
Division, affirming judgment for the de- 
fendant, said that the action was brought 
upon the defendant’s written policy—not 
upon a claimed oral contract or a “bind- 
er” contract. 

The policy was not countersigned by 
the duly authorized agent at Niagara 
Falls until the day after the fire. Since 
it provided that it should not be valid 
until thus countersigned, it was held that 
no contract binding the defendant ever 
went into effect for the reason that the 
policy was neither made a complete con- 
tract nor delivered until after the fire. 

The delivery of the policy by defend- 
ant’s agent, the Niagara Falls Fire Of- 
fice, was held not to create a waiver 
by defendant of any claim based upon 
the absence of a countersignature, since 
no information or knowledge as to the 
fire was in the possession of defendant 
or its agent until after delivery of the 
policy. 


DEATH OF MILTON F. JONES 

Milton F. Jones, for years with the 
New England Bureau of Inspection and 
the Eastern Underwriters Inspection Bu- 
reau, died recently at his home at 
Natick, Mass., following an attack of 
pneumonia. He was about 63 years of 
age. Mr. Jones was born in Brooklyn, 
N. Y., but lived most of his life in Massa- 
chusetts. He became manager of the 
New England Bureau of United Inspec- 
tion in 1920 and in 1928 became joint 
manager with Gorham Dana of the New 
England division of the present Eastern 
Underwriters Inspection Bureau, formed 
by a merger of the existing bureaus. 
Since 1930, because of failing health Mr. 
Jones was relieved of his duties as man- 
ager but continued with the Bureau as 
a consulting engineer. 


MEMORIAL ON JOHN B. MORTON 

The executive committee of the Na- 
tional Board of Fire Underwriters re- 
cently adopted a memorial on the late 
John B. Morton, former vice-president 
of the Fire Association of Philadelphia 
and former president of the National 
Board. The memorial was prepared by 
a committee consisting of Benjamin 
Rush, president of the Insurance Co. of 
North America, chairman; Gustavus 
Remak, Jr., president of the Insurance 
Co. of the State of Pennsylvania; Wil- 
fred Kurth, president of the Home; 
Sumner Ballard, president of the Inter- 
national, and Otho E. Lane, president 
of the Fire Association. 











is no mere good will gesture. 
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If Your Collections Aren’t SoGood.... 


Send for a free copy of our booklet, “Credit and Collections”. 
methods of collecting and financing your premiums. Moye than two thousand 
agents have requested this little booklet in the past year. 


Our three sound, conservative fire companies fully understand that their success 
depends inevitably upon the success of their agents. 
and live up to the ideals and principles of the American Agency System. This 
We are satisfied, from many years of working 
with it, that the American Agency System is the soundest, fairest, most service- 
able plan that has been devised for marketing insurance. 


One. way in which we demonstrate our interest in you—an agent, and your 
problems—is to make a study, every now and: then, of some subject vital to 
your welfare and publish the results of that study in a concise, readable booklet. 
“Credit and Collections’—dealing with what agents know to be their most 
vital problem now—is one of them. Won't you send for your free copy now? 
Just clip out this advertisement and pin it to your business card or letterhead. 
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PHILA. SOCIETY COMMITTEE 


The personnel of the new advisory 
committee of the Philadelphia Insurance 
Society has been announced. The fol- 
lowing have agreed to serve on this com- 
mittee which will seek additional mem- 
bers and income for the society: J. 
Burns Allen, of Charles A. Tedrick & 
Co., Inc.; Henry I. Brown, of Henry W. 
Brown & Co.; Randall Chase, of Hare 
& Chase; Robert M. Coyle, of Robert 
M. Coyle & Co.; Henry M. Gratz, of 
the Girard Fire & Marine; Paul Her- 
tel, of Paul Hertel & Co.; John Kent 
Kane, of the U. S. Fidelity & Guaranty; 
W. Stanley Kite, of the Hartford Acci- 
dent & Indemnity; Otho E. Lane, of 
the Fire Association; Gilbert Mather, of 


Mather & Co.; George R. Packard, of 
Stokes, Packard, Haughton & Smith, 
Inc.; John O. Platt, of the Insurance Co. 
of North America; A. H. Reeve, of the 
Travelers; Gustavus Remak, Jr., of the 
Insurance Co. of the State of Pennsyl- 
vania; Frederick Richardson, of the Gen- 
eral Accident; John C. Taylor, of Wag- 
ner-Taylor Co.; A. M. Waldron, of A. 
M. Waldron Co.; and Louis Wieden- 
hold, Jr., of the Middle Department Rat- 
ing Association. 





A conference on fire fighting and fire 
prevention for rural and suburban com- 
munities will be held January 6 at Wor- 
cester, Mass., in connection with the 
Union Agricultural meeting. 


BOSTON DINNER PLANS 

Several past presidents of the New 
England Insurance Exchange will be at 
the head table at the fiftieth anniversary 
dinner at the Copley-Plaza Hotel in Bos- 
ton on January 6 in addition to the prom- 
inent company executives who will speak, 
President C. H. Senter of the Ex- 
change will be toastmaster. The former 
presidents who have announced their in- 
tention of being present include the fol- 
lowing: Gayle T. Forbush, William H. 
Winkley, Abel M. Wood, William Levis, 
W. H. Boutell, Malcolm G. Wight, H. R. 
Worthley and Joseph F. Gough. Edward 
Lanning, a charter member of the Ex- 
change, will also be at the head table. 


DEATH OF JOSEPH BUTHS 

Joseph Buths, senior partner of the 
Joseph Buths & Son insurance agency 
of Hartford, died recently at the age 
of 74 years. He had been a member of 
the Hartford street board for twenty- 
seven years and president for twenty- 
one years. He was also prominent in the 
real estate field. Born in Germany Mr. 
Buths went to Hartford when 23. 


N. Y. AGENTS’ MEETING 

The 1933 annual meeting of the New 
York State Association of Local Agents, 
Inc., which is scheduled for New York 
City next May, will be held on Monday, 
Tuesday and Wednesday, May 22-24, 
rather than May 23-25 as previously re- 
ported. 


National Board 


(Continued from Page 1) 
confident that its present campaign to 
carry the message of stock fire insurance 
to the American public will yield con- 
structive results. The groundwork was 
well established during the years when 
the advertising program of the National 
Board was carried in the daily and week- 
ly newspapers of this country. 


Says Big Bill 

(Continued from Page 15) 
cides with the announcement of Yumi- 
hachi Kataoka, the Japanese salvage ex- 
pert, that he has located the Petropav- 
lovsk, containing $35,000,000 in gold. 
Petropavlovsk, flagship of the Russian 
Far Eastern fleet, was sunk in the Yel- 
low Sea by a Japanese mine in 1904. Mr. 
Kataoka says the sunken hull lies 50 
fathoms deep and adds that “the salvag- 
ing operation is by no means impos- 
sible unléss the hull has tumbled upside 
down.” 

In view of the immense amount of gold 
specie known to be aboard the vessel, 
the salvage would pay even if it took 
several years to complete. 
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Western Department 
175 West Jackson Blvd. 
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By living up to the traditions of its name and by its 
affiliations with an old and well established organization 
The Lincoln Fire is a helpful asset to the Local Agent. 
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JOHN R. COONEY, Vice Pres. ARCHIBALD KEMP, Vice Pres. HERBERT A. CLARK, Vice Pres. H. R. M. SMITH, Vice Pres. 
W. E. WOLLAEGER, Vice Pres. HERMAN AMBOS, Vice-Pres. E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d Vice Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS. 2d V.-Pres, 
FIREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY 
CAPITAL 
$ 9,397,690 00 Organized 1855 
NEAL BASSETT, Chairman of Board 
HENRY M. GRATZ, President 
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THE GIRARD FIRE AND MARINE INSURANCE COMPANY 
$ 1,000,000.00 Organized 1853 
NEAL BASSETT, President 
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$ 100,000.00 Organized 1905 
NEAL BASSETT, President 
JOHN R. COONEY, Vice-Pres., ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice Pres. wis R. M. SMITH, Vice Pres. 
W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, Vice Pres. E.G. POTTER, 2d V.-Pres. W. POTTER, 2d V. Pres. 
ALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
MILWAUKEE MECHANICS’ INSURANCE COMPANY 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 


. 








One December day in 1912—the 20th 
—the following field men, with head- 
quarters in or near Albany, gathered to- 
gether and organized the first “field 
club” in New York State. The following 
gentlemen were the charter members: 


F. F. Buell, J. B. Dacey, A. J. Halsey, 
W. C. Howe, D. N. Iverson, W. W. 
Lenox, Percy Ling, A. T. Lovett, H. E. 
Maxson, H. M. Meyers, H. B. Nugent, 
W. C. Smith, G. S. Tompkins, F. D. 
Tuttle, R. W. Wight, L. A Williamson 
and three others who are deceased: C. 
R. Hobart, Charles Hoyt Smith and 
Frederick Peters. 

The Twentieth Anniversary banquet 
of the Albany Field Club was held on 
November 18 at Albany. “Jack” Dacey 
of the Boston was in charge of the ar- 
rangements, 

For two decades this club has been a 
success as a promoter of co-operation, 
good practices, proper ethics in conduct 
of the business, and in furthering edu- 
cational features. It has always striven 
to be worth while to fieldmen; and thus 
has left its imprint upon the business in 
Eastern New York. : 

Of the list of charter members nine 
are now company executives or depart- 
ment heads. Fred Buell, veteran field 
man of the Agricultural, has retired. 
Dacey is active with the Boston; Hal- 
sey with the America Fore in Western 
New York; Howe is manager of the 
metropolitan district of the L. & L. & 
G.; Iverson was recently with the Public 
Fire (he liked the Albany district so 
well that he married a Cohoes girl). 
Lenox—good old Bill—is manager of the 
Fire Companies Adjustment Bureau at 
Albany (he was special agent of the 
Hartford when the club was organized) ; 
Percy Ling is secretary of the North 
British & Mercantile; everybody knows 
and loves “Judge” Lovett of the Fire 
Association (my nickname for him used 
to be “my dear little shrimp”). H. M. 
Meyers of the Insurance Co. of North 
America retired some years ago. “Spike” 
Nugent, who wears his cigars at a 45 
degree angle, is the main works in East- 
ern New York for the Aetna (Fire); 
W. C. Smith is assistant secretary of the 
Pacific group; “Tommy” Tompkins is a 
department manager with the Eastern 
division of the Fireman’s Fund at Bos- 
ton; F. D. Tuttle now lives in Eastern 
Massachusetts and became mayor of his 
city; R. W. Wright is an officer of the 
Travelers, and L. A. Williamson has an 
important position in the head office of 
the Continental. 

Since its formation the Albany Field 
Club has entertained numerous distin- 
guished guests; has listened to many in- 
teresting discussions; has had presented 
to it much useful information. Among 
the most active members of the club is 
George Frank of the Hanover who has 
unselfishly and whole-heartedly devoted 
much time and energy to the interests 
of the club. A request to address the 
club has always been considered an 


honor by New York State field men. I 
am glad to hear that the recent anni- 
versary dinner was a real success. It 
could not have helped’ but be so in view 
of its membership and its traditions. 
Long may it flourish. 

= 2 

Those Early Breakfastless Mornings 

Both in the New York Sun and the 
New York Herald Tribune there have 
appeared articles about breakfast or 
cafeteria cars for commuters. Thus they 
can save time by eating on their way to 
business. 

I suggested this very thing in my 
column about a year ago. Since then the 
Erie has inaugurated a cafeteria service 
and lounge car as I noticed the other 
day when leaving Middletown, while the 
New York Herald Tribune had an edi- 
torial on the subject; wondering why no 
railroad had ever before thought of 
having a breakfast car service for com- 
muters. I had this idea forcibly thrust 
upon me when I had to leave hotels to 
catch very early trains out of the local 
points without getting a chance to get 
breakfast because the hotel dining rooms 
were not open and there was no res- 
taurant available, nor usually enough 
time to eat. Many of us remember 
catching the 5:30, 6, or 6.30 A. M. trains 
out of Albany, Utica, Syracuse, and 
other travel centers, especially in Win- 
ter, when it was still dark and without 
even a cup of coffee until we reached 
some point like Richland, N. Y., or De- 
kalb Junction to get breakfast. 

x * * 
“Once in a Lifetime” Thrills 

There have always been happy mo- 
ments in every business man’s life that 
we look back on with great pleasure, 
balancing or equalizing unpleasant ex- 
periences. I remember clearly how hap- 
py I was that day in December, 1894, 
when I was 23 years old, when President 
Schumann of the Germania called me 
into his private office and told me that 
I was going to be sent into the field; 
when, again, in 1907, or thereabouts he 
offered me the managership of the 
Brooklyn and Long Branch office; when 
in about 1911 he asked me whether I 
wanted to come into the home office and 
assume a junior officership leading to 
bigger and better things. Also when, 
after his death in 1913, 1 was made gen- 
eral agent of the company for the en- 
tire Eastern department, at the home 
office in 1918, just after the Armistice, 
having previously been general adjuster 
for about six months. 

These are “thrills that come but once 
in a lifetime,” as a famous cartoonist 
says in his pictures. Also I got a never- 
to-be-forgotten thrill out of my spend- 
ing ten years in the harness for the Un- 
derwriters’ Association of New York 
State, as a member of the executive com- 
mittee, as chairman in 1914, vice-presi- 
dent in 1915 and 1916, and president in 
1917. The confidence my compatriots in 
the field showed me by electing me con- 
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tinuously for ten years to positions of 
trust, though all were my competitors in 
business, is one of the finest things that 
have happened in my lifetime, and was 
one of the greatest thrills I experienced 
in my thirty-eight years in the field. I 
have a lot of fine experiences to be 
thankful for, and to look back to, offset- 
ting the change in management and own- 
ership of the National Liberty in 1922, 
and the reinsurance of the Fuso, after 
the Tokio earthquake in 1923. To have 
gained the friendship and trust of my 
competing associates in the field, how- 
ever, has perhaps given me the greatest 
“kick,” a kick that cannot be card-in- 
dexed under any mere monetary values. 
. = «& 


Fred Buell’s Big Acquaintance 

Fred Buell, veteran fieldman of the 
Agricultural, has the delightful habit of 
sending birthday greetings’ to his old 
friends. On my birthday, December 9 
(the 63rd) I received a post card from 
him: “On your birthday, just a little 
remembrance for you, with all good 
wishes for your happiness. F. F. Buell.” 

Fred Buell, a field man in New York 
State since 1894, had a long and varied 
experience as a local agent in Troy and 
the Pacific Coast, and probably knows 
more insurance men intimately than any 
other field man of his era. He has a 
scrap-book covering a long period (which 
I would like to steal) covering men and 
events in the insurance business, which 
is a complete history of the business in 
New York State for fifty years. 

»* ££ * 
Our Ears Could Be Improved 

They do not allow you to bang a 
typewriter in the Pullmans of the New 
York Central but they turn on the radio 
in the lounge, whether you want to hear 
it or not. It is too bad that the Almighty 
did not furnish us with an apparatus in- 
side of the ear by which we could cut 
off sound, the same as we cut off sight 
by the eyelids. Then we could. have 
peace once in a while. If a person were 
boring you by talking gossip, or mat- 
ters you are not interested in, you could 
shut off that as well as radio blah, and 
by simply saying “yes,” “I suppose so,” 
or, nothing at all, the speaker might not 
realize that you were not listening. On 
the other hand, I suppose that it is pos- 
sible that other people may have felt 
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the same about me, if the shoe was on 

the other foot. To them a plan by 

which they could shut me off as you doa 

radio might have seemed a good idea. 
* * 


Fads in Writing 

There are fads and modes in the use 
of words, same as in hats and millinery. 
We are now in the era where a man’s 
salary is no longer “reduced.” A salary 
is not “reduced” nowadays, O my, no! 
It is “adjusted.” What is the word for 
an “increase,” I wonder? I suppose that 
will be sprung when increases come 
which seem far away, now. We no longer 
use the plain word “if,” in our sentences, 
whether spoken or written, we now say 
“in the event” and then join that with 
a poorly constructed sentence. “In the 
event” would not be so painful to bear 
but, somehow we elaborate on this, and 
say “If, in the event,” etc. Straight 
thinking and straight writing, expressing 
clearly and briefly and without elabora- 
tion, what we wish to say or write seems 
a lost art. Tautology, redundancy, in- 
accuracy and horing longwindedness and 
the use of “trick” words, seem to be in 
the ascendancy, not to mention poor 
spelling. 

* * x 
Railroad Troubles 

Investors in railroad stocks get to- 
gether and discuss the blight that has 
struck the railroads, and then leave the 
meeting to give an order to supply their 
traveling men with automobiles, thus de- 
priving the railroads of a former great 
source of passenger revenue, the trans- 
portation of traveling men and _ their 
baggage. 
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Penna. Legislature 
To Be in Session Soon 


RECODIFICATION IS PLANNED 





Commissioner Armstrong Said to Favor 
Bringing Laws Up-to-Date; 
Qualification of Agents 





The first Monday in January will find 
the new Pennsylvania State Legislature 
in session. Before the legislators are 
through with this session they will have 
a mass of insurance legislation before 
them, it is believed. One thought of In- 
surance Commissioner Armstrong was 
recodification of the insurance laws. To 
that end he asked various insurance or- 
ganizations to suggest laws dealing with 
their end of the business. 

One main question confronting all or- 
ganizations was qualification of local 
agents. Views on this differed. One 
group of fire and casualty agents wants 
a law under which new agents work un- 
der licensed brokers or agents for five 
years before being permitted to go into 
business for themselves. This suggestion, 
however, will naturally meet with much 
opposition in and out of the business. 

Fire men are mainly concerned with a 
qualification law that will keep the non- 
policy-writing agent in check. It is pos- 
sible that a $25 license fee may be used. 
This proposal failed of passage at the 
last session two years ago but may meet 
a better fate now in view of the legisla- 
tors seeking new ways of raising revenue. 
Agents feel that an increased fee for li- 
censes will keep out of the business all 
except bona-fide insurance men. 

Life men, too, have been working on 
the qualification law. Just what various 
groups have in mind is not definite as 
yet. Unknown also is whether Insur- 
ance Commissioner Armstrong will advo- 
cate any insurance legislation on his own 
initiative. 

Insurance interests are hoping that va- 
rious insurance organizations will be able 
to get together and recommend agreed- 
upon bills to the new legislature next 
month. 





AGENTS LOSE $900,000 LINE 

A $900,000 line of insurance covering 
the Chesapeake & Ohio Railway general 
office building in Richmond, Va., was lost 
recently to agents of that city when 
the policies running for five years ex- 
pired. The information was that the in- 
surance which was well distributed 
among Richmond agents was rewritten 
in Cleveland, O., where some of the ex- 
ecutive offices of the company are now 
located. There were no details as to 
how the line was placed there. If placed 
in companies operating in Virginia they 
would of course have to be countersigned 
in Richmond, in accordance with provi- 
sions of the resident agents law. The 
C. & O. general office building is a 
19-story skyscraper. 





LONDON & SCOTTISH CHANGE 


Alexander Bissett of Montreal, Cana- 
dian manager of the London & Scottish 
since 1910, is retiring at the end of this 
year after completing fifty years of serv- 
ice with the company. It is believed that 
he will become a member of the Cana- 
dian board of the company after taking 
a long vacation. Mr. Bissett will be suc- 
ceeded by W. H. R. Emmerson and A. H. 
Priddey, who will be joint managers for 
Canada. Mr. Emmerson has been sec- 
retary and actuary in Canada for twenty 
years and Mr. Priddey is at present joint 
branch manager for the London & Scot- 
tish at Nottingham, England. 





NATIONAL FIRE DIVIDEND 
The National Fire of Hartford has de- 
clared the regular quarterly dividend of 
50 cents a share, payable January 3 to 

stockholders of record December 22. 





Wallace H. Miller, formerly with the 
National Board of Fire Underwriters 
and the Norwich Union, has joined The 
Weekly Underwriter as a member of its 
advertising staff, 























Real Wind Blows 


N his autobiography, the 
late Walter H. Page, war- 
time Ambassador to England, 
observed: “‘ Artificial structures 
fall when a real wind blows.’’ 


In the past few years there 
has been blowing a real wind 
that has tested all man-made 
structures. Among those that 
have shown impregnable 
strength the institution of life 
insurance has been conspicu- 
ous. 


Life insurance has not only 
held its own but has lent its 
strength in all directions as 
well. It has been able to pro- 
vide ready money to hundreds 
of thousands of policyholders 
who were in need. It has sup- 
plied an element of strength to 
the nation’s financial structure. 


Life insurance has done all 
these things in addition to its 
primary function of protect- 
ing the family. It has paid 
death claims as usual. When 
endowments and _ annuities 
have become due, the funds 
have been paid with clocklike 
precision according to con- 
tracts made ten, twenty, thir- 
ty, and forty or more years ago. 


Life insurance endures. It 
has been tested by many real 
storms. Why not use its strength 
as the backbone of your per- 
sonal fortune? A John Hancock 
policy taken out now will 
prove a real bulwark against 
the future, whatever it may 
hold. 





LIFE INSURANCE COMPANY 
OF BOSTON. MASSACHUSETTS 


A mutual, dividend-paying company , 
70 years in business. Among the 
strongest in reserves and assets. Paid 
policyholders in 1931 over 87 million 
dollars. Offers every phase of personal 
and family protection, including also 
Annuities and the Group forms for 
firms and corporations. 
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Marine Experience In 1932 


Fireman’s Fund Underwriter Outlines Developments Which 
Had Their Effect On This Year’s Cargo 
And Hull Results 


Miles F. York of the Fireman’s Fund 
marine department at the home office 
in San Francisco has prepared an inter- 
esting review of the current year’s de- 
velopments in ocean cargo and hull in- 
surance and also in the inland marine 
field for the December issue of the Fire- 
man’s Fund Record. His analysis of the 
favorable and unfavorable effects of the 
depression upon the marine field is given 
as follows: 

The year has been a trying one for 
underwriters in all markets. There is 
perhaps no business more acutely sen- 
sitive to world conditions and the down- 
ward drifts in both commodity prices and 
in domestic and foreign trade have nat- 
urally had a profound effect upon the re- 
sults obtained. There have, however, 
been mitigating influences without which 
the adverse effects of the continued de- 
pression must have made the shock even 
worse. 

In cargo underwriting there has been 
a very serious decrease in volume which 
must be accounted for not alone in the 
decrease in trade and in prices but in 
the lowering of rates as well. It has 
been impossible to reduce expenses in 
proportion and the rapidly mounting ex- 
pense ratio has perhaps been the biggest 
concern of the year. Given time, the 
inevitable adjustment will oy place 
through the workings of the law of sup- 
ply and demand but this comes about 
slowly and in the meanwhile it becomes 
a matter of the survival of the fittest. 

Rates Continue Downward 


Rates have been slashed in an effort to 
maintain premium income and the trend 
in this direction has been so continuously 
-downward that the margin which should 
exist in every rate structure to meet 
the inevitable though infrequent major 
casualties has almost totally disappeared. 
The more frequent partial losses now 
offset the premium secured. It is dif- 
ficult to say how long this situation will 
exist but it is noteworthy that during the 
past year there has been an increasing 
tendency upon the part of the insured 
to look into the security back of the 
policies they have purchased. As time 
goes on, it seems safe to assume that 
cheap rates will be availed of only when 
the capacity to pay is satisfactorily dem- 
onstrated by the insurer. 

There is no question but that under- 
writing has benefited by the improved 
class of tonnage carrying the world’s 
goods. An immediate effect of the de- 
pression was the elimination of the older 
and more obsolete vessels which, by rea- 
son of their greater cost of operation, 
have been laid up in preference to the 
newer and better ships so that it can be 
said without fear of contradiction that 
never before has the standard of em- 
ployed tonnage been higher. It is true 
that shipowners, beset by decreasing rev- 
enues, have had to cut corners but for 
the most part their vessels have been 
well maintained and more care has been 
given to operation. The result has been 
that losses, and _ particularly partial 
losses, have become not alone more in- 
frequent but smaller as well. With 
fewer vessels in operation, the collision 
hazard has also been reduced. 

’ Fires on shipboard have continued, 
however, to be a major thorn in the sides 
of underwriters, both of hull and cargo, 
and the most severe loss of the year 
was unquestionably the French liner 
Georges Philippar, a motor vessel of 17,- 
359 gross tons built in 1930, which burned 
in the Red Sea with nearly a half hun- 
dred persons lost. The hull loss alone. 


which fell principally upon the French and 
English markets, reached £1,260.000 and 
there was also a heavy loss of cargo. 
The Alaskan liner Alameda burned at 
her dock at Seattle, there was a serious 


fire among river vessels laid up at Sac- 
ramento, including the steamers Colusa 
and Sacramento, and there were several 
other vessels destroyed by fire not to 
mention partial losses from the same 
source. 

The weather for the year, at least for 
the eleven months which have now 
elapsed, has not been severe although the 
treacherous North Pacific has claimed its 
annual toll, the Japanese tramp Tamaho 
Maru being a total loss off the Aleutian 
Islands in January and the Nevada in 
September, the latter with a serious loss 
of life. 

Huge Increase in Idle Tonnage 


Is Noticed 


It might not be out of place to men- 
tion the tremendous movement of gold 
specie during the earlier months of the 
year, which taxed the capacity of the 
market to the limit, although fortunately 
without loss, and the Japanese-Chinese 
trouble in the Orient which for some 
months resulted in a substantial increase 
in war risk premiums. 

The hull business was consistently bet- 
ter than cargo despite the large volume 
of laid-up tonnage and a decided slack- 
ening in ship building. The statistics of 
Lloyds Register of Shipping indicate that 
for the year ending June 30 last there 
was for the first time in a number of 
years a decrease in the world’s merchant 
shipping tonnage which now approxi- 
mates 70,000,000 gross tons, a decrease of 
about 400,000 tons. The amount of laid 
up tonnage had increased by 200% in two 
years attaining 15,000,000 gross tons or 
better than 20% of the world’s available 
tonnage. ; 

With so large a proportion of vessels 
unemployed there has naturally come 
about a great decrease in the value of 
vessel property and this has been of in- 
creasing concern to underwriters. Faced 
with a decreasing premium income by 
reason of the increased number of ves- 
sels uninsured or on harbor risk, they 
have also been confronted with a reduc- 
t'on in insured values and it has become 
more and more difficult to secure a com- 
pensating increase in rate. It is, of 
course, unsound to insure vessels for 
more than their market value yet if 
values are reduced without an increase 
in rate, the effect is that partial losses, 
which are relatively unaffected by a re- 
duction in value, become a proportion- 
ately greater burden. 

To some extent at least this has been 
compensated for by the lower repair 
costs and surveying, adjusting, and legal 
fees, which form a considerable propor- 
tion of losses paid, have also been re- 
duced. 

Less Compensation on Hull Lines 


The hull business, probably by reason 
of the greater difficulties in underwrit- 
ing and a more restricted market, has 
suffered less from unsound competition 
than cargo and the 1932 accounts, when 
they have run off, will likely prove rela- 
tively more satisfactory. 

This article, sketchy as it has been, 
would probably not be complete without 
some reference to inland marine insur- 
ance, which of recent years has become 
such an important factor in the business. 
Space will only permit of the briefest 
comments but the progress of the Inland 
Marine Underwriters’ Association, which 
has continued to grow stronger and 
which has taken under its jurisdiction ad- 
ditional classes, should be noted. With- 
out its steadying influence, it is. very 
probable that conditions in this field 
would have become chaotic, suffering as 
it does from such widespread competi- 
tion. As in the case of cargo and hull, 
the premium income in inland marine 
lines has been greatly decreased, par- 
ticularly in the so-called luxury lines, 
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Automobile Club Big 
Aid to Agents in West 


HITS NON-STOCK COMPETITION 





Service Club, Backed by Companies, Has 
for Eight Years Kept Business in 
Agents’ Possession 





On the Pacific Coast the National Au- 
tomobile Club, formed by stock fire in- 
surance companies eight years ago to 
compete with other auto clubs having 
reciprocal insurance arrangements, is 
still making splendid headway according 
to the associate general manager, Her- 
bert E. Manners, who. spoke before the 
recent meeting of the California Asso- 
ciation of Insurance Agents. This is 
now the fourth largest automobile club 
in the country in numbers with all mem- 
berships produced through stock com- 
pany local agents. 

The N. A. C. was organized in 1924 by 
company members of the Pacific Coast 
Automobile Underwriters Conference. 
The present capital of $500,000 was fur- 
nished by the companies. With the ad- 
vent of this automobile club, sponsored 
by insurance interests, the local agents 
of California were able to regain a large 
amount of their business which had pre- 
viously been lost to non-stock insurers. 
This club gives excellent service to auto- 
mobile owners including towing, touring 
information, legal advice and other fea- 
tures. Going into further detail on the 
operations of the N. A.C. Mr. Manners 
told the California agents: 

This is truly the agents’ club. It em- 
ploys no solicitors for selling member- 
ships. All sales are made through legiti- 
mate stock insurance agents, and thanks 
to your efforts it is today the fourth 
club in America in numbers and first in 
service, although only eight and one-half 
years old. 


Has Revolutionized Club Service 


It has revolutionized club service. It 
was the first organization of its kind to 
offer to its members complete State- 
wide mechanical road services, forcing 
other associations to follow its lead. 
Since then practically every improvement 
in this class of service has been inaug- 
urated by National and today it has so 
far outdistanced its competitors that 
there remains very little room for com- 
parison. 

In the year 1923, which was the year 
just prior to the founding of the club, 
your Conference companies wrote 30% 
of the automobile premiums of the State. 
By 1928 this ratio had been increased to 
40%, and one of the principal contrib- 
uting factors to the increase was the 
activity of National Automobile Club. 
Not only did it provide the stock insur- 
ance agent with a worthwhile vehicle of 
service, but perhaps more important at 
that time was its helpful influence in 
bolstering the morale of our agents. 

Late in 1925, realizing that N. A. C. 
members were in reality preferred risks, 
all organization companies agreed to al- 
low them substantial discounts on their 
collision insurance, thus further enhanc- 
ing the value of membership and making 
it easier for the agent to sell. Do you 
realize how this helps you to overcome 
sales resistance? Let us consider the 
individual who has two or three family 
passenger cars. As many as three such 
vehicles may be covered on a single 
membership, and discounts ranging from 
15% to 20% allowed on the collision por- 
tion of the premium. In many cases the 
total discounts are greater than the cost 
of membership. This class of business 
is very profitable to you and highly de- 
sirable to your companies. 

Services Large Territory 


Recently, I was asked if the advent 
of better roads and improved highways 
does not really eliminate the necessity 
of automobile club membership. If your 
club were not inclined to keep abreast 
of the times, this would be true. How- 
ever, automobile owners today go farther 
afield in their quest for pleasure and 
adventure. In keeping with the demand, 
we have not only improved its local ser- 
vices far beyond those of other organiza- 


tions, but our road services have been 
extended over a much larger area, now 
covering all the States west of the Mis- 
sissippi River, and also including Illinois 
and Wisconsin, a total of 24 States— 
2,258,044 square miles—approximately 
three-fourths of the total area of the 
United States. 
_ Naturally, these service extensions and 
improvements have brought about a tre- 
mendous increase in emergency calls for 
mechanical services. During 1931, your 
club responded to 64,662 calls for service 
to members’ disabled cars, as compared 
with 54,837 in 1930, an increase of 9,825 
in actual number or 18%, in spite of the 
fact that there were fewer members in 
1931 than in 1930. It represents an in- 
crease of 44% as compared with the 
number of service calls in 1929. For the 
first six months of 1932, we show an ad- 
ditional 15% increase over a like period 
of last year. Yet we find through veri- 
fication that 9934% of the 64,662 emer- 
gency road services rendered last year 
were satisfactory to the members served. 
You can be justly proud of this record, 
as these members are all your clients. 
You can also take pride in the fact 
that your club last year, certainly not 
generally considered a good year, re- 
newed 70.2% of all expiring memberships. 
This renewal ratio compares favorably 
with the year 1929, the best in your 
club’s history, when our renewal ratio 
was 70.7%, only %% higher. These re- 
markable renewal ratios should impress 
you with the value of making all of your 
clients and friends members of the N. 
A. C. They stick. It will pay you over 
and over again. 


Small Percentage of Cars Insured 

Just last week one of our most pro- 
gressive automobile executives remarked 
to me that N. A. C. is not only helpful 
to insurance companies and agents, but 
that it is indispensable. With its help 
you can, if you have the will, get your 
share of the tremendous volume of auto- 
mobile insurance in this State, which 
even in these times reaches the figure 
of $40,000,000 annually. And yet, less 
than 20% of the 2,000,000 cars in Cali- 
fornia are adequately covered with in- 
surance. Those of you who specialize in 
fire insurance and are inclined to look 
upon automobile insurance as a sideline 
might ponder over the fact that fire in- 
surance premiums in this State for the 
same year—193l1—totaled $35,000,000, 
about $5,000,000 less. These figures 
should awaken your interest in the pos- 
sibilities that are yours. 

The National Automobile Club is a 
non-profit organization. Its articles of 
incorporation do not permit it to pay a 
profit dividend to its shareholders, Any- 
thing it may earn over and above its 
operating expenses and reserve goes 
right back into services for its members. 
For nearly six years now, it has _ been 
self-supporting, and today it is in the 
most favorable financial position of its 
entire history. It has set aside reserves 
to cover the pro rata unearned dues on 
all unexpired memberships. Again, please 
note that these reserves are not in notes, 
bonds or other securities, but are in cash 
in the bank. I know of no other similar 
organization anywhere, that can claim 
as much. 





HONOR C. F. WILSON IN DENVER 


Representatives from every branch of 
the fire insurance business, together with 
officials of the city of Denver and other 
men prominent in civic life, attended a 
luncheon held recently at the Den- 
ver Athletic Club in honor of Charles 
F. Wilson’s  seventy-seventh _ birth- 
day. Mr. Wilson is recognized as 
one of the outstanding fire insurance 
adjusters in the Rocky Mountain terri- 
tory. He was a pioneer in the develop- 
ment of fire insurance business in Colo- 
rado, Wyoming and New Mexico. Later, 
he organized his own adjusting organiza- 
tion and for years operated as the Wil- 
son Adjustment Co. He afterwards he- 
came manager of the Mountain Depart- 
ment of the Southwestern Adjustment 
Co., and when this organization was 
merged with the Fire Companies’ Adjust- 
ment Bureau he was made executive su- 
pervisor. 
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fairness in loss adjustments—promptness of settlements—these, 
no less than the Queen’s sound resources, have earned the con- 
fidence and esteem of the insuring public as well as the good 
will of agents. Although the Queen has paid out over one hun- 
dred and five million dollars net losses, no catastrophe has ever 


affected the Queen’s ability to settle every claim fairly—equitably. - 
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MARINE & AUTOMOBILE 





Cancellation in U. S. 
Is Upheld by British 


PREMIUMS PAYMENTS NOT MADE 





Question Arose as to Right of Johnson 
& Higgins to Relieve Underwriters 
of Liability 





Justice Roche of the King’s Bench Di- 
vision of the London Law Courts has 
delivered judgment for the Commercial 
Union Assurance, defendant in an action 
brought by Ruby Steamship Corpora- 
tion, Ltd. The action arose out of a 
series of sales, mortgages, and insurances 
of a steamer in 1919, and which raised 
a question as to the power of American 
insurance brokers to cancel an insurance 
if not provided by the insured with 
money to pay the premiums. 

The material facts were that the plain- 
tiffs bought the steamer in May, 1919, 
the vendors being a firm carrying on 
business in New York. Policies of in- 
surance on the steamer were taken out 
in May, 1919, and in September, 1919. 
Some of the policies were taken out with 
American underwriters and others with 
British underwriters. Further policies 
were taken out in November. During 
the currency of the latter, on November 
25, 1919, the steamer became a total loss. 

In this action the plaintiffs sued on 
May and September policies taken out 
with the defendants as representative of 
the underwriters, and the defence raised 
was that those policies had been can- 
celled. The plaintiffs had employed the 
New York firm of brokers, Johnson & 
Higgins, to effect the insurances, and 
they, being personally responsible for 
payment of the premiums and being un- 
able to obtain the money from the plain- 
tiffs, had cancelled the insurances. 


Recovery Under New Policies 


Johnson & Higgins after cancelling the 
May and September policies had taken 
out new policies in November, and when 
the steamer was lost they recovered un- 
der those new policies and the plaintiffs 
shared in the distribution of the money. 
The defendants contended that if there 
had been no authority to cancel the earl- 
ier policies the plaintiffs by sharing in 
the distribution under the new policies 
had ratified the cancellation of the old 
and were now estopped from saying that 
it was invalid. 

Mr. Justice Roche, in giving judgment, 
stated the history of the transactions, 
and said that the first question was 
whether Johnson & Higgins were en- 
titled to cancel the May and September 
policies. Their employment was in New 
York, and he held that their rights must 
be regulated by the law of New York. 
Experts had given evidence of what that 
law was, and, as not infrequently hap- 
pened, experts had differed. But the 
matter had been litigated in this country 
up to a Circuit Court of Appeals, and 
it appeared that the modern American 
rule was that if one party to a contract 
committed any material breach of it the 
other party was entitled to consider the 
contract at an end and to take what 
steps he could to protect his position. 
Here the plaintiffs had failed to fulfil 
their obligation to provide Johnson & 
Higgins with the money for payment of 
premiums, and Johnson & Higgins were 
therefore entitled to cancel the policies, 
that being the only way in which they 
could get rid of their continuing liability 
to pay the premiums themselves. 

That really disposed of the case, but 
as the question of express authority had 
been raised Justice Roche would deal 
with it. His Lordship then discussed the 
evidence, and said that all the proba- 
bilities pointed to express authority, and 
he found on the evidence that it existed. 

He also found that the plea of ratifi- 
cation and estoppel succeeded, and judg- 
ment was given for the defendants, 


MERCHANT MARINE CONFERENCE 





Shipping and Insurance Problems to Be 
Considered at Meeting in Wash- 
ington Jan. 4-5 

The sixth annual National Conference 
on the Merchant Marine will be held at 
the United States Chambef of Commerce 
Building in Washington on January 4 
and 5. It is expected that a number of 
representatives of the marine insurance 
business will attend. 

These annual meetings of representa- 
tives of shipping, manufacturing, farm- 
ing and foreign trade have accomplished 
much toward the development of a mod- 
ern American merchant fleet. The im- 
mediate course of this undertaking and 
its relation to pressing national and in- 
ternational problems will be discussed by 
leaders in Government and _ industry. 
Their views and the views and comment 
of the delegates to the conference will 
be of immense value and importance to 
the merchant marine in the present eco- 
nomic disturbance and to its future °as 
a vital factor in the nation’s effort to 
re-establish normal conditions in  busi- 
ness and trade. 


The agenda for the meeting is as fol- 


lows: The Jones-White Act and the mer- 
chant marine; the Navy; the Army; 
railroads; farmers; manufacturers and 
tle merchant marine; pending and pro- 
posed shipping legislation; regulation of 
water carriers; foreign ship subsidies; 
differentials in construction costs; gov- 
ernment transport competition; need for 
a definite replacement program, and 
problems of unemployment in the marine 
industry. 


FIVE HELD FOR SHIP FIRES 

Insurance companies were mulcted of 
$285,000 in an arson conspiracy which 
resulted in the burning last June of the 
steamers Dover and Keystone, according 
to revelations of police officers in con- 
nection with the arrest of five men in 
Detroit during the past week. Capt. Wil- 
liam Nicholson, president of the Nichol- 
son-Erie-Dover Steamship Co., is charged 
with conceiving the plot to burn the 
ships while they were tied up at the 
Ecorse slip. He has denied any part in 
the conspiracy, if there was one, how- 
ever, and demanded examination ‘on 
Wednesday in Common Pleas court. 
Three others, however, who have impli- 
cated Captain Nicholson in their confes- 
sions, have entered pleas of guilty and 
are awaiting sentence. 








ALBINGIA HAD GOOD YEAR 

The Albingia, one of the old Mutzen- 
becher companies of Germany, now con- 
trolled by the Guardian, had a good year 
during the twelve months ending Sep- 
tember, 1932. Figures have not as yet 
been published but it is stated that in 
spite of pleasant news no dividend will 
be paid but all profits will be used to 
strengthen reserves. 


SEEK TO CURTAIL SHIP FIRES 


Classification Societies m England Will 
Take Steps to Aid Marine 
Underwriters 

Addressing the annual meeting of 
Lloyd’s Underwriters’ Association in 
London recently, A. B. Stewart, chair- 
man, announced that the committee of 
the association had been in touch with 
Lloyd’s Register and the Bureau Veritas 
with a view to lessening the risk of fire 
on ships. 

“The classification societies,” continued 
Mr. Stewart, “have taken up the matter 
in a way that I am sure will prove satis- 
factory to underwriters. There is also a 
Board of Trade inquiry into the question 
of fires on ships, on which I have been 
asked to serve. 

“With regard to the outlook, under- 
writers are now, more than ever before, 
affected by outside influences. Whereas 
before the war an underwriter could pre- 
dict his results within certain limits, now 
the great variation in the value of goods 
and services, tariffs, and other restric- 
tions have a tremendous effect on re- 
sults.” 


DUTCH LINER LOSS LARGE 











Total Loss From Fire Now Believed 
Possible With Insurance of 
$3,500,000 
The Dutch motor liner Pieter Cornelis- 
zoon Hooft is now regarded as a total 
loss. The fire in this valuable liner broke 
out on November 14 and could not be 
extinguished for more than a week. The 
financial loss must be a heavy one since, 
apart from amounts effected to cover 
the risk of total loss only, the liner is 
believed to have been insured for about 
$3,500,000. The reputation of the owners 
stands very high, and from the under- 
writing standpoint the disaster indicates 
once more the gravity of the risk of 
fire in fine liners, and it proves once 
more that even business of the better 
types produces, at least occasionally, 
heavy losses. These truths have been 
demonstrated all too well during the past 

few years. 

The British liner Oregon Star, which 
was ablaze at the same time as the 
Dutch liner, has been saved from total 
destruction: The fire was completely ex- 
tinguished after an eight days’ fight. The 
persistence of ship fires, once they 
break out, is illustrated in these cases. 


PIRACY CLAUSE IN CHINA 

Of late piracy in Chinese waters has 
greatly increased. The Shanghai Marine 
Underwriters Association has published a 
“free of piracv and theft” clause reading 
as follows: “Warranted free from any 
claim for loss and damage directly or 
indirectly arising (however caused and/or 
whether before, during, or after any ac- 
cident of whatever nature) from piracy, 
theft, robbery (armed or otherwise), 
barratry of the master and/or mariners 
and/or servants of the carriers and/or 
bailees of goods at the time of the loss 
and/or the consequences thereof whilst 
in Chinese rivers, coastal and/or Hong- 
kong waters.” 
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BOAT FIRES CONSIDERED 


French Seek to Improve Safeguards; 
British Shipbuilder Deplores 
“Completion Rush” 

A recent report from Paris is of con- 
siderable interest to marine underwriters 
and the announcement may be taken to 
give general satisfaction. Replying to 
a question respecting. the loss of the 
French liner Georges Philippar, M. Leon 
Meyer, French Minister of Mercantile 
Marine, stated that the regulations gov- 
erning the protection of merchant ves- 
sels against dangers from fire were be- 
ing completely revised, with a view to 
making better provision for meeting the 

risk. 

The whole subject of fires at sea was 
ably dealt with by E. Leslie Champness, 
of Palmers Shipbuilding & Iron Co., and 
vice-president of the English North-East 
Coast Institution of Engineers and Ship- 
builders, at a general meeting just held 
by the association. He spoke of the 
“tremendous completion rush” during the 
last few weeks of the building of a ves- 
sel, in order that she may keep an ad- 
vertised first-sailing date. As an expe- 
rienced shipbuilder he referred to the 
large amounts of incomplete wiring hang- 
ing in passage ways and elsewhere dur- 
ing the beehive activities of main and 
sub-contractors’ men, painters, and the 
multitude of those all anxious to get on 
with and complete their particular work, 
so that some may think it is less sur- 
prising that great and costly fires have 
occurred in new ships than that there 
have not been even more of them. 

Mr. Champness referred to recent bad 
fire losses in German, French, Dutch and 
British yards in the cases of passenger 
vessels either under completion or under 
refit, and he makes various definite sug- 
gestions for minimizing the risk. Yet he 
writes in conclusion that only “care and 
the exercise of common sense by work- 
men and those in charge can render all 
the unavoidable risks during building and 
repairing of little importance.” 


Mr. Champness further remarked that 
owners and contractors would rather see 
more detailed requirements of a definite 
nature from underwriters to protect their 
interests than a mere increase of pre- 
miums as an actuarial result of consid- 
erable heavy claims to which the insur- 
ance market has been subjected in recent 
years. 








LOADLINE TABLES 


New Tables Expected to Go Into Effect 
in 1933; First Issued Fifty 
Years Ago 

Only a few countries have yet to rati- 
fy the Load Line Convention, and if 
present arrangements are carried through 
the new “International Load Line Ta- 
bles” will, as was recently announced, 
come into force next year. 

Fifty years have passed since the first 
load line tables were issued by Lloyd’s 
Register, and these were the first scien- 
tific and practical tables of the kind ever 
compiled. It was on these that all sub- 
sequent load line tables were based. 
How much the shipping industry owes 
to the genius of the compiler is of course 
incalculable. He was Benjamin Martell, 
at that time—1882—chief surveyor of 
Lloyd’s Register. 

Producing these first tables involved 
an immense amount of extremely difficult 
research work, but with head for detail 
and capacity for hard work Martell final- 
ly evolved order out of. chaos. 


1932 Results 


(Continued from Page 28) 


and there has probably been more of the 
moral hazard to contend with which was 
to have been expected. Some lines have 
continued to be unprofitable, notably 
jewelers block and motor transit, and 
this year others have joined this class. 

Inland marine insurance nevertheless 
offers the unusual opportunities of de- 
velopment characteristic of a new busi- 
ness and when the necessary readjust- 
ments have taken place recovery should 
be surprisingly rapid. 
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CASUALTY AND SURETY 





Van Schaick Sets Compensation 
Rate Increase in N. Y. At 3.6% 


N. Y. Sup’t Rejects Filings for Greater Advances in Rates; 
Also Disapproves 12!/2% Discount Plan of Stock 


Companies; Increase Effective January 1 


Superintendent of Insurance George S. 
Van Schaick of New York in an impor- 
tant ruling released yesterday indicated 
that the New York Department is pre- 
pared to approve compensation rates pro- 
ducing an average estimated increase of 
3.6% to become effective January 1, 1933. 
In so ruling the New York Superintend- 
ent has rejected the filing of the Com- 
pensation Insurance Rating Board for an 
increase of approximately 9.2% as well 
as the 20.1% increase urged by the Na- 
tional Bureau of Casualty & Surety Un- 
derwriters. Mr. Van Schaick has also 
denied the application of the stock com- 
panies for permission to discount by 
12%4% the excess of premiums over $1,000 
on any risk on the grounds that it is 
contrary to the New York Insurance 
Law relative to unfair discrimination. 

In passing upon the rate filings sub- 
mitted the New York Department has 
refused to approve the method followed 
in developing paid losses to an expected 
ultimate cost in a disregard of the loss 
reserves established by the companies. 
In adopting the actual indications based 
on losses paid and reserves for losses 
pending the Department has adopted a 
basis which eliminated a substantial part 
of the warrant for the increase applied 
for. The Department has likewise re- 
fused to recognize that there was justi- 
fication for assuming a continued unfa- 
vorable trend of medical costs, and has 
placed upon the companies the burden 
of keeping these costs within reasonable 
bounds consonant with a high grade of 
medical treatment. 


Allows 10% Emergency Loading 


In the Superintendent’s decision refer- 
ence is made to the report recently made 
by the medical sub-commitee of the gov- 
ernor’s committee on the medical treat- 
ment of compensation cases, and the in- 
formation therein contained on matters 
which will be helpful to insurance car- 
riers in the handling of medical costs. 
The decision urges that there be an ex- 
tension of the principles of co-operation 
among companies, employers and em- 
ployes in the administration of medical 
treatment, to the end that there be in- 
creased efficiency, less waste and an ul- 
timate saving. 

The Compensation Insurance Rating 
Board applied for the approval of a fac- 
tor of 4.3% to be designated as an emer- 
gency factor to provide for the effects 
of wage level reductions, the progressive 
mechanization of industry, malingering 
and influences of an intangible character 
which have tended in recent years to 
render scientifically exact compensation 
rates inadequate when given practical ap- 
plication. 

The stock insurance carriers urge that 
a further increase of 10% be allowed 
in specific recognition of the effect of 
current wage levels in reducing premi- 
ums lower than the consequent reduc- 
tion in benefits. That compensation 
benefits do not reduce in proportion as 
wages are reduced is an unquestionable 
fact. That wage levels have reduced ma- 
terially in 1932 below the levels prevail- 
ing in 1930 and 1931 is likewise estab- 
lished from dependable statistics. 

The decision therefore allows a load- 
ing of 10% in recognition of the various 
influences, both tangible and intangible, 
which have resulted in the scientifically 
calculated rates of recent years proving 
inadequate on practical application. This 


factor, however, is to be eliminated at 
the earliest date consonant with security 
to injured workmen and their families. 

In developing pure premiums calcu- 
lated as above indicated to the final rate 
the Department has permitted the cus- 
tomary allowance of 40% for expenses. 
The attention of the companies, how- 
ever, has been directed to general and 
specific economies which they may effect 
so as to make available out of this load- 


ing additional sums to supplement loss’ 


reserves in the event that their fears 
should be realized and larger reserve 
revenues prove necessary. 


Analyzes Questionnaire Data 


As part of his ruling the Superintend- 
ent has given an analysis of data ob- 
tained as a result of the questionnaire 
sent to companies following the public 
hearing on the proposed rate increases 
last September. This questionnaire, it is 
pointed out, was designed to secure cur- 
rent information regarding (a) expense 
ratios and the actions that had been 
taken and were being taken to bring 
about a reduction; (b) whether improper 
expenses were being charged as part of 
the medical benefits reported by the in- 
surance carriers; (c) the manner of se- 
lecting physicians for treatment of in- 
jured employes and a comparison of 
costs under the various systems of selec- 
tion and treatment; (d) the trend of 
costs in medical treatment and an ex- 
planation of any rising trend where in- 
dicated by any company. 


36 Companies Exceeded 40% Expense 
Loading 


The questionnaires, upon their return 
and analysis, revealed the following in- 
teresting and important facts: 

Thirty-four out of sixty insurance car- 
riers have expended in excess of the 
40% loading for expenses provided in the 
insurance rate. These carriers have re- 
ported, however, that general salary cuts, 
decrease in the number of personnel and 
reduction in rents and other expenses 
have been put into effect. The common 
explanation of the failure to keep within 
the allowable expense ratio is that pre- 
miums fell off faster than the companies 
were able to effect economies. The re- 
ductions in expenses range from 7% to 
21.9% from the former expense level and 
represent economies in individual compa- 
nies of from $25,000 to $330,000 per year. 

A small number of companies was 
found to be charging improper expenses 
to the medical benefit account employed 
for rate making purposes. The replies 
indicated that a wide range existed 
among the companies in regard to the 
proportion of cases in which the physi- 
cian treating the injured employe was 
designated by the companies, but the 
opinion appeared to be unanimous that 
the cost of medical treatment where the 
physician is designated by the company 
was lower and the period of disability 
shorter. 

All companies denied that any matter 
of fee-splitting by physicians, medical 
clinics or hospitals had ever come to 
their attention. Fifty-six out of sixty 
companies reported an upward trend in 
medical costs, but the majority of them 
were not able to assign the trend to a 
specific cause. Many expressed the 
view that it was due to the increased 
use of X-ray and physio-therapy in the 
treatment of compensation cases, and 
many attributed part of the increase to 
higher hospital rates recently imposed. 
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REVISING RULES IN 3 STATES 





Casualty Acquisition Cost Committee of 
16 Concentrates on N. J., Penna. and 
Michigan; to Meet Jan. 5 

The committee of sixteen of the Con- 
ference on Acquisition & Field Super- 
vision Cost is now at work on a revision 
in the rules governing the number of 
agents and rate of commission to be paid 
to them in the states of New Jersey, 
Pennsylvania and Michigan. A meeting 
has been called for January 5 to go 
further into the matter and later that 
month it is expected that the commit- 
tee’s recommendations will be submitted 
to the entire conference for its approval. 

Members of the committee hope to act 
on these three states as speedily as pos- 
sible in order that it might keep pace 
with the Conference on Acquisition & 
Field Sunervision Cost for Fidelity and 
Surety Business, which adopted new 
rules for these territories some months 
ago, and is now ready to begin work on 
another group of states. 


NEW PROGRAM REJECTED 








Alabama Department Passes Up Coun- 
cil’s Occupational Disease Plan as 
Law There Does Not Cover Them 
The Alabama insurance department has 
rejected the new occupational disease 
rating program of the National Council 
on Compensation Insurance filed last 
week to cover about 120 classifications. 
The basis -for disapproval lies in the 
fact that the Alabama law does not cover 

occupational diseases. ; 

Frank H. Spears, compensation: clerk 
of the department, points out that all 
diseases are expressly excluded except 
those resulting from an accident. The 
Council was informed that Alabama ex- 
perience should be presented before a 
request for approval of the new pro- 
gram is made; also that coverage of oc- 
cupational diseases for an extra premium 
be made optional on the part of the as- 
sured. 





A. L. ROBESON PROMOTED 


A. L. Robeson, assistant manager of 
the Newark office of the United States 
Casualty, has been made claim depart- 
ment manager in that office succeeding 
W. L. Fair resigned. Mr. Robeson had 
ten years’ service with the Globe In- 
demnity and five years with the Commer- 
cial Casualty before joining the United 
States Casualty. 





MUST FILE CLAIMS BY DEC. 31 

Colonel William H. Kelly, commission- 
er of banking and insurance in New Jer- 
sey, has issued a final notice to all per- 
sons having any unsatisfied claims or de- 
mands of any character against the New 
Jersey Fidelity & Plate Glass Insurance 
Co. of Newark that they must be in the 
Newark office of the company before De- 
cember 31. After that date all claims 
will be determined and assets distributed. 





Wayne Surety Licensed 


The Michigan department has li- 
censed the Wayne Surety of Detroit 
which, it is understood, is reinsuring 
the depository bond business of the 
Central West Casualty. The new 
carrier, headed by Hal H. Smith, 
president ‘of the Central West, is cap- 
italized at $250,000, has a $25,000 sur- 
plus, and $275,000 in total assets. 

Certificate of authority of the com- 
pany is limited to fidelity and surety. 
Other officers are: William E. Snyder, 
vice-president, and Hal H. Smith, Jr., 
secretary-treasurer. 











OKLA. COMPENSATION BILL 





Suggests Many Changes to Improve 
Present Law; Increases Industrial 
Commission to Five Members 
A bill providing for a new compensa- 
tion law has been drafted in Oklahoma 
by representatives of the Associated In- 
dustries and the Oklahoma Association 
of Insurors after conferences with labor 
leaders of the state. An industrial com- 
mission of five members is provided for 
instead of the present three commis- 
sioners. This commission is to be ap- 
pointed by the Governor with the ap- 
proval of the senate. Appeal would lie 
from awards made by individual commis- 
sioners to the full commission, with final 
right of appeal to the Supreme Court 

as at present. 

Instead of the current period of pay- 
ment of compensation extending from 
300 to 500 weeks, it is definitely fixed 
in the bill at 415 weeks for total per- 
manent disability. Amount of awards 
for each injury also is changed, decreased 
in some cases and increased in others. 
Changes are made in awards to make 
it easier for men with slight physical de- 
fect to obtain work. 

This bill was under consideration at a 
meeting on Monday of the committee 
appointed by Governor Murray to inves- 
tigate the workmen’s compensation sit- 
uation in the state and report to him rec- 
ommendations for correction of existing 
inequitable conditions. One sore spot has 
been the unusually large awards claimed 
to have been granted by the Oklahoma 
Industrial Commission; another is the 
reopening of cases after they had ap- 
narently been closed. Many companies 
have left the state claiming it was im- 
possible to do business under prevailing 
conditions. 

The 47.5% increase in rates, granted by 
the state insurance board last October 
and challenged by the Associated Indus- 
tries, is now pending in the Supreme 
Court where an appeal was taken. 





THIRTEEN PASS AGENTS’ TESTS 

Thirteen out of twenty-eight candi- 
dates passed the ex amination for local 
agent’s licenses conducted recently by 
the New York Insurance Department in 
New York City. 
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John A. Matthews Hits 
At Ambulance Chasers 


MENACE TO CAS. COMPANIES 





General Accident N. J. Attorney Tells 
Underwriters of Unethical Aspects of 
Racket; Suggests Remedies 





A stinging indictment against the “un- 
professional, unethical and disgusting” 
racket of ambulance chasing was deliv- 
ered a week ago by John A. Matthews, 
prominent Newark (N. J.) attorney who 
is New Jersey counsel of the General 
Accident, when he talked before the 
luncheon-meeting of the Casualty Under- 
writers’ Association of New Jersey. Mr. 
Matthews charged equal culpability of 
the law and medical professions in this 
rapidly growing racket, warning that it 
constituted a menace to casualty com- 
panies, imperiling their very existence. 

Lawyers in alarming numbers, particu- 
larly those whose practice is largely or 
wholly contingent fee accident litigation 
have become sellers of justice rather 
than officers of courts of justice, Mr. 
Matthews declared. He minced no words 
in accusing them of having connections 
either with policemen, hospital internes, 
telephone operators, doctors or 
who tip them off in the 
accident. 


nurses 
event of an 


A Recent Case 

Mr. Matthews cited the most recent 
case of ambulance chasing which has 
come to his attention where a young 
attorney was called by relatives of an 
injured man to visit him at a local hos- 
pital. There, the speaker said, the attor- 
ney was told by the patient that four 
lawyers already had come “unbidden” to 
his bedside and had solicited his case 
while he suffered. Indignant at such 
unethical conduct the attorney endeav- 
ored to learn from the hospital authori- 
ties how it was possible for these law- 
yers to have gained admittance to the 
man’s bedside so shortly after his acci- 
dent. The authorities did not know the 
answer, unless they had sneaked in, for 
no lawyer was supposed to be allowed in 
without written authorization. 

There was no doubt in Mr. Matthews’ 
mind that there was a tip-off on this 


accident. In fact, as there were four 
lawyers there must have been four 
sources, he said. 


No Regard for Truth 

The speaker described the ambulance 
chaser as having absolutely no regard 
for truth. He said: “He knows, for 
instance, that if the injuries are serious 
and the liability very questionable that 
he must have witnesses who will take 
the questionableness out of the liability.” 
There are also the cases where the lia- 
bility is virtually a case of res ipsa loqui- 
tur but the injuries, while painful, are 
not permanent. In telling about them 
Mr. Matthews said: 


“Here again these racketeers do their 
dirty work, this time through unscru- 
pulous doctors. If the injured party has 
not been taken to a hospital, it often 
happens that Doctor X is called and he 
immediately hospitalizes the case where 
no one except himself has access to the 
patient. Often the doctor keeps the pa- 
tient at home and incommunicado. But 
whether at the hospital or at home these 


painful, though not at all serious and in 
no wise permanent, injuries grow into 
fictitious ailments boding the direct con- 
sequences.” 


For Lawyer-Making Moratorium 


To correct these evils Mr. Matthews 
urged as the first step the declaring of a 
lawyer-making moratorium. This, he 
said, would not close the door of oppor- 
tunity to young men and women having 
the character, education, ability and am- 
bition to be a professional lawyer, but 
would require a full four year college 
course for entrance tor law school, a 
three year course in an approved law 
school, followed by a full year in a 
counsellor’s law office as preliminary re- 
quirements to taking the bar examina- 
tion. Mr. Matthews favored yearly ex- 
aminations, comprehensive of the whole 
field of law and not merely catch ques- 
tions calculated to stick students. He 
would allow a student qualified to take 
the bar examinations to retake them 
upon failure as many times as desired. 

Although such a procedure would un- 
doubtedly decrease the number of law- 
yers admitted each year, Mr. Matthews 
felt that at the same time it would bring 
men and women to the bar maturer in 
years and better equipped in academic 
and professional training. 





VA. SURETY RATE PROBE 





. 


State Corporation Commi 
Hearings on Higher a 
R. H. Towner Testifying 

Further inquiry by the Virginia State 
Corporation Commission into fidelity, 
surety, guaranty and indemnity rates in 
that state got under way yesterday ‘at 
Richmond with R. H. Towner, head of 
Towner Rating Bureau; T. W. Oczlin, at- 
torney for the Virginia Bankers’ Asso- 
ciation, and A. W. Mann, insurance com- 
mittee chairman of this organization, 
among those testifying. 

At the initial hearing on the rates for 
these lines held last July the commission 
approved a new schedule for temporary 
application until January 1 which was 
somewhat higher in some classes than the 
rates previously in effect. At the time 
the companies claimed their experience 
had been so unfavorable that it was nec- 
essary to get substantially increased 
rates to keep from going into the red. 
Since then the commission has received 
many complaints, particularly from 
banks, in regard to the higher rates, and 
as a result the commission decided to 
make further investigation of the rates 
before its approval of the temporary 
rates had expired. 

The St. Paul-Mercury Indemnity, one 
of the interested companies, has filed a 
deviation on some of the classes from the 
rates of other companies. 








NOT PREFERRED DEPOSIT 

Public funds that are illegally deposited 
because not protected by a surety bond 
are considered trust funds in case the 
bank closes, but they are not trust funds 
to be preferred over other trust funds, 
the Michigan Supreme Court has held in 
a suit by the City of Detroit to recover 
$100,000 from the defunct Fidelity Bank 
& Trust. 





DR. B. L. BRUNER DEAD 
Dr. Ben L. Bruner, president of the 
Transylvania Casualty of Louisville from 
1912 to 1926, died last week. He was a 
prominent physician, and had served as 
Secretary of State for Kentucky. 


Robbery Rates Raised 
By National Bureau 


TERRITORIES ARE READJUSTED 





Increase in Office and Store Hold-ups 
Make Changes Necessary; Rates 
For Manhattan Unchanged 





Because of the increase in the number 
of office and store hold-ups or robberies 
throughout the United States the mem- 
ber companies of the National Bureau 
of Casualty & Surety Underwriters have 
been compelled to raise insurance rates 
for those coverages in several sections 
of the country, such increases becoming 
effective December 19. A territorial re- 
adjustment, as it is called, has been ef- 
fected and the changes made are shown 
in a manual reprint which has already 
been sent to agents for their guidance. 

In Arizona heretofore allotted to Ter- 
ritory IV, which carried the lowest rates, 
the experience of the companies has 
compelled them to place it in Territory 
II, one step higher than Territory IV. 
In California where heretofore Los An- 
geles and San Francisco counties were 
assigned to Territory I, the latter city 
is now assigned to Territory II with the 
balance of the state. This will mean a 
reduction for San Francisco. In Indiana, 
Lake county, which includes Gary, has 
been taken from Territory IV and as- 
signed to Territory I. That means a 
moderate increase. In Michigan, Detroit, 
or Wayne county, which, under the last 
schedule was in Territory III, the high- 
est of all the rates, has been assigned 
to Territory I, which means a reduction. 


New York State Changes 


In New York state, Bronx and Kings 
counties have been taken from Territory 
II and placed in Territory I and Queens 
county has been taken from Territory 
IV and placed in Territory II, which calls 
for a slightly higher rate, but New York 
county remains as it was. In Ohio, Cuya- 
hoga county, or Cleveland, which was 
in Territory IT in the past now goes 
into Territory I with a higher rate while 
Lucas and Mahoning counties, Toledo 
and Youngstown respectively, go into 
Territory II from Territory IV. The 
balance of the state remains in Territory 
IV with the lowest rate. Allegheny 
county, Pa., is placed in Territory II and 
separated from the remainder of the 
state which remains in IV. In Oklaho- 
ma, Oklahoma and Tulsa counties have 
been separated from the remainder of 
the state, which is in Territory IV, and 
placed in Territory I, calling for higher 
rates. 

In the classifications of the risks in 
each territory there has been a consid- 
erable addition to those which are placed 
in Class 2. There are three classes of 
risks in each territory. Class 2 carries 
a greater rate than Class 1, and Class 3 
is the highest. Class 2 has heretofore 
included such risks as amusement parks, 
miniature golf courses, dance halls, fairs, 
race tracks, all public places to which 


an admission fee is charged (except 
parks for holding athletic contests), 
theaters, automobile garages, renting 


stations, and the like. To this list has 
been added many establishments hereto- 
fore in Class 1 including cafeterias, 
lunchrooms and restaurants, excluding 
hotels, retail butchers, delicatessen, fish, 
fruit, grocery and poultry stores, whole- 
sale grocers, wholesale produce and 
commission merchants, cigar stores, 
laundries, and shoe stores. This has been 
done because experience of the compa- 
nies has demonstrated that in recent 











United States Fidelity & Guaranty Co, 
with which is affiliated 
Fidelity & Guaranty Fire Corp. 
Home Offices: Baltimore, Md. 








HOLD CHRISTMAS PARTY 
American Surety-N. Y. Casualty Annual 
Affair Attended by 600; Employes 
And Officers Join in Festivities 

More than 600 officers and employes of 
the American Surety and New York Cas- 
ualty, its affiliate, including those of the 
metropolitan branch offices, held their 
fourteenth consecutive Christmas party 
last evening in the home office building. 
The twenty-second and_ twenty-third 
floors were specially decorated for the 
occasion. Following a Christmas dinner, 
there was bridge, quoits and dancing, the 
music being furnished by two orchestras. 

Among the officers of the two compa- 
nies who attended were: Messrs. F. W. 
Lafrentz, R. R. Brown, A. F. Lafrentz 
and Richard Deming, respectively chair- 
man of the board, vice-chairman, presi- 
dent, and first vice-president of the 
American Surety, and Messrs. J. Carroll 
French, W. E. McKell and W. M. Tom- 
lins, Jr., respectively vice-chairman of 
the board, president, and first vice-presi- 
dent of the New York Casualty. 


The Christmas party committee com- 
prised the following: E. P. Apgar, F. J. 
Byrnes, R. T. Connor, H. J. Fallon, Miss 
G. Hahn, C. H. Hall, H. E. Ising, Miss 
M. Littlefield, W. E. McKell, L. S. 
Moore, A. A. Nelson, W. C. Peters, E. 
H. Taylor, G. W. Thomas, Miss D. V. 
Tice, W. M. Tomlins, Jr.. and Miss M. 
Zabriskie. 





TRAVELERS DIVIDENDS 


A regular quarterly dividend of $4 a 
share has been declared by directors of 
the Travelers payable December. 31 to 
stockholders of record December 19. The 
Travelers Indemnity, owned entirely by 
the parent company, also declared its 
regular dividend of $14 which will be re- 
tained in the surplus of the Travelers In- 
surance Co. 





GEN’L AGENT MADE DIRECTOR 

J. Henry McManus, general agent of 
the Maryland Casualty at Hartford and 
who has represented the company since 
1903, was elected a director of the com- 
pany this week filling the vacancy caused 
by the death of Willoughby M. McCor- 
mick. 





DECLARES EXTRA DIVIDEND 


The directors of the Aetna Casualty & 
Surety have declared an extra dividend of 
20 cents a share in addition to its reg- 
ular dividend of 40 cents a share. 





years they have become a very fertile 
field for the enterprising hold-up man. 

Rate concessions, the manual shows, 
are made possible in mercantile safe 
burglary insurance by the approval of a 
new class of safe known as “F,” which is 
a burglary resisting strongbox with a 
locking device pronounced to be one of 
the strongest yet made. The rate for 
this class is less than any other. The 
new safe known as X-60 according to 
test will withstand attacks by the use of 
explosives and mechanical tools of all 
kinds for a period of at least one hour. 





17-23 John Street, New York 
COrtland 7-8300 





MANAGERS 


Uptown’ 





122 East 42nd St.—LExington 2-6715 
245 Fifth Ave.—AShland 4-1772 
578 Madison Ave.—WIckersham 2-2627 
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On the Production “Firing Line” 








Chicago Surety Ass’n Suggests Bank 
Protective Measures Against Holdups 


Protective measures against hold-ups 
of banks, and legislative matters perti- 
nent to surety interests in Illinois, were 
discussed by the Surety Underwriters 
Association of Chicago at its first meet- 
ing last week under the new administra- 
tion headed by W. O. Schilling, United 
States F. & G. branch manager. Henry 
Swift Ives, special counsel for the Asso- 
ciation of Casualty & Surety Executives, 
stopping in Chicago after completing a 
circuit of the mid-west states on legis- 
lative matters affecting insurance, was 
guest of honor. 

A summary of the protective measures 
for banks which the members have been 
asked to circulate among their clients in 
an effort to lessen exposure to hold-ups 
and kidnapping of bank messengers in- 
cluded suggestions as to precautions that 
should be taken on opening banks for 
business, placement of guards, protection 
of messengers and alarm systems. Some 


of the suggested protective measures 
follow: 


Tear Gas System Proposed 


1. Confer with your chief peace of- 
ficer and stress the importance of having 
your bank entrance watched by one or 
two police officers every morning (when 
bank is open for business) between 7:30 
A. M. and opening time. Should a 
stranger attempt to enter with an of- 
ficial or employe, police should investi- 
gate. The first employe entering prem- 
ises should investigate and if okay, step 
outside and advise the officers accord- 
ingly. Police should not leave until 
everything is reported okay. 

2. Check over cage receipts and see 
that all funds in excess of a normal cage 
allowance will be placed elsewhere dur- 
ing banking hours to reduce to a mini- 
mum the amount of cash likely to be 
taken in the event of a hold-up. If pos- 
sible, and your equipment will permit, see 
that funds are distributed in various 
places of safety rather than to carry 
your full reserve in one chest. 


3. A guard overlooking or in the rear 


of your banking room within a steel and 
bullet-proof glass enclosure, with a silent 
alarm button and ’phone connection and 
a few tear gas bombs will, as a rule, dis- 
courage hold-ups. We could also sug- 
gest a “Tear Gas System” under the 
control of the tellers or other employes, 
including the guard, at various locations 
in the bank. “A protected button is bet- 
ter than a gun.” A ’phone alone is liable 
to fail you in time of need as they may 
cut the wires. 


4. A great many banks will not per- 
mit the time lock on the vault door to 
release until the opening time for busi- 
ness. The effect of this is that all em- 
ployes will be on duty. 

5. The installation of bandit resisting 
enclosures and kidnapping prevention 
devices also discourage the bandit. This 
is excellent protection for the small bank 
where quarters will permit installation. 


Messenger Protection 


6. Bandit gangs watch the movements 
of your messenger. Guard him care- 
fully. We suggest: 

(a) A guard should protect your messenger 
regardless of whether he carries money, securi- 
ties or checks. Arrange with your police de- 
partment for this protection. 

(b) Guard should not walk with the mes- 
senger but follow in the rear about 25 feet. 
Under this plan the messenger will not be so 
easily identified. Refrain from using the same 
messenger everyday. Make your deliveries at 
different hours. Vary the messenger’s route. 

(c) To avoid trouble in the event of a hold- 
up make a complete record of all checks, se- 
curities, and other contents of package before 
it leaves your bank by messenger, so that in the 
event of a loss, duplicates can be secured with 
smallest possible expense and inconvenience. 


7. Where you have a silent alarm sys- 
tem it might be a good idea for the po- 
lice officers not to attempt to enter your 
bank immediately. They should  sur- 
round the bank. It is a better plan for 
them to remain outside instead of inside 
your bank. When you trap a bandit “he 
will shoot if necessary” which is very 
apt to endanger the lives of your per- 
sonnel as well as your customers. Con- 
fer with your chief of police and have 
your plans all mapped out in advance. 





FIGHTS COMMISSIONER 


Northwest Casualty Claims Herdman of 
Nebraska Cannot Prohibit Special 
Auto Rate for Postal Clerks 
Charges of discrimination in the mat- 
ter of giving postal clerks a lower rate 
on automobile insurance are being fought 
out in Nebraska, where the Northwest 
Casualty of Seattle has challenged the 
authority of Insurance Commissioner 
Lee Herdman to fix rates and to prohibit, 
regulate or prescribe classifications by 
companies of automobiles as to use, oc- 
cupation, locality, accident experience, 

moral hazard and driving experience. 

The Northwest Casualty has been issu- 
ing policies to Omaha postal clerks at a 
low rate, and four other companies com- 
plained that the practice constituted re- 
bating and discrimination. 

The Northwest has filed a brief in 
which it claims that the lower rates for 
postal clerks are justified by a small haz- 
ard, and that the commissioner has no 
right to interfere with such rates. The 
commissioner, according to the North- 
west, is an administrative officer, and 
the policy of the law is to leave rates 
to competition. The complainant com- 
panies claim that under the police power 
f the state and the general insurance 
statute the commissioner has the author- 
ity to prohibit special rates. 


ARTHUR ARNOW RE-ELECTED 





Has Been General Brokers’ President for 
Four Years; Other Officers and 
Executive Committee Named 


Arthur Arnow, president of the Gen- 
eral Brokers’ Association for four con- 
secutive terms, was re-elected its presi- 
dent at the annual meeting last week. 
His supporting vice-presidents for the 
new year will be Harry Broadman, Ju- 
lius Margolias, W. J. McLaren, S. Nicoll 
Schwartz and George F. Sullivan. Leon- 
ard Jacobs was elected secretary, Joseph 
Wank, assistant secretary, and Abraham 
Prusoff, treasurer. 

The association’s new executive com- 
mittee is composed of H. A. Bayern, J. 
A. Donohue, B. M. Edgerton, B. E. 
Frank, Nathan Greenbaum, D. M. Her- 
stein, R. M. Keleher, P. E. Kramer and 
Paul Simon. 


W. E. KILBOURNE DEAD 

W. E. Kilbourne, operator of a large 
and successful agency at Moravia, N. Y., 
died last week in his home in that north- 
ern New York community, following five 
years of ill health. Mr. Kilbourne had de- 
velopéd one of the largest agencies in 
his district as the result of many years 
of operation. The widow and a daughter 
survive. The funeral was under Mason- 
ic auspices. 





RATHBONE IN AGENCY FIELD 





Resigns as Lloyds’ Resident Vice-Presi- 
dent to Join Woodmere, L. I., 
Firm; His Career 

Norwood Rathbone, who has been res- 
ident vice-president of Lloyds Casualty 
since 1930, resigned early this month to 
enter the agency field at Woodmere, 
L. I., where he is associated with Wil- 
liam K. Macdonald, Inc., thirty-five-year- 
old agency, which has just been appointed 
regional agent for the Standard Surety 
& Casualty. 

Mr. Rathbone started as a broker in 
1922 and thereafter for a short time he 
was with the Kenny agency in New 
York. From 1923 to 1928 he served the 
New York Indemnity being superintend- 
ent of its automobile department for the 
latter period of this time. When the 
Union Indemnity took over the New 
York Indemnity Mr. Rathbone went into 
the reinsurance field leaving it in 1930 
to take up his Lloyds Casualty duties. 
This company training has given him a 
good background for his new work. 


N. Y. CITY AUTO DEATHS DROP 


New York Peak was in 1929; U. S. Navy 
Lost More Men Last Year by 
Autos Than by Drowning 


The lowest death rate from automo- 
biles since 1929 has been recorded in 
New York City during 1932 to date, ac- 
cording to the New York Department 
of Health figures. There were 1,344 auto 
deaths in 1929, compared with 1,119 for 
this year. This is a considerable drop 
from 1,298 in 1931. 

In 1912 the number was 188 and the 
rate 3.79. The rate kept climbing until 
1929 when it reached 19.66 

Figures of the United States Navy 
show that last year there were more 
deaths in the force resulting from auto- 
mobile accidents than from drowning, 
which has previously led in the death 








causes. There were eighty-one killed by 
automobiles, as compared with forty 
drowned. 





S. V. HOWELL’S NEW POST 

Sylvester V. Howell has joined R. A 
Corroon & Co. as manager of its cas- 
ualty department to fill the vacancy cre- 
ated about two years ago upon the death 
of B. B. Hatfield. Mr. Howell’s insur- 
ance career began with John A. Eckert 
& Co. following his war service. He was 
then with Johnson & Higgins for a time 
and later with Rollins, Burdick & Hunter 
Co. In 1925 he joined forces with White 
& Dart, Inc., and was made its vice- 
edits: the sna year. 
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BANKERS INDEMNITY SHOW 

The Bankers Indemnity Athletic As- 
sociation, composed of home office em- 
ployes, put on an old-time minstrel show 
last week in Orange, N. J., which was a 
big success. Interlocutor of the minstrels 
was Joseph Becker while Charles Mc- 
Namara and William Whitlock were the 
end men. Many other members of the 
home office staff, both men and women, 
were in the choruses. A. E. Bowman 
and Sheldon A. Scoble directed the per- 
formance. 





U. S. F. & G. adenine Attitude On 


Compensation Risks Given in Primer 


So many inquiries as to the home office 
attitude on underwriting compensation 
risks have been received by the United 
States F. & G. that S. Blount Mason, Jr., 
vice-president of charge of the compensa- 
tion and liability department, recently 
prepared the following underwriting prim- 
er indicating the points to be kept in mind 
when soliciting such business. Mr. Ma- 
son’s advice as follows appeared original- 
ly in the U. S. F. & G. Bulletin: 

Starting with the premise that com- 
pensation is undesirable and should be 
used only as a means of purchasing 
other classes of business which will en- 
able the company to make a profit, you, 
as an underwriter, should ask yourself: 

Shall I accept this compensation risk? 


What is the advantage to the com- 
pany ? 

Is there sufficient premium in other 
classes which I can procure to counter- 
balance the compensation ? 

Is the compensation a type of risk 
that is ordinarily considered desirable? 

Has the previous experience been 
good? 

Will the assured co-operate in every 
way? 

Is there sufficient premium involved 


to warrant accident prevention work? 

Is the business being brokered by the 
agent or some other company?—as I 
know all companies are cutting down 
their volume. 

Has any other company cancelled or 
refused renewal? 

_ If I decline this risk, what effect will 
it have on our agent? 

Is the amount of commission he will 
receive large enough to make any ma- 
terial difference to him? 

If no other classes are involved, why 
does he wish us to carry the compen- 
sation ? 

If I accept it as an accommodation for 
business reasons, will he guarantee to 
make it up in other desirable classes? 
If so, within what period? And what 
classes? 

If not, does he understand that at the 
expiration of the period (not exceeding 
three months) I will cancel the policy? 

Mr. Mason concludes: ' 

“If you can answer these questions to 
your complete satisfaction the risk may 
be written, but the new risk memoran- 
dum must show plainly the full infor- 
mation and facts,” 
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Features Problems in 
Compensation Rating 


WHITNEY’S WASHINGTON TALK 





Effects of Mechanization of Industry 
Stressed by Bureau Official; An- 
nounces D. of C. Safety Campaign 





The intricate subject of compensation 
rate making was handled in an able 
fashion by Albert W. Whitney, associate 
general manager, National Bureau of 
Casualty & Surety Underwriters, in an 
address he gave a week ago before the 
Washington, D. C. board of trade. It 
dealt to a large extent with the diffi- 
culties of administering the coverage, 
chief of which is that of devising and 
maintaining rates adequate enough to 
protect the solvency of the insurance 
companies. It was pointed out by Mr. 
Whitney that despite the fact that ex- 
cellent results have been obtained in 
making individual plants safer to oper- 
ate “the amounts payable under work- 
men’s compensation have been steadily 
increasing and it has not been possible 
to increase the rates fast enough to pre- 
vent enormous losses by the insurance 
companies. 


Mechanization of Industry 


The speaker looked upon mechaniza- 
tion in industry as responsible in a large 
degree for the adverse conditions which 
have been consistently developing in 
compensation insurance. In this connec- 
tion he said: “The workers that have 
been withdrawn from industry through 
mechanization are those that have been 
engaged, in general, in the less hazard- 
ous occupations. The man who did bench 
work of a routine character has had his 
work taken over by machines, while the 
repairmen and the men who did difficult 
and unusual things that would be hard 
to mechanize have been retained; but 
the hazard of workers doing these dif- 
ficult things is, in general, greater than 
the hazard of workers doing routine jobs. 

“Mechanization of industry, further- 
more, has resulted in speeding up so that 
in all cases where the hazard depends 
. largely, as in wood working, on the ac- 
tual amount of material handled, the ex- 
posure to accidents has been greatly in- 
creased.” 


Production Rating System 


The possible disadvantages both to in- 
surance companies and insuring employ- 
ers arising out of the payroll method of 
rating workmen’s compensation insur- 
ance were touched on. Then, speaking 
a word in favor of the production rating 
system now being advocated by many 
casualty actuaries, Mr. Whitney said: 

“While the number and cost of acci- 
dents in terms of man-power have 
greatly increased, the effectiveness of the 
work that these payrolls represent has 
increased so much more rapidly, meas- 
ured in the production of goods, that 
the ratio of accidents to production has 
decreased Observe, therefore, that 
while the cost of workmen’s compensa- 
tion in terms of payroll has gone up, the 
cost of workmen’s compensation in terms 
of goods produced has gone down; that 
is, the cost of accidents today forms a 
smaller part of the cost of producing a 
pair of shoes, an automobile, a bag of 
cement, a ton of ice, a ton of pig-iron or 
a ton of coal than ever before. 

“Tf the insurance companies had based 
their rates upon goods produced instead 
of upon man-power used in producing 
the goods, the rates would for the last 
ten years have been steadily falling in- 
stead of rising. This condition would 
certainly have evoked no complaint on 
the part of the assured, but the situation 
is the same in reality, as to dollar cost 
whatever rate system may be in use. The 
assured is certainly more interested in 
the question of how much compensation 
costs in terms of the thing produced 
than in terms of the labor required to 
produce it.” 

Sefore closing his talk Mr. Whitney 
mode known that the National Bureau 
has decided to initiate a safety campaign 
in the District of Columbia which would 


Reduced Street Lighting Seen As 
Serious Auto Accident Problem 


Travelers Survey Points to 10,177 Accidents in 46 Cities 
Caused by Insufficient Lights; Detroit’s Economy 
Experiment Proves Costly 


Considerable interest is being shown 
by insurance company safety engineers, 
electric companies and municipal officials 
in the effect of limited visibility during 
night hours on the automobile accident 
ratio. In fact, it has been termed by 
R. E. Simpson, illuminating engineer of 
the Travelers, as the outstanding cause 
of automobile accidents during hours of 
darkness. The problem has lately taken 
on added significance because of the ten- 
dency on the part of municipalities to 
reduce their street illumination in order 
to curtail operating expenses. Although 
this motive is sincerely aimed at effect- 
ing a saving in taxes paid by property 
owners it has been found by sad experi- 
ence that the economy is false rather 
than true. 2 , 

The experience of Detroit during the 
first ten months of this year more than 
bears out this conclusion. When the 
city reduced its street illumination ap- 
proximately one-third a year ago the im- 
mediate increase’ in traffic accidents and 
street crime was so striking that a seri- 
ous effort was made to determine what 
proportion of such accident increases was 
chargeable to reduced illumination. It 
was found that there was a daytime de- 
crease of 22% in fatal accidents as com- 
pared with the same period of 1931 
whereas the night accidents increased 
23.3%. Considering that the total re- 
duction in the cost of street lighting ser- 
vice amounted to only $9,000 a month 
and that the curtailment proved to be 
anything but an economy to the com- 
munity, the city was glad to restore the 
service virtually to its former level on 
November 1, 1932. 

Nat'l Safety Council Survey Suggested 

The resumption of Detroit’s street 
lighting system has proved to be an im- 
mensely popular action. The former dim 
lighting, besides increasing traffic acci- 
dents and crime, had given the city a 
depression atmosphere which in the 
opinion of many of the city’s leading 
merchants undoubtedly contributed to 
the general lack of business confidence. 
So impressed was L. J. Schrenk, general 
superintendent of Detroit’s Public Light- 
ing Commission, by the ifnproved condi- 
tions that he recently suggested to the 
National Safety Council that a compre- 
hensive study on the relationship be- 
tween inadequate illumination and night 
traffic accidents be made. Mr. Schrenk 
felt that such a study by the National 
Safety Council would prove immensely 
helpful to municipal officials throughout 
the country. . 

In a recent letter to C. W. Bergquist, 
president of the Council, Mr. Schrenk 
pointed to both the humanitarian aspect 
and the traffic economic loss to those in- 
volved in street accidents. While the 
cost to the city of handling emergency 
automobile accident cases in 1931 
amounted to $609,784 he felt that obvi- 
ously a 23.3% increase in night fatalities 
during the 1932 period of dimmed l'ght- 
ing would tend to raise the total hos- 
pital cost. Mr. Schrenk said further: 

“IT am calling this experience to your 
attention for the reason that the city of 
Detroit had to handle this whole matter 
largely by the trial-and-error method. If 
other cities have had similar exper‘ences 





help to improve the accident situation 
there. He urged that every public of- 
ficial, every civic or commercial associa- 
ation or board, all employers of labor 
and citizens generally co-operate in this 
movement; that while the Bureau will 
act as the rallying point for it at the be- 
ginning the campaign it should be con- 
ducted by local committees. “It will at- 


tack the accident problem as presented 
in all walks of life,” he emphasized. 


we at least had not heard about them. 
There have been certain accident sur- 
veys, such as those by your engineers, 
by the Travelers Insurance Co., by the 
Illuminating Engineering Society, and 
by certain of the electrical manufactur- 
ers (General Electric Co. for example) 
—which have helped to substantiate our 
recommendation that the lighting be re- 
stored to service.” 
San Francisco Experience 

That the problem has been given rec- 
ognition elsewhere is indicated by Karl 
M. Koch, General Electric Co. at San 
Francisco, in his report on that city’s 
Bay Shore Boulevard. From September, 
1930, to May, 1931, there was a total of 
eighty-one accidents on the boulevard 
before lighting as compared with sixty- 
seven accidents after lighting in the pe- 
riod from September, 1931, to May, 1932. 
Of this number twenty-seven were day 
accidents before lighting as compared 
with thirty-five after lighting, a 30% in- 
crease. But the night accidents de- 
creased from fifty-four before lighting 
to thirty-two after lighting, or by 40%. 
Says Mr. Koch: 

“There being a 30% increase in day 
accidents due to increasing traffic vol- 
ume it would naturally be expected that 
a 30% increase in night accidents would 
have resulted, had it not been for ade- 
quate lighting. Night accidents would 
have increased from fifty-four to seventy 
instead of the decrease shown from fifty- 
four to thirty-two. Therefore, there is 
an expectancy reduction of thirty-eight 
accidents saved which is a 54% decrease 
due to adequate lighting.” 

Travelers’ Findings 


A survey of the Travelers on contrib- 
uting causes of automobile accidents dur- 
ing 1931 in forty-six cities throws addi- 
tional light on the street illumination 
problem. It was found that the three- 
hour period from 5 P. M. to 8 P. M. pro- 
duces the highest accident rate for any 
consecutiv: 2r combination of three-hour 
periods ducing the day. It was also 
found that although traffic is heavier in 
summer than in winter, the accidents in 
winter were far more numerous. 

In the above 3-hour period, during the 
four summer months, there were 366 fa- 
tal and 9,516 additional non-fatal acci- 
dents. During the same hours in the 
four winter months, there were 794 fa- 
talities and 20,644 non-fatal accidents. 
(There is an expected 10% increase in 
the number of winter over summer ac- 
cidents, due to seasonal and road sur- 
face variations.) The conclusion drawn 
is that this tremendous increase is due 
“largely, if not wholly, to inadequate il- 
lumination, and our resulting inability 
to see.” 

The statistics illustrate, for the forty- 
six cities surveyed that insufficient light 
caused 10,177 accidents. Based on the 
estimate of $3,000* per accident as the 
average economic loss, there is a total 
excess loss of more than $31,000,000. In 
other words, there was an excess per 
capita loss caused by inadequate light 
principally of $1.25. The survey goes on 
to make a direct connection between the 
evening fatal accidents and the per cap- 
ita expenditures for lighting. As the per 
capita cost of lighting is increased from 
$1 to $2, the accident death rate de- 
creases from four to two people per 
100.000. 

Says the “Western City” in discussing 
the Travelers findings: “The present 
cost of street lighting varies over a wide 
range, the national average being $1.20 
per capita. It is estimated that $2.50, 
properly expended, would not only g've 
any city an excellent system of lighting. 
but would prove an actual saving invest- 
ment to the citizens. Many authorita- 


Compensation Rates in 
Mich. Increased 15% 


DECEMBER 15 EFFECTIVE DATE 
Schedule Approved by Livingston for 


Both Stock and Mutual Cos. Permits 
Occupational Disease Loading 








A straight 15% increase in rates for 
compensation insurance has been ap- 
proved in Michigan applicable to both 
stock and mutual companies by Commis- 
sioner Charles D. Livingston instead of 
the 16.9% increase sought by the stock 
carriers. This increase became effective 
as of December 15. 


The approved rates permit the new 
loading for occupational diseases despite 
the fact that the Michigan compensation 
law makes no provision for compensation 
other than accidental injuries. Commis- 
sioner Livingston explained that the 
courts by construction under the com- 
mon law have frequently included occu- 
pational diseases as compensable and 
that the companies’ provision for carry- 
ing this risk was considered fair. 

When the stock companies made their 
original filing in Michigan for a 16.9% 
increase some time ago Commissioner 
Livingston rejected it on the grounds that 
its provision for a 1244% rebate on risks 
paying $1,000 or more in annual pre- 
miums was discriminatory. The state 
anti-discrimination commission upheld 
Mr. Livingston in his decision. 

Later the differential filing made by 
both stock and mutual companies also 
encountered departmental objections. It 
did not figure in the commissioner’s ap- 
proved increase, which is based solely 
on the need for higher rates to balance 
adverse experience, H. B. Corell, deputy 
commissioner, points out. The increase 
of 15% is to be applied on a flat basis 
to all compensation lines without change 
in policies or general procedure. Mu- 
tuals, whose original filing was for a 
6.3% increase, will collect the same pre- 
mium as stock companies and, if there 
is a residue, will return it in dividends 
to assureds. 

There is a possibility that the 1933 leg- 
islature will make numerous changes in 
the compensation law. There has been 
pressure for several sessions in behalf 
of including occupational diseases and 
this matter will undoubtedly be revived. 
It is also thought likely that an effort 
may be made to reduce the maximum 
and minimum scales in the light of gen- 
erally reduced wages in industry and the 
unusually heavy drain from compensa- 
tion claims based wholly or in part on 
the unemployment situation. The rates 
were advanced in 1929. 





ALA. REJECTS INCREASE 


The proposal of stock carriers writing 
compensation insurance in Alabama for 
an average rate increase of 9.2% and that 
of the non-stock companies for a de- 
crease of approximately eight-tenths of 
1% have been disapproved by Superin- 
tendent of Insurance Charles C. Greer. 
The decision follows a hearing held sev- 
eral weeks ago, at which representatives 
of ” companies and of the public testi- 
fied. 


ENDORSE RESPONSIBILITY BILL 


The St. Louis medical society has en- 
dorsed the automobile driver’s license 
and the safety responsibility bills which 
the Automobile Club of Missouri plans 
to submit to the new Missouri general 
assembly convening on January 4. 








tive sources of information coincide to 
nroduce the formal conclusion of the 
Travelers’ report: ‘Seldom indeed does 
an opportunity present itself for a com- 
mun'ty to spend a given sum of money 
with so great a prospect for handsome 
returns, as can be brought about by pro- 
viding adequate street lighting.’ ” 





*“The determination of this amount is based 
on the property and personal injury premiums 
paid on insured cars plus the value of lives lost, 
based on life expectancy.” 
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